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Sales of LP-Gas Continue to Rise Rapidly 
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Rapid growth in the use of liquefied petroleum gas from 1922 through 1946 is indicated in the chart 
above. Estimated increase in volume in 1947 over last year is almost equal to the total volume sold 
in 1941, the last year of normal activity prior to World War Il. Story on LP-gas growth and breakdown 
of the expanding usage of the product in various fields appears on p. 21. 





Why Higher Corporate Earnings In-Transit and Storage Losses 

Major oil company official discusses the prob- Method for controlling in-transit and storage 
lem of accounting for replacement costs and how losses of oil products discussed by major oil com- 
increasing costs of replacing oil facilities dictate pany official. Text of paper telling of the ex- 
the need for higher corporate earnings. Partial periences of this company appears in this issue, 


text of paper begins on p. 30. starting on p. 26. 
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NNING AND HOLDING the one thing that money cannot buy... namely 
the good will of its customers... has been a steadfast policy of the Can- 
field Oil Company since it was established more than three score years ago. 


During sixty-two years of service to 
marketers, the absolute integrity of 
Canfield plus its achievements in at 
all times developing and providing 
the very latest in lubrication, has en- 
abled Canfield and its many market- 
er friends to enjoy an exceptionally 
high degree of loyalty, progress and 
expansion that has stood the test of 
time and weathered many a difficult 
period and situation. 


Recent conditions have been par- 
ticularly difficult... critical shortages 
of important petroleum products com- 
bined with scarcity of packaging 
materials, have placed many un- 
avoidable, heavy burdens on Can- 
field and its customers. 


Figuring a practical way out of dif- 
ficult situations is a problem that has 
faced Canfield many times in the 
past, and in every instance Canfield 
has applied itself wholeheartedly 
and successfully in the marketers’ 
interests. 


Where readjustments were neces- 
sary, Canfield made them .. . where 


substitutions were practical, Canfield 
supplied them... where new and 
better products could be developed 
to succeed scarce items, Canfield pro- 
duced them .. . where new or neg- 
lected opportunities for sales and 
profits existed, Canfield suggested 
them ... where product allocation 
was absolutely unavoidable, Can- 
field played it straight and square, 
with no favorites. 


Canfield has and always will do its 
level best by and for marketers... 
perhaps that’s the tie that has bound 
so many Canfield marketers to 
Canfield ... perhaps that’s why so 
many Canfield marketers have been 
on the company’s books continuously 
for from 10 to 50 years! 


In conclusion, the better to serve 
you, Canfield’s already materially 
expanded producing, manufacturing 
and new product facilities, as well as 
packaging and distribution depart- 
ments, are being further stepped up 
and augmented to the highest level 
in the company’s history. 


CANFIELD OIL COMPANY 


Refiners of Petroleum 


GENERAL OFFICES, CLEVELAND, OHIO 
Plants: Coraopolis, Pa., Cleveland, Ohio, Jersey City, N. J. 
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ooking ahead with both eyes 


r}\HE PURCHASE of a new car is probably one of 


the most satisfying and enjoyable events in 
American family life. For quite a while nobody 
can think of much else—and dinner table conver- 
sation revolves exclusively around body lines, 
engine performance, riding comfort, color and 
the exclusive features of various makes. 


But at no time is anyone likely to even so much 
as mention gasoline. Gasoline, to the average per- 
son, is something you consider after you get a car 
—and then it’s just a matter of rolling into a 
service station to fill up. 


Fortunately, America’s progressive petroleum 
industry is taking no such “‘one-eyed”’ view of the 
future. Faced with the greatest demand for petro- 
leum products in history, oil companies are put- 


ETHYL CORPORAT 


ting energy and money behind a two-fold drive to 
meet today’s problems. On the one hand, they are 
investing upwards of four billion dollars in new 
facilities to meet the skyrocketing demand .. . 
and on the other hand they are squarely in back 
of the greatest voluntary conservation program 
ever launched. The American public is being told 
why, when and how to conserve gasoline. 

The Ethyl Corporation is doing all it can to co- 
operate with the oil industry to make this double- 
barreled program a success. Our field staff stands 
ready to assist refiners in production problems 
involving the use of ““Ethyl” antiknock fluid and 
Ethyl advertising and publicity will contain in- 
formation that will help car owners 
get the most mileage from every gallon 
of gasoline they use. 





LON — New York, New York 


24 years’ service to America’s progressive petroleum industry 


vecember 31, 1947 


roducts sold under the ‘‘Ethy!"’ trade-mark—Antiknock Compound... Detergent Cleaner. ..Salt Cake... Ethylene Dichloride .. . Sodium Metallic... Chiorine (liquid). . . Oil Soluble Dye. 





its a smart truek tank 
that wears MeDonald accessories 


The wise operator keeps his delivery 
equipment in top condition—from 
a standpoint of both appearance 
and performance. The good looks 
of McDonald caps and faucets are 
an outward symbol of sound design 

- and time-tested performance. Write 
for folder. 


A. Y. M©DONALD MFG. CO. 


“The Home of the Swing Joint’ 
DUBUQUE, IOWA 


There’s a McDonald Branch or Distributor 
Near You 





FUL-FLO TRUCK TANK FAUCET 
(Plate 952) 


STANDARD SELF-CLOSING 
TRUCK TANK FAUCET 


Streamlined appearance, fast The value of the Plate 842 


delivery and chatter-proof de- faucet is written in the record 


sign add up to perfection in —a record of constantly mount- 
this ultra-modern faucet. For 2” ing demand. A practical faucet 


or 214” lines with an impressive array of ex- 





clusive features. Sizes: 1% 
SWIVEL ELBOW COUPLING aa 
(Plate 997) 

A convenient method for at- 
taching truck tank suction hose 
to truck tank faucets. Female 
swivel end attaches to faucet; 
plain female end is permanently 
attached to truck tank suction 


hose. Sizes: 142” and 2” 





HINGED TRUCK TANK CAP 3 ———— 


(Standard—Plate 951) HINGED TRUCK TANK CAP 
(Streamlined—Plate 951-W) 


Replaces conventional screw-type cover on any 6” or 8 


threaded dome opening. Adds swank and safety te 





A fully streamlined model of Plate 951. New 
the truck tank. Iron or aluminum, Patented. Sizes: 


6” and 8” 


protection against fire, splashing and restricted 


—“ delivery. Sizes: 6’ and 8” 


© DONALD 
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Inc., meeting, Hotel Statler, Boston, Mass., 
Jar 7 
South Carolina Oil Jobbers Assn., annual 
eeting, Columbia Hotel, Columbia, S. C 
American Society for Testing Materials, meet- 
g. Edgewater Beach Hotel, Chicago, IIl., NEWS SECTION S 
Jar g . . . . . . . . . . . 
SAF, nnual meeting, Book-Cadillac Hotel, 
Detroit, Mich., Jan. 12-16. 
Mining and Metallurgical Society of America, 
innu meeting, Mining Club, 33 Broadway, 
New York City, Jan. 13. 
Oil-Heat Institute of America Inc., meeting, FEATURE INDEX 
Commodore Hotel, New York City, Jan. 13. 
North Carolina Oil Jobbers Assn., annual meet- . ha 7 
ng, Carolina Hotel, Raleigh, N. C., Jan. 14. LP-GAS SALES—Demand itor LP-G ( 
American Assn. of Petroleum Geologists, re- +} ee a eal - 1047 ; OAt Ee 
gional meeting, Jefferson Hotel, St. Louis, though sales increased 30% in 194 ver 194 sancrea 
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City, Jan. 19-20 7 } Ch ££. . . , baw T I atin 
. ine and - f asoline is given by E. L. Hoffman 26 
Oil Trades Assn. of New York, Inc., meeting, 0.30-0.35% for gasoline : . »' 
Waldorf-Astoria Hotel, New York City, 
Jan. 22 * CORPORATE EARNINGS—Rising costs of replacing oil facilitie: 
Georgia Independent Oilmen’s Assn., meeting, 
Dempsey Hotel, Macon, Ga., Jan. 28. lictates need for high corporate earnings if industry is to pre 
FEBRUARY vide capital for record expansion now under way 30 
American Society of Heating and Ventilating : ; _ 
Engineers, meeting, Hotel Commodore, New LABOR COMMENT—OWIU is expected 1 follow CIO waae 
York City, Feb. 2-6. : ; 
Eighth International Heating and Ventilating formula in drafting new pay demands which have been the an 
Exposition, Grand Central Palace, New York Sie = af 
City, Feb. 2-6. nouncea determination o! the union. New labor law not ey 
Kentucky Petroleum Marketers Assn., annual ar ce i 
meeting, Brown Hotel, Louisville, Ky., Feb. pected to stop walk-outs 33 
10-11 
Kansas Oil Men’s Assn., annual meeting, Hotel 
Lassen, Wichita, Kans., Feb. 16-17. 
Iowa Independent Oil Jobbers’ Assn., annual 
meeting, Hotel Fort Des Moines, Des Moines, DEPARTM ENTS 
la Feb. 24-25-26. 
Illinois Petroleum Marketers Assn., annual 
meeting, Pere Marquette Hotel, Peoria, Il., About Oil People 47 
Feb. 24-25-26 
n 
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MARCH . . ‘ 
Ahead of the News 5 
American Society for Testing Materials, spring a: : 
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] Washington, D. C., March 1-5. ited 
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Missouri Petroleum Assn., meeting, Hotel De- 1 Dp 
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national convention, Hotel Texas, Fort Facilic 4 ist Vommen 
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Preseuling 
BS&B's 


NEW INDIRECT HEATER 
MODEL 70 









A HEATER WITH REMARKABLE EFFICIENCY 


Black, Sivalls & Bryson proudly presents the new Model 70 Indirect Heater 
which provides for the first time oil field heating equipment of remarkably 
high thermal efficiencies. Revolutionary gas burners permit substantial savings 
in fuel gas consumption. Its removable internal firebox and flow tube coil are 
safe, easy to clean and maintain 


Model 70 Sizes and Heating Capacities Flow Tube Coil Types Available 


70 Midget 250,000 BTU per Hour All-Welded Standard SS Pipe 

70 Bantam 500,000 BTU per Hour All-Welded Extra Heavy SS Pipe 

70 Standard 1,000,000 BTU per Hour All-Welded Double Extra Heavy SS Pipe 
70 Large 2,000,000 BTU per Hour Nickel-Chrome Cast Iron Pipe 


70 Giant 4,000,000 BTU per Hour 


Write or wire for complete facts, specifications, performance data. Address 
Oil Field Equipment Division, Black, Sivalls & Bryson, Inc., Power and Light 
Building, Kansas City 6, Mo. 


FOREIGN INQUIRIES INVITED Cable Address: BLACK, KANSAS CITY, U.S.A. 


BLACK, SIVALLS & BRYSON, INC. 


KANSAS CITY, MO. OKLAHOMA CITY, OKLA. 
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HIGH OCTANE ENGINE—Another “secret” meeting 
between General Motors Corp. officials and selected oil 
industry representatives will be held between Jan. 12 and 
16, when the latter come to Detroit for SAE’s annual 
meeting. Presumably they will again cover the sub- 
ct matter reportedly discussed at the secret Oct. 9 
meeting when they also saw the new 7.25:1 ratio Cadil- 
lac engine, and the 7.5:1 and 8:1 engines for the Buick 
ind Oldsmobile, each requiring 93 research octane fuel. 
Attitude of at least some oil people is that convention- 
premium gasoline supplies will remain short—at least 
until new plants are built and running—thus preventing 
nationwide availability of these super-automotive fuels. 
The large call for avgas will further complicate the 
availability and distribution picture. GM may be trying 
to decide what to do, since some conventional West Coast 
premium fuels are said to have been OK. Apparently the 
Buick engine does not require extensive retooling, while 
commitments have been made for the Olds engine and 
about 75% of the machinery has been installed for the 
Cadillac. Thus, GM could back away from the Buick pro- 
gram, but might find it expensive to drop Olds and Cadil- 
lac plans. 


] 
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HELP ON PRICES—To help the East Coast Independ- 
ent jobber—and to try to hold down the price the con- 
sumer pays for fuel oil and gasoline—U. S. Maritime 
Commission is considering delaying delivery of surplus 
tankers to American citizen purchasers. At least one 
commissioner believes USMC can hold down tanker 
transportation rates from Gulf to the East Coast if it 
retains its present fleet of 140 ships in operation under 
general agency arrangements until next spring. Rates 
on privately owned tankships for single voyages from 
Gulf already average about 150% more than USMC 
charges for use of its ships. If ships are delivered now 
to designated purchasers, this commissioner—who has 
the backing, incidentally, of his agency’s operating of- 
ficials—fears that rates will crystallize at higher figure 
and add about 2c per gal. to what jobbers are paying 
today for fuel oil. 


LOW AVERAGE SALE—Many marketing executives 
are wondering when, if ever, higher gasoline prices will 
begin to raise the present $1.50 average sale per pump 
sland customer. Since the introduction of computer 
pumps the average customer has become steadily less 
mscious of the price per gallon of gasoline, as he has 
acquired the habit of asking for $1.00 worth, instead of 
the former standard request for 5 gals. Today according 
to one large marketer, the average customer still asks 
for $1.00 worth, gets fewer gallons, and comes back more 
ften. Service station operators handle a larger number 
of transactions, involving more time and expense than 
formerly needed for same number of gallons. 
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RULE OF THUMB(S) DOWN The low-sales-price 
test authorized by the new anti-inflation law will not be 
applied to oil export license applications for some time. 
One reason is lack of personnel in Office of International 
Trade’s Fuel Division. The other emphasizes the import 
ance of the first: Growth in number of newcomers to 
exporters’ ranks, many of them just brokers. Low price 
as the primary crit rion will give the “new” exporter 
willing and able to undersell him an edge over the now- 
favored “historical” exporter in almost any race for a 
license, and thereby have a tendency to increase the num- 
ber of applications. To process them, OIT means to ex- 
pand its fuel division out of an extra $750,000 voted along 
with its new authority. And it hopes to hire some people 
just to handle oil paper, but it wants them with oil ex- 
perience. 


UNDER-COLLAR HEAT —Fuel oil complaints to the 
Justice Department must be something to behold. They’re 
reported written on everything from fancy notepaper to 
business stationery to Christmas cards for Attorney Gen- 
eral Clark. Householders and apartment house managers 
complain about increased prices, citing reported company 
earnings for the first nine months of 1947 as contrasted 
with those for the corresponding 1946 period. Dealers 
complain about not having oil. A considerable number of 
them in the Detroit area sent along clippings of a letter 
to the editor printed by a local newspaper and signed by 
A. P. Jozwik, who saw conspiracy in the situation. Some 
said Detroit has signs reading “Fuel oil—-Unlimited Sup- 
ply,” and that only majors are displaying them. 


END OF PIPELINE PROBE Senate Small Business 
Committee is about ready to call it a day as far as in- 
vestigating exports of steel pipe for construction of 
Trans-Arabian pipeline is concerned. Chairman Wherry 
(R., Nebr.) feels that with Defense Secretary Forrestal 
insisting on completion of pipeline as security measure 
there is nothing more he can add to his already-recorded 
protest. 


TIDELANDS NUTCRACKER Justice Department ex- 
pects to move soon for a “tidelands’” boundary deter- 
mination. The action will come in the form of a petition 
to the Supreme Court for appointment of a master or 
other measure designed to put boundary recommendations 
before the court. Whether it will be concerned only with 
the marginal sea’s border on the California coast or be 
directed at other states’ coastlines, too, DJ isn’t saying 
yet, however. 
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Even assuming 
that, within the 
space of the next 
few weeks, the 
National Petroleum Council should 
come up with what, in its opinion, 1S 
a workable voluntary industry plan 
for dealing with the supply problem, 
all the time and energy it puts in on 
the matter could amount to just so 
much wasted effort. 





Mr. Yocom 


It will be something of a miracle if 
things turn out otherwise. There are 
several reasons. 

One is that President Truman per- 
sonally has started things off on the 
wrong foot by stating publicly that 
voluntary measures just aren’t going 
to be adequate in any way, shape or! 
form, unless backed up by a big 
stick such as he asked, but didn’t 
get from Congress. 

Another, and perhaps the principal 
reason is that regardless of how good 
a plan the council formulates, there’s 
no telling how Attorney General Tom 
Clark might react when the thing is 
tossed to him for antitrust clearance 
On the basis of past performance, at 
least, a good bet right now could 
be that he would put his foot down 

hard. 

There were many times during the 
war, before Clark took command, 
that DJ proved mighty obstinate 
about approving various of the direc- 
tives that PAW proposed issuing, and 
there is no justification for believing 
that there has been any change of 
attitude since. The evidence, in fact 
is all to the contrary. 


Moreover, the Attorney General 
cannot help but be mindful of the 
fact that it was only after a most 
heated Senate debate that the Repub- 
lican high command managed to de- 
feat by the narrow margin of 44 to 42 
a Democratic attempt to strike from 
the anti-inflation bill the section per- 
mitting industries to enter into volun 
tary agreements exempt from the 
antitrust laws. Undoubtedly Mr 
Clark has read the Congressional rec- 
ord for Dec. 18 wherein there is to bs 
found just about all the encourage- 
ment he would need for giving a turn 
down to any NPC-proposed program 
that came to him with the blessing 
of the Interior Department. 

There is, for example, this remark 
by Sen. O'Mahoney (D., Wyo.), a 
true champion of the Sherman and 
Clayton Acts: “I wish to add that, 
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WASHINGTON-—By Herbert A. Yocom 


NPC May Not Get DJ Approval 
Even If Supply Plan Is Evolved 


in my judgment, it will be utterly im- 
possible to carry out the provisions 
of Section 2, and that the waiver of 
the antitrust laws in these circum- 
stances is utterly improper. I wish 
to express the opinion that the Presi- 
dent will find it impossible to approve 
any agreement drawn under the 
terms of this joint resolution.” 


And this, by the minority leader, 
Sen. Barkley, of Kentucky: “I think 
the possibility of evil under Section 2, 
which I seek to eliminate, is much 
greater than the possibility of good, 
and having in mind what are the ad- 
vantages and disadvantages, it seems 
to me the disadvantages are greater 
than the advantages.” 

Of course, there is also this one im- 
portant point to be borne in mind. 


Oil marketing 
outlook in the 
Middle West is al- 
most as bright as 
a newly coined silver dollar. 


Mr. Lamm 


Historically, crude oil production 

and refined products, too—have 
always responded to better prices, 
which the industry now receives. 


Completion of additional new re- 
fining facilities, new natural gaso- 
line plants and plants that produce 
propane and butane from natural gas 
sources, are due to step up the out- 
put of all products. Many gasoline 
plants that have been extracting less 
than half of the available propane 
and butane have plans to increase the 
amount to 75% and 85%. 


In transportation, new crude and 
products pipelines and the building of 
many new river barges, will give re- 
lief to that bottleneck. Completion 
of new natural gas pipelines and dis- 
tribution systems, including those in 
the northeastern section of the coun- 





That is that if Mr. Clark should deal 
the death blow to any NPC plan 
which seemed to afford the citizenry 
a reasonable prospect of keeping 
warm this winter, and things then 
should go from bad to worse, then 
the onus is going to be on the ad- 
ministration’s back for not having 
permitted it to be tried. 


Whether the Attorney General 
places fealty to the antitrust laws 
above political considerations per- 
haps will be tested here. 


Of the other things that could nul- 
lify NPC’s efforts, not the least is 
the fact that while the council, 
through OGD, is approaching the 
problem from the standpoint of sup- 
ply, other agencies of government 
could undermine the whole program 
by failing to provide the industry 
with the materials necessary for the 
job. The Commerce Department, for 
instance, is seeking to have the steel 
industry enter into a voluntary al- 
locations program, yet present think- 
ing seems to contemplate only the 
most haphazard sort of arrangement 
for the channeling of steel to such 
vital uses as oil 


MIDWEST—By Earl Lamm 


Most Factors Point to a Good 


Year for Midwest Oil Marketing 


try, will lessen shortage hazards of 
the industry in the Midde West. 

In oil marketing, there are to be 
further improvements in service sta- 
tions, in bulk plants strategically lo- 
cated and in water and pipeline ter- 
minals. An increase in the by-pass- 
ing of bulk plants in terminal areas 
also can be expected. 


Oil company marketing of TBA 
may come into its own in 1948 
with manufacturers giving major oil 
companies and at least the larger oil 
jobbers, better recognition in the di- 
rect distribution of their products 


There will be more motor cars, mort 
trucks, more Diesel locomotives, more 
tractors and other farm equipment in 
operation than ever in the life of the 
Middle West. 

LP-gas distributors and dealers will 
have more propane to sell and can 
take advantage of the market for ap- 
pliances, which sales have been de- 
layed because of the limited supply 
of LP-gas. Completion of the im- 
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ortant new natural gas pipelines 
iow being laid will ease the demand 
for LP-gas for public utility stand- 
yy and increase the volume avaii- 
ible to Independent marketers for 
listribution for domestic use. 
We think we see a leveling off of 
he current argument between burn- 
r manufacturers and fuel oil sup- 
jliers about installation of too many 
ew burners. Conservation and vig- 
lance should not be relaxed, but some 
1 men doubt that there will be a 
tical shortage of fuel oil in the 
Middle West and doubt there will be 
1 still tougher problem to solve, come 
pring and the motoring season. 
Principal reason for the improved 
ating season outlook is that out- 
loor temperatures in this area are 
iirly consistent in the winter—that 
drops in temperature that 
ring sudden rush calls for fuel oil 
vhich result in drained storage tanks 
ind jammed rail and truck transpor- 
tation. Chicago is typical of this av- 
erage winter with 1890 accumulated 
legree days from Sept. 1 to Dec. 20, 
is compiled by Burning Oil Distribu- 
yrs Assn. and based on U. S. Weath- 
r Bureau reports. 


Ss, no big 


The average for the same period 
or several years past is 1876 degree 
days, thus indicating a variance from 
the over-all average of less than 1%. 
The variance between average tem- 
peratures for the first four months of 
the current heating season with a 
similar period for the last season, 
however, is greater percentagewise. 

* * * 

Publicity the industry is getting in 
Middle West newspapers and on the 
radio is giving the public a clearer 
understanding of oil problems, al- 
though the papers in Detroit are still 
attacking the industry for its alleged 
short-comings. As this is written, no 
ommittee has been set up there to 
care for emergency fuel oil cases, 
vhich leaves the industry open to 
riticism. Chicago also has been with- 
ut a committee, but so far there 
1as been less need for it. 

Twin Cities, St. Louis, Omaha, 
Kansas City and other Middle West 
letropolitan areas have functioning 

ymmittees and apparently the pub- 

feels that the industry is caring 
rr its responsibilities in the best man- 
r possible. 
In a number of recent news stories 
ve have seen the personal touch of 
Verne Simmons and Jim Haskins of 
the Fred Eldean Organization, who, 
vith the local public relations com- 
nittees, have encouraged the indus- 
try to become more vocal in giving 
the public oil facts. As new plans 

the API Public Relations Operat- 
ng Committee are put into effect in 
948, the public in the Middle West 
vill become increasingly aware that 
Petroleum Promotes Progress.” 
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But the outstanding potential rea- 
son for the current bright outlook 
for the oil industry in 1948 is the crea- 
tion by public demand of the neces- 
sity for the industry to work at top 
capacity. However, if the industry 
fails to meet this requirement, then 
the asset of large demand will boom- 
erang and become a deficit in the form 
of ill will among its customers. Two 
primary factors govern fulfillment 
of capacity operation to meet de- 


Tank truck 
haulers in Cali- 
fornia were given 
a much needed 
boost in mid-December by the State’s 
Public Utilities Commission. Mini- 
mum rates were boosted 10% after 
trucking men placed evidence of in- 
creased operating costs before the 
commission. This was the second 
boost in 1947 for haulers in the 
state. A 20° increase was granted 
in January. 


Mr. Sweeney 


A current concern of oil industry 
leaders on the Pacific Coast is that 
the military will revise its volume of 
planned purchases in this area up- 
ward. This arises as a possibility due 
to the drain on eastern and Gulf 
Coast petroleum _— supplies which 
might be caused by the Marshall 
Plan, despite the fact that the plan 
currently calls for most of the pe- 
troleum products to be supplied to 
France, Italy and Austria to come 
from Middle East sources. 

Petroleum supplies on the Pacific 
Coast are generally good, but any 
considerable increase in the mili- 
tary’s demands would probably put 
the area into the deficit column. Ex- 
plaining shortages due to such fac- 
tors to the western consumers—a 
chore which would undoubtedly fall 
to the industry and not to the gov- 
ernment, as it should—-would be a 
difficult thing 

It is a sad but true fact that if 
western motorists were unable to get 
the gasoline they felt they needed 
due to such a complicated and in- 
exorable chain of events, many of 
them would feel resentment toward 
the industry 

Union Oil Co. of California, in its 
magazine for dealers, says: 

“If your men are working the same 
shift schedules they worked _ three 
months ago, you’re not getting the 
best manpower coverage.” 


Interpreting the Oil News 





mands: 1—an industry-wide effort to 
maintain peak operations (this al- 
ready is in strong evidence); 2—ab- 
sence of strikes resulting in tied-up 
facilities. 

Output probably will be a little 
short of demand. But in any event, 
federal price and rationing controls 
are viewed by this department as 
merely political 8-balls, behind which 
each political party is trying to put 
the other. 


PACIFIC COAST—By Don Sweeney 


Possible Consequences of Shift 


In Military Purchases Viewed 


It’s certainly no news to men 
who supervise service station oper- 
ation that business peaks vary, but 
Union stresses the idea of constant 
rechecking of these peaks to enable 
the operator to see that his station 
has adequate manpower at all hours 
of the day during all seasons of the 
year. Changing hours of sunset, holi- 
day seasons, sports seasons and other 
factors, local as well as universal, 
call for different scheduling. 


* * ’ 


While participating in a panel dis- 
cussion on the promotion of free 
enterprise before a meeting of the 
Oregon Motor Transport Assn. _ in 
Portland, Ore., Rush Blodget, a 
member of the API District 5 Public 
Relations Operating Committee, was 
asked a $64 question from the audi 
ence. 

“Will a public relations program 
make a direct showing in the cash 
register.” 

Mr. Blodget had the answer and 
what he said is worth repeating, 
both for transportation men and pe- 
troleum men: 

“I do not believe that an industry 
should enter upon a public relations 
program directly to increase its cash 
receipts. It is a long range program. 
Except for your’ safety program, 
which is separate entirely, it is the 
one program you can enter into that 
is wholly unselfish. 

“It is primarily a program for in- 
dustrial harmony, to improve rela- 
tions between industry and the pub- 
lic, to improve relations between sep- 
arate industries, to increase under- 
standing of the problems of all in- 
dustry, and to thereby help America 
to oppose the apostles of disintegra- 
tion of our American way of life 

“If you fail to work out a com- 
prehensive public relations program, 
your cash register may ring; but it 
will be to pay out more and more to 
the bureaucrats.” 








A. M. Maxwell 


A. M. Maxwell's introduction into the business world 
during his high school and college days was rather in- 
auspicious. Certainly selling cigars and chewing tobacco 
in the hills of Kentucky and Virginia carried no presage 
of a successful oil career—a career that brought with it 
the distinction of having introduced the sale of Ethyl 
gasoline throughout the United States, Canada and 
Europe; a career’ which led him to the position of vice 
president of Standard Oil Co. (Ohio) and, more recently, 
to the presidency of Asphalt Institute and chairman of 
the institute’s Executive Committee. 


A native of Knoxville, Tenn., Mr. Maxwell spent most 
of his early life in Kentucky and it was here, during his 
high school and college days, that he embarked on his 
tobacco-selling career. A Cornell graduate, he served 18 
months in World War I, ending his naval career as an 
ensign. 


It was in 1919 that he started his oil career with 
Standard Oil Co. of New Jersey at the old Eagle Works 
lubricating plant. Subsequently he moved over to 26 
Broadway as assistant manager in charge of asphalt and 
fuel oil sales. 








A. M. Maxwell... 


New President of 
Asphalt Institute 


On July 1, 1924, he was appointed vice president in 
charge of sales of General Motors Chemical, at that 
time manufacturers of Ethyl antiknock compound. After 
the formation of Ethyl Corp., he was elected third vice 
president and appointed sales manager on Aug. 28, 1924 
During the next few years in this position, Mr. Maxwell 
traveled extensively in the United States and abroad and 
signed the original contracts for Ethyl gasoline with 
many oil companies. 


Feb. 1, 1929, Mr. Maxwell was appointed vice presi- 
dent of Standard Oil Co. (Ohio), a position he now holds. 
During World War II he served on the Asphalt Sales Com- 
mittee in the API Marketing Division. In 1943 he married 
tuby Edith Pyron. 


In addition to serving as president of Asphalt In- 
stitute (he was elected Dec. 3), Mr. Maxwell is a mem- 
ber of the following organizations: API; Ohio Chamber 
of Commerce; Cleveland Chamber of Commerce; Union, 
Tavern and Kirtland Clubs in Cleveland; Cloud and White- 
hall Clubs in New York City; University Club in Wash- 
ington; Phi Delta Theta; and the Cornell Clubs in New 
York and Cleveland 
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Decisions Vital to the Oil 
Industry Loom in Congress 


Congressional Action Expected to Hinge Largely 
On How Well Industry Meets Demand for Products 


By HERBERT A. YOCOM 
Chief, NPN Washington Bureau 


W ASHINGTON—Congress, in 1948, 
will be making decisions that could 
permanently influence the future of 
the American oil industry. 

A survey by NPN shows that al- 
ready docketed for consideration are 
a half-dozen or so major matters in 
which oil promises to figure directly 
in a big way, and as many more in 
which it will be more or less of an 
issue. 

Out of what Congress does about 
some of them may emerge the out- 
lines of a national oil policy. 

And it could very well be that the 
form of that outline would not be 
entirely to the liking of some, if not 
all, segments of the industry. That is 
because, as borne out by the NPN 
survey, there is a growing impression 
on Capitol Hill that, politics aside, 
decisions reached there in 1948 can- 
not escape being influenced in large 
legree by the knowledge that, for 
the first time in its peacetime his- 
tory, the industry is in the position 
of being unable to satisfy consumer 
demand in full. 

This fact is the motivating force 
behind investigations scheduled py at 
least two committees. 

It is bound to leave its imprint on 
numerous pieces of major legislation, 
including such as the Marshall Plan 
for European recovery. 

Should voluntary programs for the 
solution of current supply difficulties 
not work out, it could become a 
principal weapon in the hands of the 
administration in again demanding- 
and this time getting—authority to 
employ mandatory controls, and 
these might eventually lead to pro- 
posals for some manner of permanent 
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federal direction of the industry that 
would find a degree of favor even 
in certain Republican circles. 

Last but not least, it definitely will 
lead to moves in Congress to en- 
courage heavier reliance on foreign 
oil—a theme on which Republican 
Senators Lodge of Massachusetts and 
Brewster, of Maine, especially have 
been declaiming in recent days. 


Aside from the policy angle, things 
to be watched for on Capitol Hill at 
the session beginning next week run 
the gamut from the _ forthcoming 
Truman proposals for strengthening 
the antitrust laws to the kind and 
size of the tax bill Uncle Sam will 
be sending out in the future 


Here, item by item, is about how 
the situation is shown to stack up by 
the NPN survey: 


Government Controls 


Truman administration is practic- 
ally committed now to giving indus- 
try chance to work its own way out 
of winter supply difficulties. If vol- 
untary but concerted efforts fail, 
however, mandatory controls again 
will be sought, and even the Repub- 
licans will be inclined to go along. 
So, what happens on this score ap- 
parently lies entirely within hands of 
the industry. The verdict ought to 
be in along about the end of Janu- 
ary. 

Antitrust 


Much ado about monopoly is cer- 
tain on “the Hill.” 

President Truman in his “state of 
the union” message will call for 
“strengthening of the antitrust laws 
likely will make of the subject a ma 
jor campaign issue. Backing him up 
will be a report on which his Council 
of Economic Advisors has been put- 


ting in some heavy licks with spe- 
cific attention to oil because of its 
size and because it is an ‘adminis- 
tered price’ industry. 

Indicative of the administration's 
interest in the antitrust question is 
the fact that just since last August 
the Justice Department has filed 14 
suits against a variety of industries. 


Nor has the government been alone 
in the field. Several oil industry 
groups have been urging or giving 
study to such steps as divorcement 
of marketing, divorcement of pipe- 
line operations, tightening of curbs 
on corporate acquisitions and estab- 
lishment of a legislative pattern for 
wider jobber margins, among others. 


European Aid 


Oil will figure importantly in de- 
bate on Marshall Plan. Any legis- 
lation finally adopted is certain to 
include provisions requiring extra 
careful screening of proposed petro- 
leum products exports, with deciding 
factor to be extent to which these 
would cut into supplies available for 
U. S. civilians. Also, as in the in- 
terim aid bill, Congress probably will 
specifically direct that purchases be 
made to maximum extent possible 
from other than U. S. sources. And, 
mindful of needs of domestic indus- 
try, it definitely will put a lid on 
the amount of equipment of all sorts 
that can be shipped overseas. 


Oil Policy 


Congress will push studies aimed 
at evolving a positive national oil 
policy, but these may be concluded 
so late in the session as to preclude 
action on other than just a few iso- 
lated points. At least two commit- 
tees—both on the House side-—-have 
projected exhaustive inquiries, and 
others will be poking also at various 
aspects of the problem. Very real 
concern on the part of many mem- 
bers as to adequacy of U. S. reserves 
for the long-pull could be what is 
needed to get passage of long-sty- 
mied legislation doubling the author- 
ized cost limitation of Interior De- 
partment’s synthetic liquid fuels pro- 
gram. 

Question of degree to which oil 
imports should be encouraged prom- 
ises to figure in consideration of sev- 
eral matters, including renewal of 
Reciprocal Trade Agreements Law 
which otherwise will expire on next 
June 12. Full-dress debate on oil 


policy could come very early in ses- 
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sion if Sen. Vandenberg (R., Mich.) 
should decide to push for prompt 
ratification of Anglo-American Pe- 
troleum Agreement. Chances of the 


pact being approved are regarded 


by some as now being better than 
ever. 
Labor 
Observers on this front see small 


chance that Congress will do much 
in the way of remodeling of the Taft- 
Hartley Law, although unions are 
keeping up heavy fire on the law, 
and some House Labor Committe: 
members have been receptive to sug- 
gestions that its closed shop _ pro- 
visions be relaxed in favor of such 
unions as building trades and mari- 
time groups with hiring halls. Sens 
Taft and Ball (R., Minn.), 
watchdogs on operations under the 
act, continue to insist that it should 
be given a fair chance to prove itself. 


Congress 


Probability exists, however, that 
the Wage-Hour Act’s 40-cent 
mum wage requirement will be 
upped, with several increase _ pro- 
posals remaining on the legislative 
hook from the last regular session 
Also, there is a possibility that Con- 
gress may decide to write into the 
act specific definitions for executive 
and supervisory employes exempt 
from its overtime pay provisions, in- 
stead of leaving definitions to the 
discretion of the wage-hour adminis- 
trator. This would .be in line with 
suggestions of the National Petrole- 
um and Western Petroleum Refiners 
Assns. 


mini- 


Tidelands 

The lines are forming for what 
promises to be the final showdown 
between advocates of states rights 
to offshore lands within the three- 
mile limit, and U. S. title proponents. 
Administration itself will touch off 
debate by submitting, early in the 
session, the draft of a bill prescrib- 
ing how the government shall wield 
the power which the Supreme Court 
says it has over the marginal sea 
belt and its resources. When other 
states, including Texas and Louisiana, 
see how drastically it would affect 
them—as well as California—strong 
support can be expected to develop 
behind pending proposals to quit- 
claim title to the states. Quit-claim 
hearings by a Senate Judiciary Sub- 
committee have been scheduled for 
mid-February by Chairman Moore 
(R., Okla.), with other committees 
at both ends of the capitol sure to 
get into the battle before very long 

Taxes 

Early passage of a ‘quickie’ in 
come tax-cutting bill can be looked 
for, and the GOP probably will have 
the votes this time to get by a presi- 
dential veto. This out of the way, 
Congress will set about a major over- 
haul of the entire tax 
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structure 


With the excise tax 
probable major issue. 


question a 
There will be 
some more talk about modifying the 
tax privileges of free-riding co-ops, 
but nothing much is apt to be done 
because the latter are a potent vot- 
ing force in the farm states. As a 
sop to small business, however, pro- 
posal of Rep. Ploeser (R., Mo.) that 
the first $25,000 in income of all 
corporations, both private and co-op, 
be exempt from corporate tax levies, 
could win serious consideration. 


On excise taxes, some leading 
House Republicans want not only to 
retain those now in force but to add 
to the list, while Democrats give in- 
dications of planning a drive to lower 
existing rates. Evidence of this has 
come already in form of bill by Rep. 
Dingell (D., Mich.), an _ influential 
member of House Ways and Means 
Committee, which, among other 
things, would reduce federal gasoline 
tax from 1.5c per gal. to le and cut 
levy on lube oils from 6 to 4c. 


Natural Gas Act 


Both oil and natural gas indus- 
tries are pushing for early recon- 


sideration in Senate Interstate and 
Foreign Commerce Committee. of 
Rizley-Moore bill to clarify Natural 
Gas Act so as to make plain that 
Federal Power Commission has no 
jurisdiction over production and 
gathering of natural gas. Bill passed 
House last year by thumping ma- 
jority but was tabled in Senate com- 
mittee by 6 to 5 vote. FPC opposes 
bill and can be counted on to urge 
presidential veto if it passes in Sen- 
ate In recent opinions, FPC has 
ruled that it doesn’t seek control over 
production and gathering, but oil and 
gas industries feel that question 
should be solved once and for all by 
legislation, rather than administra- 
tive rulings. 


Synthetic Rubber Policy 


Practically everybody concerned 
agrees that U. S. should maintain 
about 250,000 tons of synthetic rub- 
ber production annually, with stand- 
by capacity of 600,000 tons, as na- 
tional defense measure. But sharp 
disagreement has been voiced over 
Whether government should stay in 
business or turn over war built plants 
to private industry. House Armed 
Services Rubber (Shafer) Subcom- 
mittee has practically completed its 
investigation and is weighing testi- 
mony before deciding what should be 
done about long-range national rub- 
ber policy. One possibility is that it 
may propose putting off action for 
another year to see what develops 
in rubber supply picture in 1948 
meantime retaining rubber allocation 
law and allowing government to con- 
tinue ownership and operation of rub- 


ber and petroleum butadiene plants. 





Crude Oil Prices Reach 
Record High with 50c 
Advance in California 


Special to NPN 

SAN FRANCISCO — Crude oi 
prices now are at the highest levels 
in the history of the oil industry 
throughout the United States follow 
ing 50c per bbl. increase in postings 
made by Standard Oil Jo. of Ca! 
fornia on Dec. 27. 

Upping the ante on Union Oil Co 
ff California by 10c, which =  an- 
nounced a 40c boost in its California 
crude prices on Dec. 1, the Standard 
posted a straight 50c per bbl. in- 

rease in its buying prices in al 
California fields. 

At the same time, Standard an 
nounced that, as result of highe. 
prices it would pay for raw material 
it would also advance its prices fo! 
finished products,—1.8c per gal. on 
gasoline, 1.2c per gal. on gas, Dies 
oil, and light fuels, and 40c per bbl 
on heavy fuel. 

Union Oil promptly upped its 
prices the additional 10c to meet 
Standard and other large buyers of 
California crudes, including General 
Petroleum, Shell, and Texas Co., met 
Standard’s 50c advance. 

Standard issued the following state- 
ment when announcing its price in- 
creases: 

“After having maintained present 
crude oil prices for the past month 
in the face of nationwide increases 
affecting nearly 85% of the nation’s 
oil supplies, California Standard 
Dec. 26 announced it had becom« 
necessary to adjust its prices to pro 
ducers because of higher levels pr 
vailing elscwhere. Accordingly Stand- 
ard will advance the price it pays for 
crude oil by 50c, effective 7 a.m., 
Saturday, Dec. 27. 

“As result of this higher price for 
its basic raw material, the company 
will increase the prices for its fin- 
ished products as follows: gasoline, 
1.8c per gal.; gas and Diesel oil and 
] fuel oil, 40c per bbl.” 


light fuels, 1.2c; 


Wyoming Governor Says Crude 
Price Increase Aids State 
pe o NPN 

CHEYENNE, Wyo.— Gov. Leste1 
Hunt declares that the recent in- 
creases in crude oil prices will aid 
Wyoming’s economy. The increase 
will permit operation of marginal 
wells and properties, in that wells 
having small production will be 
drilled, which heretofore were not 
considered economically sound to de- 
velop, he points out. 

“Also, secondary recovery programs 
may now be put in operation—which 
were not formerly economically feas- 
ible—all of which means more petro- 
leum and petroleum products for use 
by the public,” the governor stated 
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10 States Set Up Machinery 
To Act on Fuel Shortages 


Eastern Governors Follow Oil's Recommendations 


By Appointing Fuel Co-Ordinators or Committees 


By NPN Staff Writers 
week saw one of the oil 

.stry’s principal recommendations 
» the Senate Interstate and Foreign 
Committee materialize. 
Governors of all 10 states, from 
Maine to Delaware in New England 
and Middle Atlantic areas where fuel 
pplies are tightest, have taken 
tion to appoint a fuel co-ordinator 
have set up committees to do the 
same job, according to a survey of 
these states by NPN. 
action by states, at NPN 
lined up this way: 


ihe past 


Commerce 


Status of 
press tim«¢ 
New Hampshire—-Gov. Charles M. 
Dale has appointed John E. Holden, 
sident of Atlantic Terminal Corp., 


yt 
) 


rtsmouth, N. H., fuel co-ordinator. 


P 
Delaware—-Leon Walker, vice pres- 
of Diamond Ice & Fuel Co., 
Wilmington, has been named fuel 
co-ordinator by Gov. Walter W. Ba- 
yn Mr. Walker is fromer wartime 
head of the state’s fuel administra- 


tion 


dent 





Pennsylvania—Gov. James H. Duff 
named a three-man committee, head- 
ed by State Secretary of Commerce 
O. J. Mathews, to study the fuel oil 
situation on the seaboard and in the 
state, and make recommendations as 
to how shortages should be handled. 
Other members of the committee are: 
Richard Rollins, Atlantic Refining 
Co., and Joseph M. Patterson, presi- 
lent, Joseph M. Patterson, Inc., both 
of Philadelphia. Indications were 
that, if the committee came up with 
a plan involving appointment of a 

-ordinator and a state-wide organ- 
zation, Mr. Mathews probably would 
be chosen for the job. 

Governor Duff, in his statement on 
appointment of the committee, said: 
The difficulty of the situation is il- 
trated by the fact that the oil 
npanies themselves cannot make 
an agreement by reason of the fed- 
ral antitrust laws and there are no 
laws in the Commonwealth of Penn- 
sylvania giving any action the force 
f legal compulsion. 

Both Governors Dale and Bacon 
mphasized that the programs their 

)-ordinators set up would be en- 


1! 


+ 


ely voluntary. 
New York—Charles H. 
erintendent of public works, has 


been named fuel co-ordinator by Gov. 


Sells, su- 
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Thomas E. Dewey. Mr. Sells will 
appoint two committees, one consist- 
ing of oil company “policy-making”’ 
executives and the other of operat- 
ing executives to advise him in set 
ting up detailed fuel oil supply pro- 
gram. Plan, which includes setting 
up of county organizations through 
facilties of State Public Works and 
Commerce Department and_ police 
commissioner’s office in New York 
City, will roughly parallel plans al- 
ready put into effect in Connecticut 
and Rhode Island (see NPN Dec. 24, 
p. 10). 

Massachusetts—-Governor Bradford 
named George H. Rockwell, Harvard 
School of Business Administration, 
fuel co-ordinator. Governor also ap- 
pointed state fuel advisory commit- 
tee. Members are: Clarence H. Fay, 
Socony-Vacuum; H. M. Rogers, Gulf; 
J. C. Richdale, Colonial Beacon; J. 
P. Birmingham, White Fuel Corp.; 


W. E. Downing, State Fuel Co.; 
George Williams, Petroleum Engi- 
neering Co., and Louis Rosenfield, 


Lincoln Oil Co. 

New co-ordinator heads a state- 
wide organization divided into six 
districts each with a district co-or- 
dinator, who in turn will have his 
own district advisory committee. Dis- 
trict co-ordinators may further sub- 
divide their districts. Gov. Bradford 
has also written the mayor or first 
selectman of each city and town in 
state suggesting appointment of local 
committees to investigate local hard- 
ship cases. 

One important phase of Massachu- 
setts’ five-point program for the co- 
ordinator is “‘to prepare and put into 
operation a plan for supplying equit- 
ably those cases at various distribu- 
tion levels where no previous sup- 
plier can be found. Such a plan con- 
templates that the co-ordinator will 
ask each fuel oil distributor to sell 
and deliver to non-customers whom 
the co-ordinator may designate.” 

New Jersey Gov. Alfred E. Dris- 
coll named Joseph L. McLaughlin, 
director of state motor tax bureau, 
fuels co-ordinator. 

Maine—-Harold Nicholson of South 
Portland named fuel co-ordinator. 

Vermont—-Adjutant General M. A. 
Campbell named fuel co-ordinator. 

Rhode Island Emergency fuel 
council appointed by Gov. John O. 
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Pastore. No plans for fuel co-ordi- 
nator contemplated. 


Connecticut——-Advisory fuel com- 
mittee set up on same general basis 
as during wartime. 

Meanwhile in Philadelphia, Mayor 
Bernard Samuel Dec. 29 obtained 
agreement from 10 suppliers to re- 
lease a portion of January quotas to 
distributors and dealers now to re- 
medy shortages which have left more 
than a thousand homes temporarily 
heatless during the past week. Prior 
to this action, a distributors’ commit- 
tee had agreed to ration fuel oil de- 
liveries in the city within a limit 
of 100 gals. to a drop and this only 
to consumers whose tanks were only 
one quarter full 


Companies agreeing to release part 
of January allotments were: Atlantic, 
Sun, Standard of Pennsylvania, Gulf, 
Richfield, American Oil, Socony, The 
Texas Co., Sinclair and Petrol Corp 
Similar agreements from other com 
panies marketing in the area are ex- 
pected. 

Attending the emergency distri- 
butor’ conference were: Lionel Jacobs, 
chairman of Atlantic Coast Oil Con- 
ference; Clyde A. Mauger, Jr., C 
Trueman Snyder, Robert A. Fleischer 
and Samuel Marx of Fuel Oil Insti- 
tute and William A. P. Henninger 
and Fred C. Haab, Oil Heat Division 
of Electrical Assn. of Philadelphia. 


In District of Columbia and two 
other states, the situation stacked up 
like this: 


District of Columbia—Commission- 
ers will consider naming a fuel co- 
ordinator later if situation threatens 


to become serious. 


Virginia—-Governor Tuck sees no 
present need and says state can fall 
back on old coal brownout committee 


if situation deteriorates. 

Maryland Governor Lane. still 
hasn't received letter from Senator 
Tobey and has taken no action, al- 


though he has been urged by a 
“Philadelphia company” supplying 


3altimore to name a co-ordinator. 


Oil Heat Institute of America, in a 
move to co-operate with state gov- 
ernors who accepted Sen. Tobey’s sug- 
gestion regarding appointment of 
stete fuel co-ordinators, last week 
sent letters to governors of 21 states 
in the Midwest and Northwest volun- 
teering the assistance of OHI mem- 
bers to the governors or their ap- 
pointed co-ordinators. 


A. E. Hess, managing director of 
OHI, said that any shortage of burn- 
ing oil would be due to a shortage of 
transportation rather than a short- 
age of products, and there was littl 
OHI could do as a group to improve 
transportation. However, he pointed 


out that if heat conservation were to 
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Declares Fuel Emergency 


MADISON, Wis. Acting 
Gov. Oscar Rennebohm Dec. 30 
declared a fuel oil emergency 
existed in this state and ap- 
pointed Anthony E. Madler, 
counsel for state’s Department 
of Agriculture, as co-ordinator 
with power to act under state 
emergency powers. 

Mr. Madler told NPN a 15- 
man advisory committee has 
been tentatively chosen to ‘‘de- 
termine the nature of the short- 
age and how best consumers 
can help themselves. We intend 
to look into the tank car situa- 
tion and it may be recommended 
that something may be invoked 
similar to ODT’s Order No. 7, 
whereby tank car deliveries of 
less than 200 miles will be 
halted. 

“The oil industry will be given 
every opportunity to combat the 
present emergency without 
necessity of provoking orders, 
but orders will be issued if the 
problem cannot be solved any 
other way,” he said. 











be attempted on a state-wide basis, 
OHI members could aid materially in 
any such campaign due to their reg- 
ular contacts with home and other 
users of heating oils. 

Meanwhile, for the third consecu- 
tive month, factory shipments of oil 
burners in October reached an all- 
time high, totaling 128,448. This is 
almost twice the number shipped in 
October, 1946, the Census Bureau re- 
ports. 

At the same time cancellations ex- 
ceeded new orders for residential 
burners and units by 7,485, stepping 
up sharply the trend set in Septem- 
ber. 

Adding to fuel oil consumption 
and supply complications, were such 
factors as New York’s severe snow- 
storm of last week and the arrival of 
colder weather, in some _ instances 
presaging a colder winter—at least 
so far—than last year. 

For example, weather in the Chi- 
cago metropolitan area so far this 
heating season from Sept. 1 to Dec. 
20, inclusive, is 18% colder than for 
the same period of 1946, according 
to Verne S. Follansbee, executive sec- 
retary, Burning Oil Distributors Assn. 
However, on an over-all basis, this 
season is only a little less than 1% 
colder than the average for the past 
several years (see Midwest column, 
p.6). 

In an effort to keep up with de- 
mand, Standard Oil Co. of New Jer- 
sey brought in distillate fuel from its 
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Baton Rouge refinery by tank car. 
The first trainload arrived last week 
with a second and third scheduled to 
arrive momentarily. 

Crude oil production and refinery 
runs to stills showed increases over 
the previous week in statistics for 
the week ended Dec. 20 as reported 


by API. Refinery runs rose from 5,- 
104,000 b/d for Dec. 13 to 5,246,000 
b/d as of Dec. 20. Crude oil produc- 
tion increased from 5,253,000 b/d to 
5,284,000 b/d. Refineries operated at 
92.5% of capacity during the week 
ended Dec. 20 as compared with 90% 
of capacity for the previous week. 


NPC Can Go Along with Tobey Plan 
Or Devise Its Own Supply Program 


NPN News Bureau 
WASHINGTON The industry, as 
represented by the National Petro- 
leum Council, is up against the. prop- 
sition now of having to decide wheth- 
er it wants to rock along as is with 
the ‘Tobey Plan” or accept an OGD 
invite to devise a new “voluntary” 
supply program making use of the 
protective antitrust features of the 
anti-inflation law. 


Initial responsibility for a decision 
rested with NPC’s Agenda Commit- 
tee, headed by George A. Hill, Jr., of 
the Houston Oil Co. 


NPC Chairman Walter S. Hallanan 
had tossed to it, for study and report, 
the following request received from 
OGD Director Max W. Ball on Dec. 24: 


“In view of probability that Presi- 
dent will sign Senate Joint Resolution 
167 (the anti-inflation act) author- 
izing voluntary agreements by in- 
dustry and business for purposes stat- 
ed in resolution, and that Secretary 
(Krug) will thereupon ask NPC to 
recommend such voluntary agree- 
ments or plans of voluntary action 
for allocation of petroleum transpor- 
tation facilities and equipment and 
for priority allocation and inventory 
control of petroleum and petroleum 
products as it considers necessary, 
practicable and effective, and to ad- 
vise methods and means by which 
such agreements or plans may best be 
carried out and expected results, I 
request immediate appointment of 
council committee to prepare such 
advice and recommendations for sub- 
mission to council at earliest prac- 
ticable date.” 


The Krug request went into the 
mail on Dec. 29, immediately after 
S. J. Res. 167 had been signed into 
law by the President. But at NPN 
press time, there was still no word 
from Mr. Hill as to what his commit- 
tee believed NPC’s response should be. 


If it recommends acceptance, Mr. 
Hallanan is authorized under the NPC 
charter to appoint a study committee 
right away and its ideas as 
to a program could be ready 


in time for consideration by the 
council at its quarterly meet- 
ing late in January. Should the agen- 
da group report unfavorably, how- 
ever, all action would have to be held 
up until council itself, at a regular 
or special meeting, decided whether 
“under the circumstances” it wanted 
to go ahead. 


OGD has submitted to Interior 
Secretary Krug an estimate that it 
will need about $250,000 to hire an 
adequate co-ordinating staff in event 
that NPC comes up with a voluntary 
agreement program acceptable to 
government. Probably, however, it 
will not get Secretary Krug’s OK for 
that much, nor an entire amount of a 
companion estimate of $500,000 addi- 
tional requirement should OGD hap- 
pen to be designated as claimant 
agency for the oil industry under any 
voluntary steel allocation program de- 
cided upon by the steel industry, be- 
cause of presidential injunction on all 
government agencies to pare all ap- 
propriation requests to the bone. 


Denies Sweet Crude in Saudi 


SAN FRANCISCO W. F.. Moore, 
president of Arabian-American Oil 
Co., said last week, in response to a 
query from NPN, that there is no 
truth to rumors circulating in Wash- 
ington and New York that Aramco 
has discovered sweet crude in Saudi- 
Arabia. 





NPC Has 5 New Members 

WASHINGTON — The Na- 
tional Petroleum Council’s 1948 
membership roster includes 
only five new names, four as 
replacements for men who have 
retired as presidents of their 
respective companies. 

New members appointed by 
Interior Secretary Krug are: L. 
F. McCollum, Continental; H. 
S. M. Burns, Shell; L. S. Wes- 
coat, Pure; Robert G. Dunlop, 
Sun, and Glenn E. Nielson, 
Husky Refining. 
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Michigan's Oil Price Investigation 


Group Hears Witnesses But Is Silent 


No Statement Issued Following Hearings Which Were 
Closed to Public; Seek End of Fuel Oil ‘Black Market’ 


By EARL LAMM 
NPN Staff Writer 

LANSING, Mich.—Oil Price Inves- 

igating Committee appointed by Gov- 
ernor Sigler heard 16 witnesses Dec. 
29-30 behind closed doors and then 
adjourned until 10 a.m. Jan. 7 with- 
out releasing a statement on its ac- 
tivities. 

Committee had been appointed by 
the governor to investigate petroleum 
product prices. However, when State 
Senator W. C. Vandenberg, (not re- 
lated to U. S. Senator Vandenberg) 
committee chairman, learned a com- 
mittee on fuel oil supply had been 
under the chairmanship of 
State Police Commissioner Donald S. 
Leonard, and after a disagreement be- 


named 


tween the senator and Attorney Gen- 
eral Black, the senator resigned his 
post. 


Murl K. Aten, who succeeded Sen- 

tor Vandenberg as committee chair- 
man, said the committee will recon- 
vene in January to hear additional 
oil company witnesses. Meantime, 
transcript of testimony taken to date 
will be studied. 

He said that the committee does 
not seek to blast “anyone” and is 
merely seeking data on disparity in 
prices to present to the governor. 
He added that hearings were closed 
to press and public to avoid charges 
of “publicity seeking” and to speed 
up testimony. 

Indications are that committee is 
proceeding with caution to avoid 
jeopardizing extra supplies of prod- 
ucts being shipped into the state by 
tank car from Gulf Coast and other 
long distances. Witnesses told NPN 
that committee apparently realizes 
that if consumers want additional 
supplies of heating oil and gasoline, 
they can expect to pay higher freight 
and handling costs. If these legiti- 
mate operations are blasted by the 
committee, they added, then it is 
reasonable to expect that expensive 
inshipments will be discontinued. 


However, there are some fringe op- 
erations in fuel oil marketing that 
approach the “black market” status, 
in the opinion of several industry 
men. Ways and means of eliminat- 
ing them is the crux of the situation, 
they said. 

Some burning oil is being sold in 
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Michigan as high as 28c per gal. 
and users have complained to the 
committee, witnesses were told. They 
agreed with committee that 28c ap- 
peared too high and that most heat- 
ing oil being shipped by rail from 
the Southwest is being sold at 20-22c 
per gal., compared to major com- 
pany posted tank wagon prices of 
14-15ce. 

Other points made by oil com- 
pany witnesses as told to NPN after- 
wards were: 

1—Crude oil had to advance 50c 
a bbl. in Michigan when it did in 
Oklahoma and elsewhere because of 
competition. 

2—The oil industry might adver- 
tise its legitimate prices in local 
newspapers and explain to consumers 
that oil produced and refined in the 
state or brought in by normal means 
than that 
shipped in by long-haul tank car. 


is being sold for less 


3—Petroleum prices still are only 
125% of parity compared to 155% 
of general commodities. There may 
be another price increase in oil by 
next spring, one witness stated. 

Several Michigan refiners who tes- 
tified were told by the committee 
that in no instance had complaints 
been received against them or against 
majors (which are living up to posted 
tank wagon prices) regarding price. 

An appeal by Governor Sigler to 
sovernor Ralph Gates of Indiana for 
relaxation of truck transport regula- 
tion to permit transports from this 
state to haul supplies from the Chi- 
cago refining area proved futile. R. 
W. Steele, executive secretary to Gov. 
Ralph Gates, said Indiana state of- 


ficials could take no legal action 
along those lines. 
Witnesses invited included Inde- 


pendents owning refineries located in 
Michigan, Socony-Vacuum, Pure, Sun 
and Signal Oil Co. Socony-Vacuum 
and Pure have plants in the state, but 
Sun’s nearest plant is at Toledo. 
Witnesses called to testify were: 
W.E. Slaughter, Jr., president, Aurora 
Gasoline Co.; Fred W. Turner, presi- 
dent, Bay Refining Corp.; Henry Mul- 
ler, general manager, Socony-Vac- 
uum; Louis Rose, president, Rose 
Refining Co.; G. L. Maquire, Roose- 
velt Oil Co.; O. B. Wendeln, superin- 
tendent, and F. A. Calvert, attorney, 
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Pure Oil Co.; James P. Dunnigan, 
president, Producers Refining, Inc.; 
Ray Andres, president, Osceola Refin- 
ing Co.; W. E. Anderson, president, 
Naph-Sol Refining Co.; F. E. Miller, 
president, Midwest Refineries, Inc.; 
L. W. Brummett, president, Lakeside 
Refining Co.; S. S. Grimes, president, 
Marvel Refining Co.; Reid Brazell, 
president, Leonard Refineries, Inc.; 
E. C. Guy, Crystal Refining Co.; G. B. 
Wreith, Sun Oil Co., and unnamed 
representatives of Old Dutch Refining 
and Signal Oil Co. 


Vandenberg’s Letter of Resignation 


After calling the meeting, State 
Senator Vandenberg sent his resigna- 
tion to Governor Sigler, saying that 
it is not possible to separate the avail- 
ability of products from product 
prices. Senator Vandenberg, formerly 
an oil marketer (Vandenberg Bros. 
Oil Co. and later Vandenberg Oil Co.), 
went on to say in part: 

“When you asked me to head this 
committee, you informed me that nu- 
merous ‘price gouging’ charges were 
being made by Michigan citizens. You 
expressed a desire that ‘something be 
done about it...’ 

“In ... brief conference (Dec. 19) 
you virtually ‘laid the whole thing in 
my lap.. ’ Twas conscious of ‘price 
gouging’ charges. I was more con- 
however, that to get fuel oil 
to the homes of Michigan residents 
with cold days immediately ahead was 
our paramount need. As a business 
man with many years experience in 
marketing, I knew that an investiga- 
tion of the complicated structure of 
supply and demand, prices and profits, 
could not . . . be conducted success- 
fully in time to help the family with 
an empty oil tank and cold house ob- 
tain needed immediate relief. 


SC1IOUS, 


“In seeking information on just 
where to start our investigation, I... 
learned for the first time that you had 
previously assigned to Commissioner 
Donald S. Leonard of the State Police 
the chairmanship of your Fuel Sup- 
ply Committee He and his com- 
mittee logically determined that Mich- 
igan is short about 10% of necessary 
fuel oil. It would follow, therefore, 
that any investigation of price struc- 
ture, under every recognized law of 
economics, must be held in abeyance 
until we could find some way for sup- 
ply to meet ordinary demand. 


“T commend Commissioner Leonard 
for the work his committee has al- 
ready done. That committee should 
be left with a free hand to proceed 
to a logical set of recommendations, 
based upon the common sense conclu- 
sions it has already reached. Any- 
thing an additional committee... 
could do, would only further compli- 
cate an already highly complicated 
situation.” 
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BLS Says ‘Competition’ 
Caused Crude Price Rise 


NPN News Bureau 

WASHINGTON Bureau of Labor 
Statistics, in its wholesale price bul- 
letin for week ended Dec. 20, offici- 
ally assigned “competition for sup- 
plies’ as reason for latest round of 
petroleum price increases. 

Reporting that average prices of all 
commodities other than farm products 
and foods climbed 1.3% to a level 38% 
above end of June 1946 and 17.8% 
above a year ago, bureau said that 
“sharp advances” for crude and prod- 
ucts led the parade and added this 
comment: 

“Competition for supplies, causing 
a general increase of 50c per bbl. for 
crude petroleum earlier in the month 
was followed by substantial advances 
for a number of petroleum products.’ 

Bureau reported that its weekly in- 
dex of petroleum wholesale prices ad- 
vanced 11.4% between Dec. 13 and 
20. While direct comparison is not 
possible, apparently this assures that 
when bureau’s next monthly index of 
commodity prices comes out it will 
show that petroleum prices have at 
last topped their 1926 averag« 

At end of November, according to 
bureau report issued Dec. 23, index 
number for oil stood at 99.9% of the 
1926 average. 


Colonial Will Market Esso 
Products in N. Y., New England 


NPN News Bureau 

NEW YORK Standard Oil Co. of 
New Jersey will market oil products 
in New York and New England in 
name as well as in fact beginning Dec 
31. Colonial Beacon Oil Co. on that 
date will transfer its assets and bus- 
iness to Jersey Standard, operating 
subsidiary of Standard Oil Co. (N. J.), 
which for many years has owned sub- 
stantially all of Colonial Beacon 
stock. 

Colonial Beacon stated that the 
transfer would not affect products 
marketed or consumer relations in its 
former territory. “Employes of the 
company were advised by latter that 
they would continue to enjoy past 
benefits and that there would be no 
change in name or quality of the prod- 
ucts sold, because of the corporate 
change. 

Spokesman for Jersey Standard 
said the Esso brand name would con- 
tinue to be used for products, but de- 
signation, as on service stations signs, 
would read Standard Esso dealer 
rather than Colonial. No detailed in- 
formation was immediately available 
on plans to accomplish the consider- 
able physical change in signs and 
labels involved in the financial move. 

Earlier Socony-Vacuum Oil Co. an- 
nounced that it would no longer use 
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the name “Standard” on any of its 
products after Jan. 1. Action was 
taken to simplify its marketing prob- 
lems and eliminate confusion with 
other oil companies, Socony said. 


Estimates Show Military Has 
Cut Navy Special Fuel Needs 


NPN News Bureau 

WASHINGTON Latest available 
estimates show military has trimmed 
requirements for current fiscal year 
in Navy Special fuel oil by 2,970,400 
bbls., but upped Diesel demand by 
1,092,000 bbls., and Kerosine call by 
240,000 bbls., to effect net saving of 
1,638,400 bbls. 

Over-all reduction, as of Dec. 19, 
was made possible by closeup scru- 
tiny of needs for last half of 1947- 
18 fiscal year, with fleet operations 
at “the minimum,” A-NPB. said. 

Meanwhile, Bureau of Federal Sup- 
ply detected a note of optimism over 
gasoline outlook for next driving sea- 
son in bidding on contracts for six- 
month period beginning next March 
1 for its two big East Coast regions 
It had offers for 80% coverage of 
19,350,000-gal. Requirements for Re- 
gion 1—northeast—and about 75% 
overage of 20,000,000 gal. require- 
ment for Southeast, Region 2. Bid- 
ding was almost entirely by sizeable 
to large companies, BFS noted, where- 
as dealers have predominated hereto- 
tore. 


15-Foot Gasoline Hose 


Rule Allows Exceptions 
NPN News Bureau 

WASHINGTON—WNew code adopt- 
ed by National Conference’ on 
Weights and Measures regarding reg- 
ulation on specifications and toler- 
ances on discharge hoses of any re- 
tail liquid measuring device placed a 
limit of 15 feet on hose length, but 
with certain exceptions. 

Report carried in Oct. 15 NPN, p. 
27 failed to include the exceptions. 
Text or regulation adopted by con- 
ference follows: 

“The length of the discharge hose 
on any retail liquid measuring de- 
vice shall not exceed 15 feet, meas- 
ured from the outside of the hous- 
ing to the inlet end of the discharge 
nozzle, unless it can be demonstrated 
that a hose of greater length is es- 
sential to permit deliveries to be 
made to receiving vehicles or vessels. 
Unnecessarily remote location of a 
liquid measuring device shall not be 
accepted as justification for an ab- 
normally long discharge hose.” 
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General Petroleum Corp. 
Names Minckler President 
Special to NPN 

LOS ANGELES — Robert Lee 
Minckler, executive vice president of 
General Petroleum Corp., has been 
elected president of the company, 
effective Jan. 1. 

He replaces S. J. Dickey, presi- 
dent since 1941, who is retiring after 
28 years with General Petroleum. 

R. A. Sperry, senior vice president 
and a director of the company also 
retires Jan. 1. 

Mr. Minckler has been executive 
vice president since June, 1945. He 
assumed the post after a short period 
as a vice president which he was 
named upon returning to General 
Petroleum from wartime service as 
director of petroleum supply of PAW. 

He is currently a member of the 
15-man Military Petroleum Advisory 
Committee and the National In- 
lustrial Conference Board. 


Strike at Pure Toledo Plant 
Is Seen Near Settlement 
Special to NPN 

TOLEDO Settlement of the nine- 
month OWIU strike at Pure Oil Co.’s 
refinery here appeared nearer than at 
any time since the plant was first 
struck on March 28 this year. 

Dec. 28, after a meeting which be- 
gan almost 24 hours earlier, federal 
and Toledo Labor Management Citi- 
zens Committee mediators announced 
that “substantial agreement has been 
reached on the plant contract and the 
few remaining issues should be readily 
resolved after the office contract has 
been discussed.” 

Federal conciliators moved prompt- 
ly on the office contract involving 35 
workers by meeting Dec. 29 with re- 
finery and office union negotiators. 
However, at NPN press time no an- 
nouncement was forthcoming regard- 
ing progress on the latter. 

Processing time lost at the 30,000 
b/d plant here is estimated equal to 
about 8 million bbls. 


Co-Op Tax Exemptions Are 
Partially Endorsed by Taft 
NPN News Bureau 

WASHINGTON — Sen. Taft (R., 
O.) has endorsed exemption of co-op 
patronage dividends from federal in- 
come tax laws but says that his view 
is subject to revisions. 

In response to questions on how he 
stands in regard to tax-exempt pri- 
vileges of co-operatives, Sen. Taft has 
prepared and sent out form letter 
stating he has come to “no definite 
conclusion,” but adding: 

“In general, I have felt that co- 
operatives should be taxed on amount 
of their profits set aside to build up 
working capital but not on money 
returned annually to members or other 
customers.” 
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Delivery Backlog Faces Companies 
After Record Storm Hits New York 


Oil Companies, Distributors, Jobbers, Dealers 
Marshal Available Facilities to Supply Needs 


By ROSS McKEE 

NPN Staff Writer 

NEW YORK — As New York City 
vas digging itsélf out from the worst 
nowstorm in its history, oil com- 
their distributors, indepen- 
lent jobbers and dealers in the metro- 
politan area were marshalling all 
available equipment and manpower 
this week to cope with an enormous 
backlog of deliveries, aggravated by 
nereasingly cold weather and smaller 
lrops to consumers before the storm. 


panies, 


Fuel oil and gasoline deliveries 
which were brought to a complete 
standstill on the evening of Dec. 26 
when 25.8 inches of snow smothered 


the city were gradually being re- 
sumed. With extraordinary efforts 


yme companies had raised deliveries 
50°, of normal volume, and one 
reported 100% operations. 

Fuel oil marketers suffered severely 
from attempts to continue deliveries 

ven during the storm in order to pre- 
ent hardships to homeowners. Sev- 
eral dealers reported trucks bogged 
lown over the week-end, and one 
company still had eight trucks stuck 
n the snow Dec. 29. Fuel oil drivers 
were handicapped by wholesale aban- 
donment of passenger cars which 
littered highways and streets, making 
it impossible to get trucks through 
with vital deliveries. 

No reports were received over the 
week end of any essential installation, 
city hospitals, etc. running out of fuel, 
but numerous apartment houses, the 
majority in Brooklyn and Queens, ran 
out and the New York Housing Au- 
thority stated Dec. 29 that it had on 
hand only a one or two day’s supply of 
fuel oil for most of its houses and 
some units in Williamsburg and Red- 
hood housing projects had run dry for 
one or two hours” Dec. 28. Deliveries, 
the authority added, were now under- 
way to all units. 


Receive 536 Calls 


New York City Department of 
Health reported receiving 536 calls 
from tenants who were without heat, 
n the period from 3 p.m. Sunday to 
8 a.m. Dec. 29 and 295 landlords had 
reported their houses either out of or 
jangerously low on fuel oil. Health 
Department had had 213 similar com- 
plaints from landlords Dec. 27 and 
153 Dec. 28. 


Oil companies refining in the har- 


December 31, 1947 


bor area without exception reported 
encouraging news of operations. So- 
cony-Vacuum, Tide Water Associated, 
Gulf, and Standard of New Jersey said 
refinery operations had been main- 
tained throughout the snowstorm, 
and all reported that refinery person- 
nel at considerable personal risk had 
reached the refineries to work, many 
in New Jersey and Staten Island 
walking four to five miles through 
snow two to four feet deep. 


Emergency crews worked day and 
night at barge and tanker terminals in 
refinery areas chopping ice from 
valves to load and unload transport. 
Only delays in shipments were caused 
by failure of barges and tankers to 
reach docks on Dec. 26 since blinding 
snow impeded navigation. Jersey 
Standard, Tide Water, Shell, Sinclair 
and Socony also stated that refinery 
truck transport loading points and 
bulk terminals had been kept open by 
round-the-clock work, but that road 
conditions had reduced number of 
trucks coming in to a trickle. Sinclair 
said all terminals were in operation 
today, although its Mill Basin terminal 
had been closed Dec. 27. 


Use 2 Men on Every Truck 


Oil companies, jobbers, and dealers 
instituted uniform practice over week 
end of putting two men on every 
truck. In some instances this meant 
leaving 50% of fleets in garages. Ma- 
jor companies were giving fuel oil de- 
liveries top priorities, and most were 
limiting gasoline drops to essential 
users such as bus companies, muni- 
cipal agencies, hospitals, etc. Socony- 
Vacuum reported its fuel deliveries at 
100% by virtue of pressing gasoline 
trucks into fuel oil transport, putting 
two men on each truck and getting 
these men from sales and maintenance 
staffs to reinforce regular drivers. 

Sinclair stated it was shipping five 
trucks of fuel oil for one of gasoline, 
and none of the gasoline was going 
to service stations. Other companies 
voiced similar policies. Alan Feinman, 
secretary of Inter-City Gasoline Re- 
tailers Assn., said that several mem- 
ders stations had run dry just before 
the storm broke and declared that 
present tieup of passenger car traffic 
had given many station operators who 
had about run through December 
quotas a chance to catch their breath. 

Eugene F. McCabe, vice president 


of Tide Water, said that truck drivers 
who went out Dec. 26 in the storm 
and got back the next morning, had 
started, after only a few hours sleep, 
delivering fuel oil exclusively in both 
gasoline and oil trucks. Company set 
up an emergency roster of necessity 
cases including delivery of heavy oil 
and Diesel fuel to utilities and hospi- 
tals. Mr. McCabe said trucks were 
moving in all areas now, but added 
that worst hit area was Bayonne, 
Newark and Jersey City where ma- 
jority of trucks that went out Dec. 26 
were snowbound, some until Dec. 28, 
and deliveries consequently fell far 
behind. 


In Westchester independent jobber- 
dealers such as Suburban, E. Robinson 
Oil Co. and others were also putting 
two men on each truck and resuming 
deliveries on a partial basis. All re- 
ported casualties to transport equip- 
ment. Sylvestre Oil Co., operating in 
New York and Westchester, had eight 
trucks still tied up in the snow Dec. 
29 as result of efforts to make de- 
liveries Dec. 26. 


Oil marketers were bitter about 
failure of some municipalities in New 
York area to go about snow removal 
promptly, and failure of apartment 
house and home owners to dig out 
their fill pipes. One marketer said de- 
liveries were taking three times the 
normal time, and with additional 
trucks he was still only doing 50% 
of normal deliveries. Other marketers 
said biggest single handicap was 
blocking of side streets and through- 
highways by abandoned cars “which 
should not have been on the road in 
the first place.” 

Transportation and marketing exec- 
utives were not optimistic that clean- 
up of tangled oil delivery situation. 
would be quick, but they made it clear 
that industry was making extraor- 
dinary efforts; drivers were working 
double shifts and key personnel were 
sleeping in offices to keep abreast of 
situation. 


Worst foe of oil men was continued 
cold weather. Cumulative degree days 
totalled 1692 since Sept. 1, Weather 
Bureau said Dec. 29, while last year’s 
total to Dec. 28 was only 1334. Fore- 
cast was for continued cold. 


Personal Tribulations 


Major oil company and Independ- 
ent employes had more than their 
share of personal tribulations dur- 
ing the “blizzard of 1947.” Office 
personnel at refineries joined with 
mechanical staffs and service em- 
ployes in keeping vital installations 


operating and opening up loading 
terminals. Head offices of major 


companies in New York, like many 
other businesses, closed at 3 p.m., 
but even at that workers were still 
straggling home to the suburbs at 
midnight and later. 


One top 


executive of 
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a major company summed up the 
opinions expressed by many oil com- 
muters. 

“Being marooned on the trains was 
like being on a cruise,” he said. 
“Everybody was talking to every- 
body else and time passed_ easily 
even though there was no heat in the 
cars. We stopped in Port Chester, N. 
Y., and one passenger got off and 
bought a bottle of liquor which we 
split up and that helped a lot.” 

When oil trucks, late Friday night, 
were either safe in garages or ma- 
rooned in the snow, improvised means 
were used to get oil to hardship 
cases. Employes at Socony-Vacuum’s 
Port Chester terminal pressed into 
service two horse-drawn _ sleighs 
which they loaded to the gunwhales 
with drums of No. 2 fuel. 

Dealer’s headaches multiplied Dec 
27 following the storm when, with 
only a few trucks in operation, they 
tried to weed out the most urgent 
cases. One dealer, who spoke from 
the heart, said he did not know ther 
were so many liars in the world 
“We sent truck after truck out ove1 
the week end to customers who com- 
plained they were completely out of 
fuel,” he said, ‘‘only to find out that 
they needed only a 100-gal. drop. In 
the meantime real hardship alls 
went unanswered.” 


Finding Fill Pipes a Problem 


Binding fill pipes was a real 
problem. One Sylvestre Oil Co. truck 
driver said he had visited 10 homes 
in Westchester County and had to 
dig for the fill pipe at each one. A 
driver for another company said h¢ 
was delighted when he came across 
a home which had the tank fill il- 
legally but comfortably inside the 
house. The E. Robinson Oil Co. in 
Hartsdale, N. Y., said that as a re- 
sult of the inconvenience drivers 
were suffering, the company was 
telling any customer who called up 
for fuel that he would have to clear 
out his driveway and get snow off 
the fill pipe before oil would be de- 
livered. 

Oil company executives couldn't 
praise their operating personnel 
enough. One marketing man said: “‘It 
wouldn't be fair to single out any in- 
dividual in the company or any single 
company, for that matter. Everyone 
encountered minor or major personal 
discomforts, and very few, even on 
office staffs used the storm and tied- 
up roads as an excuse to stay home.” 

The storm emphasized that oil men 
are oil consumers too. More than one 
ran dry. One oil association official, 
who had a cold Christmas, was Harry 
Hilts, secretary of Empire State Pe- 
troleum Association. His apartment 
house in Queens ran dry on Chrisi- 
mas Eve and the tenants competed 
with the turkeys for warmth from 
the ovens next day. But the sup- 
plier of the house braved the storm 
on the 26th to fill the tanks. 
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Court of Appeals Holds for Pure Oil 
In Iowa Jobber Pipeline Rate Case 


Special to NPN 

ST. LOUIS—Eighth Circuit Court 
of Appeals has reversed lower court’s 
findings in the L. D. Tucker suit 
which sought to recover from Pure 
Oil Co. freight differentials resulting 
from changes in pipeline rates. 

Opinion, entered Dec. 26, was de- 
livered by Judge Seth Thomas of 
Fort Dodge, Iowa. Case had attracted 
wide attention and was heard in No- 
vember by a court composed of Cir- 
cuit Court Judges Gardner, Thomas 
and Johnson and was based on an 
appeal by company from a decision by 
Southern Iowa District Court. 

Original suit was brought by Mr. 
Tucker, a gasoline jobber in Knox- 
ville, Iowa, as a counterclaim to a 
suit filed after Mr. Tucker had de- 
faulted on a real estate purchase con- 
tract with the company. Mr. Tucker 
admitted the material allegations of 
the complaint, but in the counter- 
claim charged that the company had 
violated the supply contract by collect- 
ing over $10,000 more than should 
have been collected under the supply 
contract. 

Gasoline furnished to Mr. Tucker 
was from (Group 3) territory, and 
was transported from Oklahoma to 
Des Moines by pipeline and from there 
to Knoxville by tank car or tank 
truck. At the time supply contract was 
made, rail rate from Group 3 to Knox- 
ville, and the pipeline plus rail rat 
over the same areas, was the same. 
Under the contract, the delivered 
price to Mr. Tucker was specified as 
that currently posted by the company 
at its zone offices in Madison, Wis. 


ICC Orders Rate Cut 


In June, 1941, about 21 months 
after the supply contract was signed, 
ICC entered an order requiring the 
pipeline to reduce its rate from Group 
3} to Des Moines so that the combina- 
tion rate through the pipeline to Des 
Moines and by rail from Des Moines 
to Knoxville was less than all-rail 
rate from Group 3 to Knoxville. Mr 
Tucker’s counterclaim was based on 
this differential. 

In the Circuit Court’s opinion, Judge 
Thomas wrote, “It will be observed 
that no formula is stated for deter- 
mining the price of gasoline to Mr. 
Tucker. And it is not disputed that the 
price charged at all times during the 
continuance of the contract was the 
company’s official delivered tank cas 
price to jobbers prevailing on the date 
of shipment from storage in Des 
Moines, as currently posted by the 
seller at zone offices in Madison.” 

Mr. Tucker continued to pay gaso- 
line bills right up to the expiration of 


the contract, and the only action he 
took was to demand a credit on each 
month’s purchases. Company had not 
recognized his claim as valid. 


Lower court had held as a matter 
of law that “Mr. Tucker, by paying 
for gasoline as was billed to him, 
and making protest thereof, did not 
waive a known right, nor did he in- 
tend to waive any rights against the 
Pure Oil Co., for such overcharge.” 
Circuit Court opinion holds “this con- 
clusion is inconsistent with the law 
generally and with the law of Iowa 
particularly.” 

Judge Thomas also declared that 
Mr. Tucker’s excuse that he felt a 
compulsion to pay the monthly bills 
in order to protect his five-year con- 
tract does not aid his claim. There is 
no evidence of any threat on the part 
of the oil company to cancel his con- 
tract. The judgment for Mr. Tucker 
on his counterclaim must be and it is 


reversed.” 


Ben A. Harper and Gene M. Woodfin 
of Houston, Tex., and Judge Donald 
Evans of Des Moines were counsel for 
the company. Howard I. Bump and 
Noel D. Shinn of Des Moines, appeared 
for Mr. Tucker. 


Deaths 


Jess R. Scarborough, 58, vice presi- 
dent and director of Mid-Continent 
Petroleum Corp., died suddenly Dec. 
26 in Tulsa. He had been with the 
company since 1919. Surviving are his 
wife, his mother, a daughter and a 


son. 





Hollis B. Fairchild, 55, general man- 
ager of the marketing department of 
the Standard Oil Co. of California, 
died in San Francisco on Dec. 26. Mr. 
Fairchild was also president of the 
California Asphalt Corp., a California 
Standard subsidiary. 


* * * 


Paul A. Devereux, 51, district man- 
ager for Sun Oil Co. at Detroit, died 
Dec. 21 at his home in Grosse Pointe, 
Mich., following a heart attack . 
Mr. Devereux joined Sun Oil as a mo- 
tor products salesman in 1931 and 
served as district manager at Allen- 
town, Pa., in 1932 and then returned 
to Philadelphia where he remained 
until 1939 when he became Worcester, 
Mass., district manager. In 1940 he 
was Hartford, Conn., district man- 
ager, staying there until 1944 when 
he went to Detroit ... He leaves his 
wife. 
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Editorially Speaking 








Majors Must Take Constructive Action Now 


lf They Are to Squelch Charges of Monopoly 


ETTERS we receive from Independent marketers are 

a fair reflection of the sentiment down in_ the 
ndustry toward the majors, against the API and ex- 
pressing the skepticism over the API public relations 
ampaign. (For example, see NPN Dec. 24, p. 15 and 
p. 20 this issue.) 


The Independents simply are not accepting quietly 
the major company increased profits so long as they have 
to wiggle along for the most part in prewar margins. 
Some majors have expressed fears over their new profits, 
nstead of explaining them to industry and to the public 
and instead of seeing if some other parts of the industry 
io not deserve part of the margins that help to make the 
profits. The industry needs every penny of profits it can 
get right now to rehabilitate itself but that goes for the 
smaller companies as well as for the larger ones. 


What has been lacking in major company policy and 
action and what is strikingly absent in the present public 
relations program is: 


1—A simple and direct declaration by all majors that 
they are for plenty of good, sound, constructive marketing 
competition. 


2—-Making a sincere and thorough study of the com- 
petition to see how it can be strengthened and made more 
profitable and then carrying out the plans to bring this 
about. 


3—-Making it apparent to the public at every op- 
portunity that this competition exists, that means taking 
the marketer and his outlets out from complete hiding 
behind the brand sign boards and advertising of the 
najors. 

1—Setting up such organization machinery in the 
najors that these policies will be carried out regardless 
if the fellings of any in the sales departments. 


What the majors seem to have overlooked in their re- 
ations with industry and public (among other things) is 
that they are facing a general charge of being a ‘‘mon- 
poly”. That is the political charge at Washington and 
lsewhere; that is the charge made by some from within 
the industry and that is the charge that the Department 

Justice in one form or another has been getting into 
ts indictments and petitions. 


That charge is serious enough and reaches to the 
enter of this country’s “big business problem” so that it 
should be met head-on. To duck around it with talk about 
rivalry” being natural to Americans and that ‘petro- 
eum is progressive’, is just to invite re-iteration of the 
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charges if not even being misconstrued as making an 
admission of their truth. 


To meet successfully this charge of monopoly, and 
NPN has long believed that it can and should be done, 
the industry must bring up its evidence and that evidence 
is the very existence of all Independents, particularly the 
Independent jobber and distributor who manages almost 
half the distribution system to the consumer. Talking 
about Independent producers is all right but only a small 
part of the public ever sees an Independent producer o1 
his pumping jacks hidden in the woods but all of the 
public sees Independent marketers, or would see them if 
the majors would help the marketers to get their own 
names and their own signs over every one of their places 
of business. 


If and when the majors get into court again they will 
have to call as their witnesses the 12,000 or so Inde- 
pendent distributors and ask those distributors to testify 
as to their real independence. Nothing less than that will 
keep the majors from getting deeper into hot water, be- 
cause there is no question but that the rank and file, yes 
and many others, of this country today are afraid of the 
increasing size of ‘“‘big business”. That fear is so great, 
as is the resulting criticism, that major oil companies, 
for instance, might well pause and study to see if their 
operating set-up is the wisest for the years to come. May- 
be they could well afford to give up the marketing field 
entirely because the producing and refining fields are 
so vast and constantly demand such large investments 
of capital and highly specialized technical brains, that 
those fields of necessity must be ‘“‘big business.” But the 
majors might well take a look to see if marketing is not 
a ‘natural’ for small business. 


Oklahoma's Senator Moore Scores a Point 
In a Senate Attack on Mistakes of OPA 


ENATOR E. H. Moore, oil producer from Oklahoma, 

on the Senate floor last week named the basic crime 
committeed by the New Deal during the late war when 
he condemned the OPA for holding down oil prices while 
letting coal prices ease upwards. 


The OPA was an economic and political monstrosity 
because it was created and maintained entirely separ- 
ate from all war material procurement sections of the 
government and solely for the purpose of holding down 
prices. OPA was not charged with any responsibility to 
get up production in any line to help win the war. Instead 
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it and its associated New Dealers got miles of publicity 
on the theory that their one and only job was to hold 
down prices, and one might properly add, regardless of 
the outcome of the war. 

Any common sense in the New Deal along with a 
proper regard for the welfare of the country and the 
outcome of the war would have made OPA entirely sub- 
ordinate to the sections of government that (1), had to 
do with getting war supplies and, (2), being respon- 
sible for getting the necessities of life for the war-work- 
ing citizens. We got sufficignt war supplies chiefly be- 
cause the price was, in the course of natural events, 
taken out of the hands of OPA and OPA was left to fool 
with hair pins, and food and, unfortunately the great 
war supply of all OIL. 

If the oil industry had not been trying to recover from 
the greatest surplus crude oil production in its history, 
OPA’s policy would most certainly have run us short of 
oil in even a few months time. OPA gave no thought to 
the future of oil supply, what to do after the war. That 
there seemed to be enough for the war was sufficient to 
OPA folk. However, OPA responded to the political in- 
fluence of John Lewis and the other miners as well as 
economic pressure and quietly raised the prices for coal 
and this too was under the same cabinet officer who was 
the obstensible boss for oil. But he didn’t think either. 


Senator Moore will do the oil industry and the coun- 
try a big job if he will keep on hammering home this 
basic faulty thinking of the New Deal through its OPA. 
Price should be a tool of production, whether in war or 
in peace time. Price is not a thing in and of itself. It is 
immaterial what the price is, providing it is high enough 
to get out the maximum production needed—or bring 
forth a substitute if the price is too high and providing it 
gets the widest possible distribution for the article or 
commodity in question. ' 

This country would be immeasurably better off today if 
OPA had looked beyond the applause for holding down 
oil prices and permitted advances that would have 
prompted reasonable search and finding of more oil and 
reasonable preparation for peace, to say nothing of mak- 
ing sure that had the war run another year or so we still 
would have had enough petroleum products to fight and 
win it 

One is justified in saying that OPA, as it was organ- 
ized and operated, was one of the great crimes of gov- 
ernment in all history. 


Oil Industry Should Be Permitted To Work 
Out Its Own Problems—Russell B. Brown 


N approving the idea that the oil industry should be 

permitted by the government to work out its own 
problems in the present shortage, Russell B. Brown, gen- 
eral counsel at Washington for the large and vigorous 
Independent Petroleum Assn. of America, takes the ad- 
ministration severely to task for its very obvious inten- 
tion to stop at nothing, practically, in its ambition to 
place the oil industry under absolute government control. 

Says General Counsel Brown in his current report to 
his members: 

“We have had much talk of the ‘club-in-closet’ legis- 
lation, the ‘residual’ authority and the ‘stand-by’ powers 
which these government witnesses have said should be 
granted. The Department of Commerce has been lead- 
ing in advocacy of legislation to provide allocation of 
materials such as steel. The Department of the Interior, 
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in the persons of three or four of its officials, have been 
trying to get price control and rationing authority on 
petroleum. 

“It is true that their approach has been ‘sidling.’ They 
have expressed hope that the industry would handl 
everything satisfactorily, but they did think that author 
ity should be given to the President to handle the jot 
if the industry failed. The tone used indicated their be 
lief that the industry would fail. There seems to be a4 
sense of pre-destination in the Interior Department wher 
oil is concerned. Undersecretary Chapman, who has been 
acting secretary during the illness of Secretary Krug 
testified to a Senate Committee on December ‘55 as 
follows: 

““*The emergency program proposed by the President 
to secure our national economy bears upon the activi- 
ties of the Department of the Interior in two especially 
significant ways: first, because of its responsibility for 
the conservation and development of the nation’s natura 
resources, and, second, because of its particular respon 
sibility for coal and oil—two commodities which are in 
scarce supply and which basically affect industrial pro 
duction and the cost of living.’ 


“Well, that simply isn’t correct. The department is 
responsible for the conservation and development ot! 
natural resources on public and Indian lands. Any re 
sponsibility beyond that is self-conferred. A former Sec- 
retary of the Interior who was there for many years 
came to refer to himself as the ‘custodian’ of the na- 
tion’s mineral wealth. I suppose he really believed it. It 
is well to keep such things straight. Acceptance of the 
ambitions of most bureaus may lead to a condition that 
is difficult to overturn. 


“Government itself has contributed so greatly to the 
present petroleum supply difficulty that an enlargement 
of authority would be ground for grave concern. In the 
furtherance of what is vaguely called ‘foreign policy,’ the 
State Department has been perniciously active in getting 
steel sent away from the United States. The Maritime 
Commission has gone to great lengths to get rid of 
tankers to foreign countries and foreign operators with 
the result that there is now a shortage for domestic 
purposes. 


“There probably is no one in government that feels 
more acutely the necessity of doing the best job possible 
than does the petroleum industry. Any industry that is 
progressive and desirous of maintaining its position does 
its best to satisfy its customers. Government’s most ef- 
fective contribution in the present situation would be to 
concentrate on the removal of barriers largely created 
by government. It needs no additional powers to do 
this.” 





While the chief reason for editorial opinion pages is to 
arouse the readers own constructive and independent think- 
ing, the pages also afford a medium through which the opin- 
ion of others can be relayed to the readers, with pertinent 
elaboration by the editor Opinions, like ideas, are not the 
monopoly of any one person, so comment or criticism is al- 
ways welcome Please address Warren C. Platt, 1213 West 
3rd St., Cleveland 13, Ohio. 


“T have bought golden opinions from all sorts of people.’’ 


W. Shakespeare (Macbeth) 
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Looking Around 


By THE OBSERVER 





THAT’S THE WAY THE MONEY GOES 


Bills! Bills!! Bills!!! 
Yes sirree, sir, our experience is just 
about like yours. We’re in the same 


boat. We keep buying things—and the 





bills keep rolling in. 

In a year’s time they amount to 
$48,000,000. That’s the latest figure 
we ve added up from 160,000 pur- 


chases in a twelvemonth. 





We buy rags (to keep your wind- 
shield clean, sir). And flowers. And 
anchors. And castor oil. And micro- 
scopes. And perfume (for fly-spray, 
madam). And things really too numer- 


ous to mention. 
We buy Christmas trees that Santa 
Claus can recognize. And we buy 


“Christmas trees” that are mechanical 


gadgets to control the flow from an oil 


well. We buy all sorts of things. 





There’s no way to figure exactly how 
very many western firms benefit by this 
buying. But here’s a suggestive side- 
light. While considerable of our pur- 
chasing goes on, month after month, in 
a routine fashion, even in a slim year 
calls from salesmen run around 20,000. 

The truest thing ever said about a 
corporation like ours is that it can never 


save a penny. Every cent it takes in 





always has a use—for payroll, taxes, 


purchases, dividends, reserve, etc., ete. 


But, if we can sell to lots of people, 
we are only too happy to buy from lots 
of people. If that’s the way our money 
goes, why, it’s perfectly all right with 
us. For that, sir—that’s the way the 


country grows. 


STANDARD OF CALIFORNIA 
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LETTERS 





Put the Brakes on New Oil-Consuming 


Equipment, St. Louis Reader Urges 


FROM: 


W. F. Schierholz, president, 
Fuel Oil Co. of St. Louis, 
St. Louis, Mo. 


TO: The Editor. 


In your Dec. 3 issue, under the cap- 
tion “Diplomacy Needed” you speak 
of the effort of the oil industry to 
persuade oil burner manufacturers 
to ease up on burner sales until fuel 
oil supplies catch up with the de- 
mand. 


Those of us in the retail fuel oil 
business are in the miserable position 
of having to say ‘‘no” to people who 
bought oil burning stoves and oil burn- 
ing furnaces for central heating 
plants. Those with central heating 
plants may get enough oil to keep 
them warm if everybody co-operates 
on the fuel saving program. But, a 
substantial part of the poor “devils” 
who have bought stoves may be left 
out in the cold. Whether true or not, 
I do not know but we are told by some 
economists that there is a grave ques- 
tion as to whether the whole industry, 
doing its utmost to furnish oil in the 
stove or range oil bracket could sup- 
ply the demands of the stoves now in 
operation. 


Should the manufacturers of stoves 
and oil burning ranges be told “don’t 
make any more stoves” and must the 
distributors and retailers who have 
stoves on hand be told “don’t sell any 
more stoves” because people can’t get 
the oil with which to operate these 
stoves? 


We read advertisements informing 
us of many new Diesel trains to go 
into operation. I have heard esti- 
mates that a Diesel train uses about 
a million gallons of fuel a year. In 
this area you can heat 600 or 800 
homes with a million gallons of Die- 
sel fuel a year. I would not ask the 
railroads to return to their coal burn- 
ing locomotives nor would I ask the 
manufacturers of Diesel engines to 
stop making Diesel engines. 


But, I do ask myself this question: 
“Somebody, somewhere is going to 
have to put the brakes on petroleum 
consuming equipment until the oil 
industry can catch up with present 
demands. Who shall it be, Mr. Edi- 
tor?” 
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FROM: A Missouri Oil Jobber 
TO: The Editor 


One of the problems encountered 
by the “little fellow” in trying to take 
an active part—as a member or 
chairman of an area committee, for 
example—in the oil industry’s public 
relations campaign, is an economic 
one. 


I don’t think the oil jobber wants 
to shirk a responsibility in this over- 
all industry program, but often his 
personal or company budget will not 
permit extensive outside activities. 
Nor, in many cases, does he have the 
personnel available which would per- 
mit him to spend much time away 
from his business and still expect it 
to continue operating’ efficiently. 
Certainly he can’t sell himself on the 
idea of neglecting his own business 
only to come back and find that he 
no longer has a place in the picture. 
This also brings up the paradox of 
trying to sell someone else on some- 
thing you yourself are scared of. 


The jobber, in brief, can afford 
only so much time and financial aid. 
So, it seems, when it comes to spend- 
ing time and money to make this in- 
dustry program succeed, the major 
company is the only segment that 
can qualify. The little fellow knows 
this. However, it does not keep him 
from feeling sore at everyone, him- 
self most of all. And, regardless of 
the treatment accorded him and his 
like by the majors, he still senses a 
certain snobbish attitude on the part 
of the majors’ hired men. 


What I’m trying to say is, it takes 
a certain breed of folks to really be 
charitable without applause and to 
be able to impress on everyone in- 
volved that they are just “one of the 
boys.” 


I am open to suggestion as to how 
the majors can continue doing good 
(in their way) and still fail to give 
the little fellows the impression that 
they are doing it altogether from 
charity. It seems unfortunate that 
the big companies cannot find the 
key to the jobbers’ hearts and get 
them in a good fight such as this 
public relations program. Maybe if 
the public relations departments did 
a little private investigating and de- 
pended less on reports from the field 
men, they might find the answer. 





And it might make them more hum 
ble or appreciative of even the littl 
cogs in the machine of which they 
are a part. 


x & * 
FROM: D. F. Anguish 


The Standard Oil Company 
(Ohio) 

Midland Building 
Cleveland, Ohio 


TO: The Editor 


Your reply to Mr. Hallanan in the 
December 17th issue of the NATION- 
\L PETROLEUM NEWS is a fine stroke 
for the fundamentals of freedom 
which most Americans have long 
cherished. 

And while your applications were 
directed specifically toward the oil 
industry, the same basic factors have 
been creeping insidiously closer on 
a general scale for many, many years 


The feeling for the need of govern 
mental leadership which so many 
people have today, though certainly 
diametrically opposed to the thinking 
of our founding fathers, has come 
about as though part of a giant plan 
There grew up in the thinking of 
too many Americans during the hey- 
day of the New Deal a subconscious 
feeling that we as ‘little people’ 
must be dependent upon some genius 
who presided over a bureau _ for 
proper guidance. During this era too 
many of us lost both our self re- 
spect and our sense of responsibility, 
and both of these demerits made us 
vulnerable for the wooing words of 
those who softly said, “Take it easy! 
You have a right to a decent living 
and the government will see that you 
get it.” 

The hoary tentacles of the New 
Deal which long tore at the vitals 
of freedom have momentarily _re- 
leased their grip, and the onslaught 
of men like yourself who have had 
the courage to stand up and fight 
have had much to do with it. And 
this is a fight which must continue 
unabated if the dignity of the in- 
dividual is to be restored and pre- 
served. 

And let us remember, should the 
ramparts of freedom be rewon, that 
all of the greed, and the agression, 
and the selfishness is not contained 
in the debit balance on the bureau- 
cratic bank book. We need a con- 
tinued rebirth of honesty and in- 
tegrity and sincerity in this coun 
try if our fundamentals are to live. 
Ruthlessness can be two sided, and 
injustice on one hand leads to ac- 
ceptance of ideologies which offer 
temporary relief, too often with per- 
sonal liberty as the price. 


We believe there are enough fair- 
minded, freedom-loving men in Am- 
erica to fight for and retain personal 
liberty, but once the ground has been 
gained, let our tolerance be such that 
a bureaucratic foothold of New Deal 
magnitude will be beyond attain- 
ment. 
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Sales of LP-Gas Rise 30% 
But Demand Not Satisfied 


Development Held Back by Inability to Construct More 
Production, Transportation Facilities and Appliances 


By R. W. THOMAS* and K. W. RUGH** 





R. W. Thomas 


K. W. Rugh 


The liquefied petroleum gas indus- 
try continues its rapid growth. With- 
in the past three years the total sales 
of the industry have more than 
doubled, reaching an estimated total 
volume in 1947 of 1,845,000,000 gals. 
The estimated increase in volume 
sold in 1947 over 1946 is almost equal 
to the total volume sold in 1941, the 
last year of normal activity preced- 
ing World War II. 


Liquefied petroleum gas in all its 
uses is experiencing a greater and 
more widespread demand and ac- 
ceptance than in previous years. By 
no means was the market demand 
for liquefied petroleum gas satisfied 
luring the past year. The volume 
sold was limited by a combination 
1f several factors, such as insuffi- 
cient production of appliances and 
utilization equipment, shortage in 
transportation facilities, and inabil- 
ty to obtain necessary materials to 
construct additional facilities for pro- 
luction of liquefied petroleum gases. 


* Manager 


artment 


Research and Development De- 

Phillips Petroleum Co 

**Manager, Philgas Division, Sales Depart- 
Phillips Petroleum Co 


December 4B 1947 


A large unfilled demand for these 
products continues to exist and can- 
not be fully satisfied until these 
shortages are overcome. 


Domestic Use Up 31.8% 


The estimated increase in the vol- 
ume of liquefied petroleum gas sold 
for domestic purposes in 1947 over 
that sold in 1946 exceeded the in- 
dustry’s total sales for domestic use 
in 1941. It is estimated that sales for 
domestic purposes in 1947 will exceed 
1,000,000,000 gals. This is greater 
than the industry’s total sales for all 
uses in a year as recent as 1944 and 
it is almost equal to the total volume 
sold by the industry for all purposes 
two years ago. These figures in- 
dicate the tremendous demand for 
liquefied petroleum gas for homes, 
institutions and commercial estab- 
lishments situated beyond the gas 
mains. It is estimated that at the 
close of 1947 there were approxi 
mately 4,500,000 homes using LP-Gas 
for household purposes. This means 
that approximately 20% of the 
homes using gas, whether natural, 
manufactured of LP-Gas, are being 
served by the LP-Gas industry. 


Utilization equipment and appli- 
ances continue in greater demand 
than can be supplied by the manu- 
facturers. There apparently is suf- 
ficient capacity for producing utili- 
zation equipment and appliances to 
satisfy the demands of the industry, 
but the shortage in steel and other 
raw materials is postponing the day 
when ample supplies will be avail- 
able to satisfy prospective users’ re- 
quirements. In spite of the fact 
that the demand for liquefied petrol- 
eum gas appliances was not met, 
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startling increases were made in ap- 
pliance sales to LP-Gas users in 1947. 

It is estimated that approximately 
four times as many automatic water 
heaters were sold for LP-Gas in 1947 
as in 1946. Probably 20% of the 
total automatic water heaters made 


LP-Gas Use Grows 
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Use of LP-gas has increased for all 
purposes during the past year, but 
domestic demand has outpaced all 
others with 31.8% increase in 1947 
over 1946. 
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One of a series of messages to help you increase your understanding of business paper advertising, and its effect on vour business. 


next year’s profits 


coming from? 


 aegto COSTS probably won't be any lower. Most 
materials, when you can get them, will still be 
costly. Yet no one in his right mind believes that 
profits can come from higher and higher prices. For 
that just makes everybody the loser in the end. 

So the answer you hear most often is for all of us 
to produce more. To produce more efficiently. To so 
refine our mass production techniques that we can 
shave the last penny off the manufacturing cost 
per unit. 

Rut that’s not the whole answer! 

The same principle must be applied to the manufac- 
ture of a sale. Because that’s where business will find 
its best opportunities for profit-—now and in the 
years to come. 


With a buyers’ market already in sight, it is time 


; 


VW hat are tite 


for business to re-examine the whole process of selling 
and distribution, and to improve the techniques of 
marketing its goods and services. The job is a tough 
one. It calls for streamlining, for more mechanization 

which is simply another name for more aggressive 
and efficient advertising. 


Skillfully employed, advertising is to selling what 
the assembly line is to production. It 1s a machine 
that increases the capacity of the sales force by the 
hundreds, or thousands, or by any quantity your 
market requires—exploring the field, arousing inter- 
est, creating a preference for your company and 
its products. 


And nowhere does this machine operate at higher 


efficiency than in the business press, where it is con- 


centrated among your best prospects—and noone else! 


ten wavs to measure the results of your business paper 
advertising? You'll find the answers in a recent ABP folder, which we'll 
be glad to send you on request. Also, if you'd like reprints of this adver 
tisement (or the entire series) to show to others in your organization, you 


may have them for the asking. 





NATIONAL PETROLEUM NEWS 


is one of the 129 members of The Associated Business Papers, 


whose chief purpose is to maintain the highest standards of editorial 


helpfulness—for the benefit of reader and advertiser alike. 
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in 1947 went to LP-Gas users. It 
is believed that in 1946 only 10% 
of the total automatic water heaters 
produced went to LP-Gas customers. 
This demand for the convenience of 
hot water in the household was fore- 
seen at the end of the war and it is 


gratifying to the industry to find 
LP-Gas bringing this convenience to 
so many more of the homes which 


it serves. 


Indications point to twice the sales 
volume of household LP-Gas refrig- 
erators in 1947 as in 1946. The de- 
mand for these appliances was far 
from satisfied even though the num- 
ber sold was doubled over the pre- 
vious year. 


It is estimated that 25% of all 
manufactured in 1947 
were installed for LP-Gas customers. 


Pas ranges 


The increasing acceptance for LP 
Gas for house-heating is indicated by 
the estimate that better than 15% 
of the floor-furnaces manufactured 
n the country are made for LP-Gas. 
The number of central heating units 
connected to LP-Gas does not repre- 
sent a large portion of the total man- 
ufactured However, the demand is 
increasing each year. 


increases in all ele- 
nent operating costs and in 
equipment costs it has been neces- 
sary generally for the industry to 
increase the charges to customers 
for making new installations. In 
pite of these increased charges dis- 
! must invest more capital 
per new customer than formerly. In- 
creased amounts of capital per cus 
therefore, required by the 
yperating companies. 


Because of 


nts ot 


ibutors 


tomer are, 


Higher costs in all phases of the 
business have resulted in the indus- 
try generally raising gas prices to 
Since the inception of 
the household use of liquefied petro- 
leum gas, greater use has resulted in 
lowered costs due to increased oper- 
ating efficiency ana to greater sat- 
customers. During the 
past year the upward spiral of costs 


nsumers. 


uration of 
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Heavy duty dump 
truck powered 
with LP-Gas 


Mass_ production 
methods are 
shown being used 
to fill cash and 
carry type LP- 
Gas cylinders 


has made installation 


charge and gas price increases. 


necessary 


Great strides were made in _ in- 
creasing the storage capacity of in- 
stallations for homes using LP-Gas 
for house-heating. Because of the 
inability of the industry to immedi- 
ately supply the winter peak require- 
ments of customers using LP-Gas for 
house-heating, experience has _indi- 
cated the necessity for larger con- 
sumer storage. The industry is to 
be congratulated upon the results of 
its efforts during 1947 in installing 
greater gas storage capacity for do- 
mestic users 


Industrial Use Increases 11.6°, 


There has been considerable unfilled 
demand for new industrial installa- 
tions. The inability of the industry to 
supply LP-Gas to many prospective 
users has limited the number of new 
industrial LP-Gas installations. Some 
increase in consumption of LP-Gas 
in existing industrial installations has 
taken place, however most of these 
manufacturers have long been oper- 
ating at near capacity hence the op 
portunity was not great for increased 
gas sales during the past year to 
these existing installations. 


Many industrial concerns normally 
using either manufactured or natural 
gas are installing “standby” storage 
of LP-Gas to satisfy their industrial 
fuel requirements during the winter 
months when the heating load de- 





LP-Gas 
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mand experienced by the gas com- 
panies exceeds their gas manufactur- 
ing or transmission capacities and 
forces curtailment of gas supplied to 
industrial customers. The industrial 
use of LP-Gas for 1947 is estimated 
as 285,000,000 gals, an increase of 
11.6% over the consumption for the 
same use in 1946. 


Utility Use Continues To Rocket 


The use of LP-Gas by utilities is 
estimated to have increased 553.8% 
in 1947 over the previous year’s con- 
sumption. The greater portion of 
this demand is attributed to the larg- 
er utility companies who are using 
LP-Gas to a limited extent contin- 
uously through the year to offset a 
shortage in supply of either manu- 
factured or natural gas. Their prin 
cipal demands have been to fill large 
numbers of 30,000-gal. tanks which 
are maintained as “standby” 
age to meet winter peak load heating 
requirements. The interest by utili- 
ties in LP-Gas during the past year 
has been unprecedented and from all 
indications will continue Utilities 
are finding that it is less expensive 
to install LP-Gas facilities and use 
LP-Gas for augmenting their present 
supply or for standby than to install 
additional manufacturing capacity or 
pay higher demand charges to the 
pipeline companies for natural gas 
supplied during peak demand _ per- 
iods only. 


stor- 


Because of the inability of the LP- 
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RUGGED - DEPENDABLE «+ QUIET 


Years of GOOD SERVICE Bacle-7u/ 


The Roper custom of constant research and development is responsible 


for frequent improvements in design and construction that keep Roper 


Pumps a step ahead in efficiency and dependability. Ninety years of 


know-how in pump building should produce good pumps. 


It does! 


FEATURES THAT DO THE JOB 


Extra deep packing box with 10 
split-ring packings insures long, 
_leak-proof service. Small volume 
of liquid by-passes hydraulically 
through grooves in high lead 
bronze bearings for efficient lubri- 
cating and cooling. Standardized 
shaft diameters permits use of 
standard universal joints and drive 
shafts. New adjustable relief valve 


with pressure setting range from 
15 to 70 pounds. Heavy heat treated 
Removable anti-fric- 
tion shaft and thrust bearing, 


drive shaft. 


totally sealed so that no dirt can 
enter...mo grease escape. Equal 
size semi-steel pumping gears oper- 
ate in axial hydraulic balance. Cap 
and split-type packing gland with 


ample clearance for repacking. 


WRITE FOR FREE BULLETIN:~— Sizes and models suitable for pumping Gasoline, 
Kerosene, Fuel Oil, Butane and Propane in bulk plants, refineries, tanker terminals 


and tank trucks. 





J 
=... 


Famps 


GEO. D. ROPER CORP., 482 Blackhawk Park Ave., ROCKFORD, ILLINOIS 
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Gas industry to make firm commit- 
ments for additional sales, there was 
a relatively small number of small- 
town manufactured gas plants con- 
verted to use LP-Gas exclusively this 
past year. At the close of 1947 
there were approximately 330 small- 
town gas plants using LP-Gas ex- 
clusively for distribution through the 
mains. 


Chemical Uses Continue To Grow 


The use of LP-Gas by the chemical 
industry continues to increase prin- 
cipally for conversion to chemical in- 
termediates. To guarantee obtain- 
ing these raw materials new chemi- 
cal plants are located adjacent to the 
points of production of LP-Gases. 
This has resulted in much LP-Gas 
being delivered either in the liquid 
or gas phase by pipeline from the 
points of production to the chemical 
plants. It is estimated that 415,000,- 
000 gals. were consumed by the chem 
ical industry in 1947. This repre- 
sented an increase over 1946 of 
34.9%. 


Highlights of 1947 


Individual companies, national and 
state associations and _ regulatory 
authorities have been active in the 
development of additional safety 
standards and in promoting safe 
practices. National Board of Fire 
Underwriters’ Pamphlet No. 58 en- 
titled “Standards for the Design, In- 
stallation and Construction of Con- 
tainers and Pertinent Equipment for 
the Storage and Handling of Lique- 
fied Petroleum Gases as Recommend- 
ed by the National Fire Protection 
Assn.” continues to be accepted by 
the industry and by regulatory bod- 
ies aS a code of safe practices. This 
pamphlet is now the basis for laws 
or regulations in 35 states. 

The amount of LP-Gas exported 
continues to represent approximately 
3% of this country’s sales. The larg- 
est volume of these exports moved 
to Canada and Mexico. During the 
past year a dry cargo ship was con- 
verted to a propane tank ship which 
is scheduled to carry propane from 
the Gulf to the eastern seaboard. 
There is an increased interest in the 
use of skid-tanks as deck cargo for 
the export of LP-Gas. Some of the 
present export business is moving in 
ICC cylinders. 

There was a tremendous increase 
in the number of “trailer homes” 
which installed LP-Gas equipment in 
1947. While many of these installa- 
tions were placed on mobile trailers 
used for pleasure and outing trips, 
the great majority were used to sup- 
ply continuous gas service for ordin- 
ary domestic use in “trailer homes” 
which for the moment are stationary 
and which are so used because of the 
widespread housing shortage. 


There is a huge potential supply of 
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Marketed Production of LP-Gas 





——DISTRIBUTION — (Thousands of Gallons) - 











—TOTAL SALES— Industrial 
Gallons (in Percent Domestic Percent and Miscel- Percent Gas Percent Chemical Percent 
lear thousands) Increase (1) Increase laneous Increase Manufacture Increase Manufacture Increase 
23 24.4 
24 36.0 sale liquefied petroleum gas confined primarily to bottled 
25 7.2 gas business prior to 19258 
26 15.2 
27 134.6 
28 314.6 2,600 400 1,500 
29 119.6 5,900 126.9 1,500 275.0 2,500 66.7 
30 $1.4 11,800 100.0 2.200 46.7 4,000 60.0 
131 59.7 15,298 29.6 7,172 226.0 6,303 57.6 
2 18.6 16,244 6.2 8,167 13.9 9,703 53.9 
14.1 16,626 2.3 13,987 71.3 8,318 —14.3 
34 44.9 17,681 6.3 32,448 132.0 6,298 —24.3 
) 36.2 21,380 20.9 17.894 47.6 7,581 20.4 
36 38.8 30,014 40.4 67,267 40.4 9,371 23.6 , 
7 32.6 36.0 62,610 (3) 11,175 19.3 26,792 
38 16.5 41.7 62,694 0.0 12,386 10.8 32,299 20.5 
a) 35.3 51.4 43,723 449.4 15,435 24.6 26,892 -16.7 
10 31i 40.2 53.1 124,482 34.5 20,285 31.4 34,671 29.0 
1941 1 47.7 20, 64.7 172,669 38.6 4 o 24.5 44,206 27.5 
tZ Cte 585,440 26.5 303,857 37.3 197,149 14.3 31,366 24.2 53,038 20.0 
4 675,233 15.3 $44,962 13.7 237,396 20.2 37,519 19.6 55,356 41.4 
1944 S9S,071 33.0 445,617 29.0 254.590 7.3 415,S79 22.3 151,985 175.0 
4 1,067,979 19.0 533,262 19.7 256,577 OS 53,849 17.4 224,291 47.5 
T 1,415,840 32.6 766,150 43.7 255.375 0.5 56,660 61.0 307,655 37.1 
7 1,845,000 30.3 1,010,000 31.8 285,000 11.6 135,000 55.8 415,000 34.9 
1 Household use plus other requirements by these customers such as irrigation pumping, tractor fuel flame weeding, chicken brooding, and 
similar uses. Included also is LP-Gas sold by domestic distributors but used for industrial purposes, internal combustion engine fuel and for gas 
manufacturing purposes. 
(2) Includes LP-Gas sold for fueling internal combustion engines 
Not comparable due to segregation of chemical manufacturing 
REMARKS: In this table total sales for all years except 1947, were obtained from U. 8 sureau of Mines reports Distribution for the years 1931 
1946, inclusive, was obtained from the same source. All other volumes were estimated by the writers. The total sales volume includes all LP-Gas 
propane, butane, and propane-butane mixtures) when sold as such. Until 1944 the sale of pentane when sold for any purpose other than motor fuel 
blending was included. Since then it has been excluded. It does not include butane when blended with heavier petroleum fractions for motor fuel pur- 
yoses Intercompany sales transactions such as purchases of LP-Gases by one company from other companies and resold as LP-Gases have been 
eliminated in order to avoid duplication of sales figures. The data do not reflect sales of LP-Gases used directly by the producer at the point of 
production for fuel, polymerization, solvent de-waxing, etc. Neither do the figures include sales of hydrocarbons to plants manufacturing synthetic 
rubber or aviation gasoline or their components. 


propane existing in gas streams but 
unrecovered at the present time. To 
segregate any significant volume of 
this potential supply requires much 
additional equipment costing consid- 
rably more than the extraction fa- 
cilities which have heretofore been in- 
stalled. In the case of propane ob- 
tained from natural gas sources, in- 
‘reased quantities are being secured 
generally by expensively increasing 
the recovery efficiencies of the ex- 
traction units to obtain a greater per- 


‘entage of the propane available in 
the streams being processed. Fre- 
juently the added investment per 


gallon is as much as three times the 
amount invested in the past for fa- 


‘ilities designed for lower recoveries. 
In 


the case of material secured 
from refineries it is usually neces- 
sary to first replace the extracted 


material with fuel oil or natural gas 


Since the unextracted LP-Gases are 
generally consumed as fuel at the 
refineries. It is necessary generally 
or the refinery to install new ex- 
traction and purification equipment 
n order to produce _ specification 


products. 


The increased cost of additional 


roduction facilities today is magni- 
tied by the rising costs in both ma- 


terial and labor. All these factors 
have contributed materially to the 
ncreased cost of propane. Butane 


has been rather completely recovered 
it most plants for several vears. 
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Promotes Larger Consumer LP-Gas Storage 


ERS.......wHyY GAMBLE? 


®The user who stores his own fuel (in a 1,000 gallon system) avoids pay 
ing others to store it tor him He gets a lower price and unmterupted 


service —a two-way bonus! 
. 
Now... With a 1,000 


See What Happens... 
With 2 530 Gal. Tank Gallon L.P. Gas System 
SEPT IS 


mid SEPT. 1" 
. 
/ | SFT TO 450 GALS. ~The larger system 
(SEPT. 108C. 10) Remember tha! you | sr jam. 20 | on vou tail way 
\ throws! wine: 


coe B84 gai won 8 gate 


J can fill to only 65% 





eoed ene teeing af aha teehee ie 
\. 8 gate of capacity Nee enter 
Tae Ud 
DEC. 10"* y ~ Jat. 70 
f \ @ADD 380 GALS. / . ail @ ADD 670 Gais 
[pee. 16-JRm. 10) Alien this filling. eye (yam 20-8ErT ) Alter this filling ey» 
"uae 4 gale tem hos 446 gatlona. me 72 gabe tem hes 772 galbous 
ten ing j be! coldest weuther \ ecw > enough to last wets! 
\. 2 ete WY 6 yuat bagnening ory oak Septem ter’ 
<< - r 
Jan 16" The SQ0qeillon “system requires twice cx 
. 
fzo22e | CASS 95 San many mips to supply the sume amount of 
‘tan toma 1) Altes this filling. «vs 
“a orm hers 442 grilons 
erie. but continued cold fuel Seventy per cent of fuel must be 
sates. J weother draws 
‘ * bell heavily on tuet delivered during winte: muuths when reads 


R ad sel The average Kansas home uses LP gas for the 4 big jobs are at their wart Wuh a L000galiion sy» 
e * Cooking. Refrigeration, House and Water Heating 

Fuel is consumed as shown in the chart above. The total averages 1520 
gallons per year Note that most of it.is used during the winter months— 
only 18°. being used during the summer ®But, retineries produce no more 
fuel in the winter months than they do during the summer—so someone 
must store fuel dus ing the summer, so they will not 


MAR. I ha tom only 41% of the tuet te delivered during 
---——--\ @ ADD 284 GALS 
MAR. .-GEPT. 1) ‘ 
ee ne oun no} Atte than ting, aye 
- / sem tere 450 gallons. 
enough to last wtih 


the wenter and only one trip le necessary to 


insure uninterrupted service For lowest 


enpy anh 


ssi in ths Gates m rns tcl ples, ut tang dyltomn 
Kansas LP-Gas Assn. has prepared a broadside advertising piece (above), illus- 
trating the advantages to domestic LP-Gas consumers in having large storage 
tanks. Advantages cited in copy stress savings and assurance of adequate 
supply through purchase of major portion of annual supply during the summer 
off-season and storing it until winter. Association is offering the broadsides to 


distributors and dealers of LP-Gas at $5 per hundred copies 
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Method for Controlling In-Transit 
And Storage Losses of Oil Products 


Keeping product loss in-transit at or below 0.15-0.20% for No.'2 
fuel oil; 0.20-0.25% for kerosine; and 0.30-0.35% for gasoline are 
the aims presented in the following article. 


The author states that cone roof bulk plant and terminal stor- 


age loss should not average more than: from evaporation—4.0-5.0 
gals. per sq. ft. surface area per year; frori throughput: 1,500-2,000 
gals. for each million gallons of throughput. 


Accurate gauging to within 1/16” and accurate temperature 
readings to within 1 deg. F. are practical and should be the rule, the 


author says. 


Some of the methods for accomplishing the above aims are de- 


seribed. 


By E. L. HOFFMAN’, Manager. 


Product Loss Department 


Socony-Vacuum Oil Co., Inc. 


Is there any oil company comptrol- 
ler or auditor who, on noting large in- 
transit or storage losses, has not won- 
dered about the possibility of reduc- 
ing these losses, or at least controlling 
them? 


In Socony-Vacuum, as in every 
company, losses above normal have 
been experienced for both in-transit 
and storage operations. In February 
of 1945, a permanent product loss 
committee was formed, with the ma- 
jor purpose of analyzing and reduc- 
ing the excessive in-transit losses ex- 
perienced in company transshipping 
operations. Also, the analysis of in- 
transit losses was to be correlated 
with the reduction of storage losses, 
as will be shown later. 


This committee consists of one 
member from each of the depart- 
ments concerned manufacturing, 
marketing, marine, distribution and 


comptroller’s—and two members of 


the product loss department, the man- 
ager of this department acting as 


chairman. As a further support for 


this work, an arbitration committee 
also was formed. To carry out the 
work and recommendations of this 
committee, a product loss department 
was created on March 1, 1945, which 


Text of talk presented before the API 
Financial and Accounting Committee, Chicag« 


Nov. 11, 1947, and only recently made ; 
able for publication. 


reports to the comptroller’s depart- 
ment. 
In-transit Losses 


The’ analysis of in-transit losses 
was previously a part-time function of 
several departments, which, except 
for distribution, were concerned only 
with large losses experienced within 
their own department. It was imprac- 
tical to supervise and concentrate 
efforts on variations and their causes 
where the control of the work was not 
centralized and could not be followed 
from an overall point of view; hence 
the large variations continued. 

The product loss department is con- 
cerned primarily with assisting the 
various operating departments in the 
control of all losses and with the pre- 
vention and analyses of abnormal 
variations. While a _ strict control 
may be maintained on storage losses, 
unless in-transit losses are accurately 
defined, storage losses also will be 
stated incorrectly. This may result 
in inefficiency and occasionally in 
theft. It is apparent that both func- 
tions must be studied together. 

Let us first ¢onsider abnormal varia- 
tions. For the purpose of this discus- 
sion, an abnormal in-transit loss is 
one on which the net 60° F. loss ex- 
ceeds 0.50%. This percentage has been 
the standard in our own company and 
has been recognized generally as 
standard by the industry. Our own an- 
alyses, however, have indicated that 
the following losses are more nearly 
indicative of the normal. Hence an ab- 
normal loss, in our opinion, would be 
anything higher than: 


No. 2 Fuel Oil 0.15—0.20% 
Kerosine 0.20—0.25% 
Gasoline 0.30—0.35% 


The normal loss on other product 
would depend jointly on the volatili 
ty and the viscosity. It is hoped ulti 
mately to use these percentages o 
loss as standard within our own com 
pany. 

The abnormal loss is based on th: 
difference between 60° F. shore tank 
charge and 60° F. shore tank receipt 
When an abnormal variation occurs 
the adjusted tanker or barge ullages 
are used to determine which shor: 
tank gallonage has been correctly 
stated and which has been incorrectly 
stated. This can best be illustrated 
by an example: 

If it is assumed that the tanker ul- 
lages are correct, it is apparent that 
in the first example the unloading 
port has understated its receipt 
while in the second example the load- 
ing port has misstated the shore tank 
charge. When a receiving point is at 
fault, it is requested to issue a credit 
adjustment to the in-transit loss 
When the loading port is at fault, it is 
requested to adjust its charge. In 
each instance, after adjustments are 
made the shipment will reflect a loss 
of no greater than 0.50%. To securé 
greater jurisdiction on credits and ad- 
justments, the arbitration committe: 
may be used, although in our com- 
pany this has not been necessary. 

The barge and tanker ullages can 
be used as a check against shore tank 
outturns and inputs for the following 
reasons. All barge and tanker per- 
sonnel now use standardized equip- 
ment and procedures and have been 
instructed as to the necessity for ac- 
curacy Where necessary, adjust- 
ments are made to allow for any un- 
due list or trim. Of greatest impor- 
tance, however, particularly with ref- 
erence to the uncertified tables on 
tank steamers, is the use of the ves- 
sel accuracy factor, which is obtained 
from experience records comprising 
data secured for at least 25 voyages 
and on which no abnormal variations 
were experienced. This indicates 
whether the ullage tables can be used 
without adjustment or whether a cor- 
rection factor must be applied. 

An accounting form has been de- 
veloped for both barges and tankers, 

The term ‘‘ullage’’ used in this article may 
not be familiar to oil men who do not ship or 


receive by water It is a marine term fol! 
measurement by stick or gauge. 
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n which the gross and net ullages 
re indicated for both loading and re- 
iving ports. This permits an imme- 
ate comparison of the ullages and 
uantities to note whether there has 
een any loss of product en route. In 
nusual cases, a loss of ullage may be 
xperienced en route, which, depend- 
g upon the nature of the loss, is 
hargeable either to the marine de- 
aartment or to marine insurance. 

I would like to add that without the 
omplete co-operation of all the de- 
partments concerned, the whole pro- 
eram would be difficult. 


The procedure on pipelines is not 
as simple, as usually there are no in- 
termediate means of check. Normal 
pumping and _ pipelines handling 
losses have been established as 0.25%, 
and when these are exceeded, an in- 
vestigation is made. On some of the 
newer lines, meters have been in- 
stalled, which serve as the interme- 
diate check. A new accounting form 
s used at both delivering and receiv- 
ng terminals for the purpose of com- 
paring meter readings versus deliv- 
ery or receipt tank, all data net at 
60° F. If an abnormal variation is 
experienced, the tank or tanks in- 
volved should be regauged so that 
any possible mistakes can be cor- 
rected. If, on the other hand, the me- 
ter has lost calibration, it can be re- 
checked on the next two deliveries 
and if an abnormal variation still 
exists, a recalibration becomes nec- 
essary. 

As regards tank cars, the standard- 
ized equipment procedures being used 
in our company ultimately will be 
used generally by the industry, as 
our procedure is based almost exactly 
nm the API Code. This code is now 
n the process of being finalized by 
the Committee on Code for Measuring, 
Sampling, Calculating and Invoicing 
Tank Car Quantities and should be 
f considerable help in minimizing ab- 
normal variations. If standardized 
quipment is used and _ procedures 
outlined in the above-mentioned code 
re followed, any appreciable abnor- 

al losses that do occur would be 
ittributable to losses en route. This 
procedure with some slight revisions, 
also is used on tank trucks. On tank 
trucks the procedure is to compare 
the capacity of the truck with the 
gallonage metered in and the gallon- 
ige metered out. The detailed pro- 

lure to be followed in loading and 
eceiving of product by tank trucks 

s too complicated to be discussed 
it this time. ; 

The most important phase of the 

ork of the product loss department 
onsists not in an analysis Of abnor- 
nal variations but rather in estab- 
lishing methods for controlling and 
minimizing In-Transit Loss. To date, 
seven sections of a manual, entitled 
‘Measurement of Crude and Refined 
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Petroleum Products,” have been is- 
sued, involving all types of tankage 
and transshipping operations. These 
sections are: 


“Cone Roof Tankage”’ 
“Conservation Type Tankage’”’ 
“Floating Roof Tanks” 

“Barges” 

“Ocean Tankers” 

“Tank Cars (Non-Pressure Type)” 
“Truck Transports” 

“Pipe Lines” 


Approximately 3,500 total copies of 
the various sections have been distrib- 
uted, which include 1,000 copies of 
the section on cone roof tanks. To 
date 1,250 bobs, 1,250 tapes, 3,100 
thermometers and 50 test kits have 
been distributed as standard equip- 
ment. This serves to indicate the 
degree of acceptance of the entire pro- 
cedure. Incidentally, requests for 
the manual already have been re- 
ceived from other companies, and 
have been filled. 

Sections of the manual and relat- 
ed equipment and procedures have 
been used throughout one of our 
larger areas, including manufactur- 
ing and marketing, by the marine 
department and also by the audit de- 
partment. They will soon serve as 
standards for other area operations 
and it is believed that ultimately they 
will be used throughout our entire 


In-Transit, Storage Losses 





domestic operations. The manual 
also has been converted to the metric 
system for use in foreign operations. 
The various sections prescribe the use 
of standardized equipment for all the 
above methods of product measure- 
ment. 

While standardized equipment is 
used wherever possible, specialized 
equipment, as for gauging pressure 
type tanks, is occasionally necessary. 
We have not attempted to standardize 
between the innage and the outage 
methods of gauging, as this would 
have involved too great a change. 
Standard forms have been prepared 
and are used to record data pertinent 
to gauging tanks, taking compara- 
tive ullages on barges and tankers, 
comparison of tanks vs. meters on 
pipelines and have, in fact, been 
developed for practically all gauging 
operations. 

Operating personnel involved at re- 
fineries, bulk terminals and in the 
marine department have been _ in- 
structed in the use of approved equip- 
ment and the standard procedures 
to be followed, and accounting per- 
sonnel have been instructed in the 
proper handling of forms and rec- 
ords. This means, for example, that 
gaugers know that’ thermometers 
used shall be immersed in the prod- 
uct to the proper level and left in this 
position for at least five minutes be- 





Chief effort of 
Socony’s Product 
Loss department 
is directed to con- 
trolling and min- 
imizing in-transit 
loss. At right is 
sample page from 
manual prepared 
by the department 
for use of com- 
pany employes, 
called ‘“Measure- is 
ment of Crude vee ; 
and Refined Pe- SHEE PRACT ION 

troleum Products” ett : 
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SHARC ON 
ILA 


OIL-FIRED 
UNIT HEATERS 














Point to remember when planning 
new stations or rehabilitating old ones . . . 
SHAFCO Suspended Oil-Fired Unit Heaters 
permit maximum use of every foot of floor 
space. They “hang” overhead . . . up in the 
air and out of the way . . . leaving space 
below free for useful, profitable occupation. 
Cuts building costs for new stations . . . adds 
50, 100, even 200 feet of floor space to 
present facilities. 


SHAFCO, you know is the original suspended 
heater. It operates on an exclusive, patented 
counterflow principle of air and heat that 
provides 85% heating efficiency by actual 
tests! Compactly designed with built-in 
plenum chamber, sturdily constructed of 
heavy gauge steel. Proved by over 10 years 
successful use by major oil companies and 
other commercial, industrial installations. 
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Models available from 100,000 to 
400,000 B.T.U. to meet heating 
requirements of any size service 
station. Write today for complete 
information. 


SHARGO 


DISTRIBUTING 
CORPORATION 


1354 Book Bldg. 
NEW YORK: 347 Madison Ave. 
CHICAGO: 330 S. Wells St. 


Detroit 26, Michigan 





Authorized representation Coast-to-Coast provides 
experienced on-the-spot installation service 











In-Transit, Storage Losses 





fore the temperature is read. Also, 
accounting personnel are conversant 
with the necessary computations. Fur- 
ther, provisions have been established 
so that all gauging equipment is re- 
calibrated periodically, at least once 
annually. 

The importance of accurate tem- 
perature measurements in particular 
is not generally realized. For exam- 
ple, a 2°F. error in temperature is 
equivalent to a 1/16-inch error for 
every 5 ft. of product. This means 
that if the tank contains 30 ft. of 
product, the equivalent error will be 
3/8-inch, or for a 100-ft. diameter 
tank this would be an error of 1,836 
gals. Prior to the inception of this 
work, errors in our own company of 
from 2°-4° F. were not uncommon, 
but if proper procedure is followed, 
the error at the present time should 
not exceed 1° F. 

In addition to the API Tank Car 
Code previously mentioned, there are 
several other relevant API codes on 
measuring and gauging, especially 
API Code No. 25 on Measuring, 
Sampling and Testing Crude Oil. A 
recently-established ASTM commit- 
tee, Subcommittee XV of Committee 
D-2, on Measuring and Sampling is 
now engaged in the preparation of 
additional codes. We have _ been 
guided by the above codes in writing 
our company manual and, in general, 
have followed them in all important 
particulars. It is essential, in our 
opinion, not only to have uniformity 
in operating and accounting functions 
within our own company, but to the 
greatest extent possible within the 
petroleum industry. 

What is your greatest interest in 
the foregoing discussion? Naturally, 
it would be in the effect on in-transit 
losses. The first period in one of our 
area operations during which we felt 
that the entire program was effective 
was the last six months of 1946, which 
is used below for comparison with 
the first six months of 1947: 


Total Shipments to Marketing 
And Refining Operations 


Variation 


Total at 60° F. 
(000 (000 
gals.) gals.) % 
BARGES 
Last 6 Mos. 1946 516,000 1,542 30 
First 6 Mos. 1947 449,000 900 20 
TANKERS 
Last 6 Mos, 1946.. 1,283,000 3.788 30 
First 6 Mos. 1947.. 1,323,000 3,052 2 


TOTAL BARGES AND TANKERS 

Last 6 Mos. 1946.. 1,799,000 5,330 30 
First 6 Mos. 1947 1,773,000 3,952 

It also is of interest to note that 
during these same two periods, for an 
approximately equal number of ship- 
ments, the number of barge ship- 
ments showing abnormal variations 
was reduced from 409 in the last six 
months of 1946 to 292 for the first 
six months of 1947 and on tankers 


from 71 to 68 abnormal variation 
respectively. 


Storage Losses 


Up to this point we have discuss: 
only in-transit losses. It has be: 
indicated previously that the sum 
the in-transit and storage losses is t} 
really important criterion and, a 
cordingly, the storage losses mer! 
some discussion. By storage loss« 
however, we include only marketir 
storage losses and no refinery loss« 
as the latter present a study in then 
selves and are beyond the scope of this 
discussion. 

In 1939 our marketing operatin 
management decided to institute a 
thorough survey of all bulk stati 
storage particularly whe 
losses were believed to be high. Sub- 
sequently, this work was undertaken 
in co-operation with personnel who 
are now members of the product loss 
department. The following discus 
sion on storage losses is confined to 
volatile products only. 


losses, 


When the work was originated, al 
stations were inspected for evapora 
tion and handling losses, and as thess 
surveys progressed, it was apparent 
that there was a need for a headquar- 
ters department on product losses 
which would co-operate with the field 
in minimizing bulk station storag: 
losses. 

At present a bulk station is rein- 
spected only if the net losses experi- 
enced exceed the calculated by 5,000 
gals. or more. The use of a calculat 
ed loss for a bulk station introduces 
a new concept which, to our knowl- 
edge, has not been used previously 
The annual calculated loss is deter 
mined from 

1. The annual throughput. 

2. The type and size of tankage 

3. The type of operacion, i.e., fill- 
ing of tank cars, tank trucks 
barges, etc. 

4. A factor of safety to allow 
for normal handling losses. 


The most important data in the 
foregoing are those on tank evapora- 
tion losses, which are based largely 
on experimental work undertaken by 
our technical service laboratories an? 
are also based on published data. For 
example, for cone roof tanks in aver 
age good condition, one-half full of 
product, white paint on roof and 
equipped with conservation vents, th: 
calculated loss data used vary from 
4.0-5.0 gals. per sq. ft. surface area 
per year, depending on the tempera 
ture. The throughput losses for con: 
roof tanks are estimated to rang: 
from 1,500-2,000 gals. for each mil 
lion gallons of throughput. From this 
and other fundamental data, the cal 
culated loss can be estimated for a 
station in gallons and in percent base: 
on throughput. 

A reinspection of a bulk station 
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In-Transit, Storage Losses 





ere necessary, is conducted in ac- 
dance with standard procedure. 
latile product tankage is reinspect- 
as are all product-handling opera- 
ns, including the proper use of sub- 
face filling equipment. Tank truck 
ng also is reinspected, as well as 
possibility of filling over the bot- 
of the clip or marker and the 
of meters in poor calibration. To 
nimize losses in this operation, it is 
sential that the several product ac- 
inting forms contain sufficient in- 
rmation so that comparative checks 
possible and that these forms are 
roperly filled out. This reinspection 
vill take from two to three days for a 
edium-sized station and can be made 
an auditor, although some engi- 
neering or technical background is 
ivisable for inspection of tanks, 
pumps and mechanical equipment 
generally. 
The results of these surveys are 
apparent in the following data, which 
are reported by annual periods: 


Bulk Terminals in One Operating 


Area 

~% Net | Cale. 
Year Losses Losses 
1941 o O42 0.39 
1942 ; 0.60 0.49 
1943 0.56 0.48 
1944 0.52 0.42 
1945 0.48 0.41 
1946 0.36 0.38 


The year 1941 showed a reduction 
in loss over previous years. The per 
cent net loss in subsequent years was 
higher for three reasons: 


i. Low inventories and proportion- 
ately higher storage losses. 

2. Increased product handling, espe- 
cially by tank car, caused higher 
losses. 

3. Some reduction in operating ef- 
ficiency as a direct result of war con- 
ditions and resultant unusual prod- 
uct-handling problems. 


In spite of the foregoing, the net 
percent loss decreased every year 
from 1942 to 1946 inclusive, reaching 
the low figure of 0.36% in 1946. This 
ecord, we believe, is self-explanatory 
ind bespeaks the very fine co-opera- 
tion of the local operating divisions. 

As part of the storage loss control 
rogram, the product loss department 
inctions also include a calculation of 
ie estimated payouts to be expected 
from conservation tankage when new 

isoline tankage is needed. Almost 

ll new conservation-type tankage 

ected in one marketing area has 
een based on the recommendations 

ibmitted by this department and 
hecked by our engineering depart- 


ment. These, in turn, depended on 
calculations as to the amount and 
value of gasoline that could be saved 
if different types of conservation tank- 
age were erected. 


Summary 


In summarizing, where the need for 
control of in-transit and _ storage 
losses exists in any of the oil com- 
panies represented here today, as it 
does in our company, you probably 
are quite familiar with how these re- 
sults can best be accomplished in 
each individual instance. If it hap- 
pens that you are interested in any 
further suggestions, however, I would 
like to make the following: 

Primarily, it is essential that 
enough interest be established within 
your own organization that a sep- 
arate section or department be as- 
signed to handle these activities. In 
some phases of this work, e.g. in-tran- 
sit loss, one other company has had 
an active department whose forma- 
tion precedes that in our own com- 
pany. Another company also has 
shown considerable interest and sev- 
eral of its men have been concerned 
with the establishment of standard- 
ization procedures. Almost all the 
major oil companies have been inter- 
ested to the extent of participation 
in committee activities, and we be- 
lieve this work will soon be extended 
within the various organizations. 


In the second place, there is a con- 
siderable amount of data presently 
available, which the two API com- 
mittees and ASTM committee previ- 
ously mentioned already have pub- 
lished or else will publish in the near 
future. In addition, our company has 
prepared a procedure for the opera- 
tions involved. 

Wherever practical, the manuals 
that you may prepare should be pre- 
pared for a specific purpose, as a gen- 
eral manual would soon lose signifi- 
cance. Further, these manuals, while 
probably in considerably greater de- 
tail, should nevertheless be prepared 
in conformity with API and ASTM 
manuals in so far as possible. Finally, 
the necessity of continual education 
along the lines indicated in the man- 
uals cannot be overemphasized. 

The manuals should be used intra- 
company and in all departments, espe- 
cially manufacturing, marine and 
marketing. We see no reason why 
such manuals cannot be used in pro- 
ducing operations, although at the 
time our own was written, its use in 
the producing department was not 
considered. 


Net 60° Gallonage 


Loaded Tanker 


Shore Tank 
Loading Port 
»,000,000 Gals 
», 000,000 Gals 
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4.995,000 
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Loading Port 


Loaded Tanker 


Ullage at Shore Tank % 
Receiving Point Receiving Point Loss 
4,990,000 4,950,000 1.00 


4.955.000 4.950.000 1.00 
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Rising Costs of Replacing Oil Facilities 
Dictate Need for High Corporate Earnings 


By W. H. GARBADE* 
Assistant Treasurer 


Shell Oil Co., Inc. 


Few subjects are currently com- 
manding more interest in business 
circles than the problem of account- 
ing for replacement costs. The ques- 
tion has been discussed in consider- 
able detail in many recently published 
articles. It was thoroughly aired at 
a recent meeting of petroleum indus- 
try representatives, and it is doubt- 
less prominent in the minds of man- 
agement in every major industry . 

In discussing the subject .. . it 
seems reasonable to sketch in the 
background against which the main 
problem revolves .. . 


Earnings Exaggerated 


The first factor to be considered 
is that earnings in America, expressed 
in dollars, are at an all-time high 
as shown in Chart No. 2. Further- 
more, corporate management finds 
itself in the embarrassing position of 
explaining, defending or even apolo- 
gizing for its income. Obviously, if 
earnings were accurate gauges of 
corporate efficiency, management 
should take full credit instead of pre- 
senting alibis. For high earnings are 
absolutely necessary to support Amer- 
ica’s position in a world at peace, 
and they are just as indispensable 
to the revitalizing of private enter- 
prise. 

Unfortunately, however, manage- 
ment can take little credit for today’s 
earnings, because they are largely 
fictitious. According to the Depart- 
ment of Commerce, corporate earn- 
ings in 1946 totaled $12.2 billion, of 
Which inventory profits accounted 
for 38(~. Add to this the distortion 
and exaggeration in profits caused 
by the use of prewar facilities in a 
postwar price structure and you see 
that profits quickly approach modest 
levels. 


Capital Expenditures Unprecedented 


Working hand in hand with the fac- 
tors just mentioned are unprecedent- 
ed capital expenditures throughout 
American industry. Money now being 
spent in the United States for re- 
placement and expansion of plant and 
equipment is at an all-time high. In 
1947 alone, corporate expenditures 

* Partial text of paper presented by W. H 
Garbade, assistant treasurer, Shell Oil Co., 
Inc., at API convention in Chicago in Novem- 


ber and just recently made available for pub- 
lication. 
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will total $16 billion—two and a half 
times the normal prewar replacement 
capital expenditure rate of 6.6 billion. 
The petroleum industry spent one- 
eighth of this sum. But like others, 
the petroleum industry would much 
prefer to postpone present rates of 
expenditure until materials and man- 
power are in better balance with de- 
mand. In fact, the capital budgets 
of most companies provide only for 
urgently needed plant replacement 
and expansion to take care of essen- 
tial consumer requirements, both at 
home and abroad. It is no secret that 
meeting these requirements cannot be 
delayed without serious economic po- 
litical repercussions. 


One of the main reasons for the un- 
precedented capital expenditures is 
the current peak in construction costs. 
Chart No. 1 shows what this means 

The graph also shows that con- 
struction costs receded only slightly 
following the first World War. It is 
doubtful that there will be any major 
decline from today’s level, because 
of advances in wage rates and the 
artificial restrictions against techno- 
logical improvements in the construc- 
tion industry. 


Cash Depleted 


With all these forces working 
against real—as opposed to appar- 
ent—earnings, it is only natural that 
industry should find its cash depleted. 
During previous booms, when cap- 
ital expenditures and earnings were 
at record levels, corporate enterprise 
was able to pay generous dividends 
and at the same time expand plant 
facilities through the medium of ad- 
ditional capital—capital that was 
either borrowed or raised through new 
stock issues. 


Today, unfortunately, financing is 
not so simple. Tax rates are designed 
to discourage private capital accumu- 
lation and investment. The market 
for stocks suffered a severe setback 
in 1946, and investor enthusiasm has 
yet to recover from this blow. In 
other words, management is reluct- 
ant to propose new issues of com- 
mon stock at today’s price levels and 
in the face of lukewarm demand. Bor- 
rowed capital, although financially 
less attractive, enjoys a better mar- 
ket than stock, but even the market 
for borrowed capital is declining. In- 
terest rates are rising faster than 
they have at any time during the past 


nine years and are naturally dampen- 
ing corporate enthusiasm for add 

tional borrowing. Consequently—and 
in spite of a high profit level—thes 
circumstances are forcing many com 
panies into a rapid depletion of cash 
as they proceed with necessary ex- 
pansion of plant facilities. 


Pressures on Management 


3esides coping with the problems 
we have just mentioned, management 
today is under considerable pressur 
because of the simple fact that earn 
ings do not reflect replacement costs 
This pressure is bearing down fron 
three directions—from employes, from 
stockholders and from internal op 
erations. Organized labor and othe1 
employes, as well as_ stockholders 
are “reluctant” to understand why 
management cannot increase wages 
and dividends. The reason for man- 
agement’s stand is graphically illus- 
trated in Table A. After allowing for 
a 50% increase in _ depreciation 
charges during 1946—to provide for 
increased replacement costs—30 lead- 
ing oil companies paid out almost 
90% of their adjusted earnings in divi- 
dends. If the industry continues to 
distribute earnings at this rate, it will 
eventually be forced to finance almost 
all new expansion, as well as increases 
in dividends out of new capital 
probably borrowed. 


Internally, of course, all operating 
costs are completely distorted unless 
they are adjusted to reflect current 
replacement costs of plant and equip- 
ment. The manager who calculates 
his costs, profitabilities and price 
structure on prewar capital costs is 
living in a fool’s paradise just as dan- 
gerous as that occupied by the busi- 
ness man who budgets 1948 profits 
on prewar labor rates. 


Oil Industry Problem Unique 


With few exceptions, such as serv- 
ice agencies, the problems involved in 
accounting for replacement costs ap- 
ply to industry at large. With the 
petroleum industry, however, the 
problem is a special one—and for an 
important reason. The greater the 
amount of plant and equipment re- 
quired by an industry, the more acute 
is the problem inherent in exaggerat- 
ed earnings attributable to prewar 
charges for capital. As shown in Ta- 
ble B, industries require a widely 
varied proportion of investment in 
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plant and equipment with regard to 


sales. Petroleum, with more than $1 
ff investment per dollar of annual 
sales, is close to the top of the list. 
Chart No. 2 shows what this means 
o the oil industry. With an adjust- 
nent of 50% in depreciation charges, 
il companies’ earnings, instead of 
‘epresenting an estimated 15% return 
yn invested capital for 1947, are ac- 
tually reduced to approximately 9%. 
No adjustment for invested capital 
Chart No. 3 shows a similar 
idjustment causes a drastic reduction 
. earnings as a percentage of 


ase.) 


n oil. 


sales. 


Table B 
Investment in Plant and Equipment 
Per Dollar Sales—1945 


Cement $1.89 
Copper Mining 1.49 
PETROLEUM 1.12 
Paper 95 
Chemicals 87 
[ron and Steel .63 
Railway Equipment 08 
rextiles oo 
\utos-Trucks 3 
Machinery-Plant Equipment Rs 
Mlectrical Equipment 32 
Locomotives 00 
Tires-Rubber .29 
Food-Meat Packing 21 


rhere is no escaping the fact that 
the problem of accounting for replace- 
nent costs is of industry-wide scope 
ind definitely serious character. It 
an be summed up as follows: With 
no changes in today’s levels of prices, 
vages, material costs, dividends, cap- 
tal expenditures, construction costs, 
vr any other factors, under accepted 
accounting methods, profit and loss 
results will gradually decline year 
ifter year until all prewar plant and 
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equivalent to today’s earnings and 
maintains the rate unchanged for the 
next 10 years, it will have paid stock- 
holders largely out of capital rather 
than out of earnings—obviously an 
unhealthy situation. 


Views on Replacement Costs 


Arguments most commonly pre- 
sented on the subject of replacement 
costs have so far represented three 
distinct viewpoints: Those of the 
public accountants, those of the econ- 
omists, and—finally, those of man- 
agement. First, the public account- 
ant, who thrives on principles of con- 


reported earnings without any adjust- 
ment for replacement costs. He pre- 
fers to let the chips fall where they 
may and to offer whatever verbal ex- 
planation may be required for retain- 
ing earnings rather than disturbing 
them. He is convinced that whatever 
goes up must come down, and he ar- 
convincingly that any sound 
procedure for reporting excessive re- 
placement should apply with 
equal force to declines in construction 
costs. 

Second come the economists and 
others who recognize the present as 
a time of unprecedented inflation and 
who maintain that prices, profits and 
values should all reflect the new post- 
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1947 Est. 





1946 1947 Adjusted 
Adj. 1947 Est. % 
Earnings Estimated Earnings Farnings 
99.06 $ 26.9 19.9% 65.0% 
S1.S 109.3 10.0 55.58 
63.3 41.6 44.1 55.8 
64.2 30.6 33.4 16.6 
92.5 33.4 51.6 
SO.4 39.9 61.2 
79.4 29.0 414.2 
55.7 4.1 16.3 20.2 
200.0 4.0 26.3 142.9 
87.0 12.0 30.8 417.8 
50.5 6.0 24.9 35.3 
73.2 11.5 39.0 46.9 
56.6 406.6 35.8 2.2 


guipment have been replaced. If sistency and thoroughly tested stand- 
lanagement sets a dividend rate ards of procedure, staunchly defends 
Table A—Twelve Oil Companies—Earnings 
1946 Actual and Adjusted 
1947 Estimated and Adjusted 
Millions of Dollars 
—_ — Earnings 1946 
1946 1946 1946 1947¢(b) 1947 Est. 1946 “> of 
Write-offs Reported Adjusted Estimated Adjusted Actual Earnings 
Shue $ 25.0(a) $ 32.9 $ 20.4 $ 41.4 $20.2 61.4% 
Standard-N.J 154.8 177.6 100.2 195.9 $2.0 16.2 
Standard-Cailif 39.6 67.0 47.2 74.5 29.9 14.6 
ndard-Ind 51.9 67.6 6 65.7 26.7 39.5 
Socony ; 66.0 58.3 25.3 93.5 60.5 23.4 40.1 
eXas DS.5D re 41.9 84.4 55.1 33.7 17.4 
rulf 59.4 58.3 28.6 86.2 56.5 22.7 38.9 
in 9.6(a) 10.9 6.1 25.1 20.3 3.4 31.2 
int 24.7 9.6 (2.7 15.2 2.8 1.0 41.7 
Sinclair 27.6 27.6 13.8 38.9 25.1 12.0 43.5 
Pure : 15.1 17.1 9.9 24.1 17.0 5.0 29.2 
Ot 14.2 18.3 11.2 29.5 22.4 8.2 44.8 
0 Oils (c) 716.0 763 382 1137.0 679 331.0 413.4 
(a) Excludes intangible development expense. 
b) Earnings and dividend estimates: Standard and Poor's Corp 
c) Chase National Bank, 1946. 
War Emergency Facilities written off for book purposes 
Note: Adjustment is for 50% increase in write-offs a 
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RATE OF RETURN ON INVESTED CAPITAL 


PER CENT 
Sr . 


12} Group of 
Manufacturing Companies 


war price plateau as quickly as pos 
sible in order to avoid deceiving any- 
one as to actual corporate earnings 
With much justification, they argue 
that corporate capital replenishment 
will span the normal business cycle 
without great distortion. Today, how- 
ever, America has experienced a ma- 
jor downward shift in the value of its 
currency that has penetrated the 
wage and price level so deeply that 
a complete correction is not only un- 
likely but highly undesirable. 


And third, there is top management, 
stressing the immediate, practical 
need to state earnings in such a way 
that it can finance as much of its 
capital expenditures as possible with- 
out outside help. In this connection, 
seasoned observers know that prices 
for certain products cannot long re- 
main at present high levels but that 
these same prices are now perform- 
ing a vital economic function by di- 
verting capital to the construction of 
sorely needed plants—plants which 
sometimes pay for themselves in a 
year in spite of outrageous construc- 
tion costs. But what will happen 
when conditions return to what we 
call normal—-say in 1950? Prices will 
be down, demand low, and the busi- 
ness manager will find himself living 
with fantastic depreciation on a plant 
which will produce at only half ca- 
pacity for another 20 years. 


Probable Choice of Methods 


Whatever the theories that may be 
advanced to meet the problem, in ac- 
tual practice, the method of account- 
ing for replacement costs will prob- 
ably vary from case to case. The 
American Institute of Accountants 
will apparently recommend that no 
profit and loss charges be established 
to cover replacement costs, but that 
some sort of surplus adjustment be 
made as an “appropriation” of earn- 
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ings after net income has been calcu- 
lated in the ordinary manner. Other 
concerns may set up direct charges 
to income, either to write off estimat- 
ed “excess” costs incurred in expendi- 
tures for a single year, or to pro- 
vide systematic reserves for estimat- 
ed additional amounts required to re- 
place all plant and equipment over 
its remaining useful life. This meth- 
od provides flexibility, in that reserves 
so accumulated may be transferred 
to capital surplus if construction 
costs tend to remain indefinitely at 
present levels. Still other companies 
will probably refer in reports to stock- 
holders to the estimated potential 
amount involved without attempting 
to adjust earnings. 


Adjustments needed to solve prob- 
lems of accounting for replacement 
costs will, of course, vary from indus- 
try to industry and, perhaps, even from 
plant to plant. On the strength of facts 
and figures we have reviewed here, 
howeve, it appears that the over-all 
problem is fully stated in the case of 
the petroleum industry. From the seri- 
ousness of those requirements, it is 
apparent that the problem demands 
intensive study. 


Tire Demand to Drop in ‘48; 
Rubber Products to Hold Up 
Special to NPN 

NEW YORK—Demand tor tires 
will probably recede in 1948, Herbert 
E. Smith, president of U. S. Rubber 
Co., declared here Dec. 19 in year-end 
statement, but demand for rubber in- 
dustry products will remain at high 
level. 

Tire production will total about 
83,000,000 casings in 1948, Mr. Smith 
predicted, as against all-time high of 
just under 100,000,000 casings in 1947 
Estimated industry consumption of 
natural and synthetic rubber in 1948 
is expected to be 905,000 long tons, he 
said, as against forecast of 1,110,000 
long tons by end of this year. 

Mr. Smith stated that consumption 


of natural rubber exceeded that of 
synthetic in 1947 for the first time 
since 1943, and he predicted that 


swing to natural rubber would in- 
crease in 1948 with an estimated con- 
sumption of 550,000 long tons of 
natural compared with 355,000 long 
tons of synthetic, or about 61% of 


natural rubber. This compares with 
1945 low of 13% in use of natural 
rubber. 


NATIONAL PETROLEUM NEWS 




















OWIU Expected to Follow CIO Wage 


Formulain Drafting New Pay Demand: 


By S. H. SCHEIBLA 
NPN Special Correspondent 


WASHINGTON — Chances are dim 
ry TTaft-Hartley Act injunctions 
igainst any oil strikes in 1948. 

The Oil Workers International Un- 
yn’s announced determination to seek 
1 third round of wage increases could 
well lead to walk-outs at refineries. 
However, officials of Cyrus Ching’s 
Federal Mediation and Conciliation 
Service say the new labor law would 

rmit a court enjoiner only against 
an oil strike which would shut down 
a “substantial” portion of the indus- 
try. 

The authorities explain that such a 
widespread stoppage is not likely 
since the OWIU contracts with ref'n- 
ers do not permit them to strike all 
major companies at once. Mr. Ching’s 
men do believe, however, that the oil 
ndustry is covered in the section of 
the Taft-Hartley law which permits 
the government to seek court injunc- 
tions against virtually industry-wide 
strikes. 

The final decision on whether to 
seek court injunctions against oil 
trikes will be up to President Tru- 
nan. But he is expected to rely on 
Mr. Ching’s advice. 

If the Taft-Hartley Act cannot 
curb oil strikes as seems to be the 
case, this probably will mean that 
the industry will be caught in a new 
wage-price vise in the year ahead. 

Pressure on one side will come 
from the CIO Oil Workers. The gov- 
‘rnment will push on the other side 
for holding the price line despite any 
higher labor costs. 

O. A. Knight, along with other CIO 
lieutenants, has convinced the Tru- 
man administration there is nothing 
it can do to head off the drive for a 
third round of pay boosts. Mr. Knight 
has helped inspire the government 
position, however, that pay envelopes 
should be fattened out of industry 
profits. 

The Oil Workers’ president helped 
frame the CIO policy decision for a 
fresh pay drive. CIO officials, in 
Washington at the recent meeting of 
the nine CIO vice presidents which 
resulted in the wage-drive announce- 
ment, reported that Mr. Knight was 
‘enthusiastic” over the idea. 


CIO Pay Formula 


Soon after the first of the year he 
will convene his National Wage Pol- 
icy Committee to map strategy for 
a “more pay” campaign. In framing 
Specific demands for the next round, 
Mr. Knight will have the guidance of 


December 31, 1947 


a CIO pay formula worked up by offi- 
cials at CIO headquarters. They 
list it in this ABC fashion: 


A. Figure the rise in the cost of 
living since the last wage award was 
signed in a contract. 

B. Add this percentage rise to the 
basic wage for that company to find 
out how many extra pennies per hour 
are needed to keep up with general 
price rises. 

C. Add 10c or so an hour for bar- 
gaining purposes. 

There’s talk that the Oil Workers 
may work out some innovation of 
their own on the ABC formula. CIO 
economists have pointed out to the 
Oil Workers such things as “inequi- 
ties” in pay scales for them as com- 
pared with employes in other indus- 
tries. 

These experts point to figures of 
the Bureau of Labor Statistics which 
show that hourly earnings for work- 
ers at refineries averaged $1.591 at 
mid-September (latest date available) 
compared with $1.765 for hard coal 
miners and $1.819 for soft coal min- 
ers. Conceivably Mr. Knight might 
tack on a few cents extra to his de- 
mands to make oil workers’ pay more 
“equitable” with what miners re- 
ceive. Employers could counter, how- 
ever, With the argument that oil work- 
ers still are one of the highest paid 
groups of labor. According to BLS 
figures, they top all other important 
categories with the exception of print- 
ers, rubber workers, the miners and 
construction workers. 

Another possible oil industry ar- 
gument is that even though the hour- 
ly pay for workers like miners and 
construction workers may top that 
for oil workers, employment at refin- 
eries is steadier and more likely to 
net a higher yearly income for the 
employes. 

The amount for which Mr. Knight 
will settle will depend a good deal on 
what wage advances are won by other 
CIO unions. Though the Oil Workers 
were a pattern-setter during the first 
postwar wage round with a boost of 
18%, they are not expected to re- 
peat that role in 1948 because they 
aren’t likely to get any industry-wide 
settlement at once. That’s because 
their contracts with refiners expire on 
different dates. 


UAW Expected to Set Pattern 


Federal officials and CIO authorities 
expect the United Auto Workers 
(CIO) to set the pay pattern. They 
can start wage talks with General 
Motors Corp. on Feb. 28. This means 


they'll get in ahead of the United 
Steel Workers (CIO) who can’t open 
negotiations with U. S. Steel Corp. 
until April. 

CIO strategists predict Mr. Knight 
will try to win pay commissions from 
Sinclair refineries as an opening 
wedge for similar settlements with 
other refiners. Sinclair is the only 
place where the union has obtained 
company-wide bargaining on wages. 

“That makes it the logical spot 
to set the oil-pay pattern,” says on 
OWIU official. 

The union can begin negotiations 
with Sinclair April 30. The present 
contract expires June 30 and pro- 
vides for notice 60 days before that 
date if the union wants higher wages 
for its members. 

The Taft-Hartley law will be of 
some help to refiners in coping with 
third-round wage demands. National 
Labor Relations Board General Coun- 
sel Robert Denham has said that em- 
ployers only need talk with union rep- 
resentatives “in good faith” to carry 
out the Taft-Hartley Act’s require- 
ment for collective bargaining. This 
means members of the oil industry 
will not run the risk of being charged 
with failure to bargain if they do not 
make new wage offers in 1948. 

Refiners will get little encourage- 
ment from anyone in the government 
outside of Mr. Denham, however. 
Other top federal officials say they 
are powerless to prevent the third 


round. And they don’t expect to get 
wage control authority from Con- 
gress. 


The plan now is to use shotgun 
tactics to try to prevent price in- 
creases as a result of any new pay 
concessions. President Truman’s aides 
hope the threat of controls like man- 
datory allocations and price ceilings 
will scare the petroleum industry into 
paying any higher labor costs out of 
profits. 


Oil Spokesmen Oppose UEW 
Wage-Hour Exemption Proposal 


NPN News Bureau 
WASHINGTON—A_ Uniteu 
trical Workers’ proposal that the sal- 
ary factor in determining super- 
visory, administrative and profession- 
al employes exempt from the Wage- 
Hour Act’s overtime provisions be 
moved as high as $500 (per month) 
is impractical, according to oil indus- 
try views expressed by James R. 
Tritschler, Standard Oil Co. (Ohio), 
and Donald C. O’Hara, representing 
the National Petroleum Assn. and the 
Western Petroleum Refiners Assn. 


Mr. Tritschler pointed out to a 
wage-hour administrator’s panel con- 
sidering proposals to amend the pres- 
ent employe definitions that salaries 
vary between industries and, in cer- 
tain instances, are $200 to $250 lower 
than the UEW-suggested $500 for 
the type of employe intended to be 
exempt. 


i4ieC- 
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® Combined in the Columbian 
Gas Hopper are the best features 
and specifications obtained from 
many experts in airport servicing 


Compact, Sturdy, Easily Maneuvered 
Unit for Modern Airport Servicing 


Here’s the practical, efficient, speedy refueling unit 
that meets today’s demand for better airport servicing 
of private and small commercial planes. Standard 
automotive equipment adaptable to any popular 
’a-ton pick-up chassis; parts available everywhere. 
Easily operated by unskilied personnel. 





300-gal., 2-compartment tank. Water pump in 
each compartment with draw-off lines for easy sam- 
pling. 2-in. discharge line; 1%2-in. manifold with 
common gravity outlet; 1'2-in. pump suction line 
with line strainer. 45-GPM positive displacement 
pumps. 114-in. meter with air eliminator, strainer 
and 250-gal. re-set clock-face dial, with totalizer. 
25 ft. of 1-in. hose with automatic shut-off nozzle. 


Ladder is purposely located on the side so that driver approaches 
parallel to plane, eliminating dangerous head-on approach. Low 
clearance—less than 60-in. loaded. Utility can rack at rear. Tow- 
ing ring welded to sturdy rear bumper which is attached to chassis 
frame. Great utility value, moving small planes about the airport, 
etc. With addition of immersion heater this unit is ideal for lubri- 
cating service to large planes. 


“Hangar Service” on Wheels, complete with facilities 
for any operating need. That is Columbian’s answer to 
the problem of refueling the big TWA Constellations. Two 
2000-gallon, easily maneuvered, truck-mounted dispensers 
as pictured at right provide the necessary capacity and 
eliminate loss of time in spotting a big cumbersome semi- 
trailer. Has dual metering systems; 190-GPM for each ‘ 
unit, saving precious ground time for profit miles in flight. . ’ 
TRANS 


Write for Complete Information about the new WORL 
Columbian GAS HOPPER. Ask for new catalog on truck —— a sre ere 
tanks. = 


COLUMBIAN STEEL TANK CO. 


P.O. Box 4226-K Kansas City, Mo 

















34 NATIONAL PETROLEUM NEWS 











Ri 
the « 
whel 
their 
crud 
earl 

S] 
tran 
the 
activ 
were 
offe! 
sup} 
wes' 
spot 

upW 


A 
van 
and 
cres 


AT 
Pri 


anc 

















AO ae 


rem 


Oil 
Markets 








Mosher, Jr., Market Editor, NPN and Platt’s OILGRAM Price Service, 50 West 50th St., New York (20), COLumbus 5-1695 
OILGRAM News Bureaus: Cleveland (13), 1213 West 3rd St., CHerry 7672 icago ), 59 East Van Buren St., HARrison 
e Tulsa 104 World Building, 3-7132 e Washington (4),1046 National ling, NAtional 3477 







Rising Price Trend Continues in All Areas; 


Shortages Aggravated by Lack of Transport 


Rising prices for refined products continued along 
the east and southwest coasts during Christmas week 
when several major sellers sought higher ievels for 
their refined products prices as result of the 50c 
crude rise which became general in the industry 
earlier this month. 


Spot demand for refined products and facilities to 
transport them continued at peak levels throughout 
the nation, but open market in all areas remained in- 
active, according to reports. Buyers whose customers 
were facing early shortages of heating oils were still 
offering “high prices,’’ according to reports, and Gulf 
supplier reported selling barges of No. 2 fuel to mid- 
western buyers at price of 13c. At New York Harbor, 
spot prices offered for No. 6 fuel were said to range 
upward from $4.00 per bbl. 


Along East Coast, several suppliers reported ad- 
vancing their prices for light products, residual fuels, 
and bunker prices, and Sun Oil Co. announced in- 
reasing its prices for kerosine, No. 2 fuel, and 





ATLANTIC COAST 
Prices Still Rising at Most Seaboard Points 


East Coast suppliers reported higher range of prices 
rr some products during Christmas week particularly 

New York and New England points as Sun Oil Co. 
ind several other companies posted higher quotations 
rr light products, residual fuels, and bunker prices at 
their eastern terminals. 


In the far south, major sellers generally reported in- 
reasing light products prices in line with advances 
sted early in week by Standard Oil Co. (Kentucky). 
Other products to be priced higher at seaboard points 
luring week were most grades of aviation gasoline and 
.P-gas 
Sun Oil Co., originator of the recent 50c crude oil in- 
rease on Nov. 28, and virtually the last East Coast 
iajor seller to up its products prices, announced a lc 
idvance in its tank wagon and tank car prices for kero 
ne, No. 2 fuel, and specialty naphthas, effective Dec. 
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specialty naphthas 1c for tank car and tank wagon 
delivery at most east coast points where it markets. 
Eastern terminal prices for most grades of aviation 
gasoline were sharply higher. 


In Western Penna. and the Midwest, refiners gen- 
erally reported their customers’ demands outpacing 
refinery production, and in all areas refiners com- 
plained of slow tank car turnarounds. Some refiners 
in the Midcontinent said they were behind on ship- 
ments up to five weeks due to slow return and not 
enough cars. 


Tonnage for coastwise voyages also continues to 
hamper buyers and sellers alike, according to reports. 
Several East Coast buyers who were said to have 
shipping allocated to them for January liftings were 
reported unable to obtain cargoes at prices at which 
they could resell competitively. Several Gulf suppliers 
said their stock positions at East Coast terminals were 
far short of what it might be because of lack of trans- 
port. 





24. Sun’s new prices were in effect at most points along 
the coast where it markets, including its terminals at 
New York Harbor, Philadelphia, and New England 
points. At Philadelphia, Sun’s price for barge delivery 
of No. 6 and bunker “C” fuels was advanced 48c to $3.02 
per bbl. 


At Middle Atlantic points, several suppliers reported 
advancing their prices for residual fuels and bunker 
prices, and at end of week, suppliers at New York, Phila- 
delphia, and Baltimore reported low price of $3.00 for 
barge delivery of No. 6 and bunker “C”’ fuels. 


Advances in kerosine and fuel prices also were re- 
ported by several New York Harbor suppliers, and on 
Dec. 26, harbor suppliers posted barge prices ranging 
upward from 9.7c on kerosine, 8.7c on No. 2 fuel, and 
$3.35 per bbl. for 0-10 pour No. 5 fuel. 


Most grades of aviation gasoline were sharply higher 
along the coast as two leading sellers increased all their 
aviation prices by flat 1.5c at principal Atlantic Coast 
points. One reported increasing his LP-gas prices bv 
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Summary of Daily Gasoline Prices (Dec. 23 through Dec. 29) 


U. S. Motor (ASTM octane) Monday 
78-78.5 octane Ethyl: Dec. 29 
Oklahoma (Group 3) (2)11.25-12.5(1) 
Mid-Western (Group 3 basis) .... (2)11.2a-12(1) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) (1)11.5-13.2(1) 
= Tex. (For shpt. to Tex. Sam. dest’ns) 1)11.25-11.75(1 
a ee GF. 0 6s 04:00 ne 640 n0 sie (3)11.5-12(1) 
Sent, W. Tex. (Truck Tnsp.) Sneeeunees 11.5(3) 
73-75 octane: 
Oklahoma (Group 3) ............... ae (5)10.5-11.75(1) 
Mid-Western (Group 3 basis) .... (4)10.5—-10.75(1) 
N. Tex. (For shpt. to Tex. & N.M. ‘dest’ns) (2)10.5-11.5(4) 
W. Tex (For shpt. to Tex. & N.M. dest’ns) (1)10.25~-10.75(1) 
m, Se. CEPR TOM) .cceccccs Serneses (3)10.5~-11(1) 
Cot. We, See CHPUEE TORR) occccvccces 10.5(3) 


63-66 octane: 
Oklahoma (Group 3) . Seiad 
Mid-Western (Group 3 basis) ... 10.125(1) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) 
E. Tex. (Truck Tnsp.) 


(1)9.875-10.25(1) 





Cent. W. Tex. (Truck Tnsp.) Lk cee 10(1) 

60 octane & below: 
Oklahoma (Group 3) . ssa lene aie (1)9.75-10.125(2) 
Mid-Western (Group 3 basis) ........... (1)9.75-10.375(1) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) (3)10-10,.5(1) 
W. Tex. (For shpt. to i oe & N.M. dest’ns) (1)9.625-10(1) 
GM DUPRE TMD cc cecrecseccecees (3)9.75-10(3) 
Cent. W. Tex. (Trusic Tnsp.) TTT TTT TT 9.75(3) 


Motor Gasoline, 78-78.5 oct. (Ethyl) (a) 





1 OS Re eerie 1)11 
New York harbor, veereul ceeredeaesaseas (1)11 
Philadelphia ... ee SOS es CHeE ee Oe 6 (1)12 
Philadelphia, barges Ce ceneseeedveseesenne 1)12 
Baltimore ... CO Ce Coeeeeooceceaseeces (1)10 
Baltimore, barges eteee¥ eee ens coeene ne 1)10 
Motor Gasoline 74-76 oct. 
ws rer ee (1)10.5-12(1) 
New York harbor, ans err iam ee (1)10.4-11.9(1) 
Philadelphia ... Cee bes ee cccccecnere 1)11.3-12.4(1 
Philadelphia, barges. 6.05.00 60.00 4000 Oe een 1)11.3-11.8(6) 
NN ie ie cats he dl ca idee tia ie 1)99.575-11.8(1 
re Pern 1)9.475-11.1(1 
Motor Gasoline: 
Western Penna., Bradford-Warren: : 
I ae ica wececeeen 11.25-11.3(1) 
Western Penna., Other Districts: 
74-76 Oct : Sere Pee 1) 11. 25-1203) 


Friday Wednesday Tuesday 
Dec. 26 Dec. 24 Dec, 23 
(2)11.25-12.5(1) (2)11.25-12.5(1) (2)11.25—12 . 51 
(2)11.25-12(1) (2)11.25—-12(1) (2)11.25—12(1 
(2)11.5-13.2(1) (2)11.5-—13.2(1) (2)11.5—-13.2(1 
(1)11.25-11.75(1 (1)11.25—-11.75(1 (1)11.25-11.75 
(3)11.5—-12(1) (3)11.5-12(1) (3)11.5-12(1) 
(2)11.5—12(1) (2)11.5-12(1) (2)11.5-12(1) 
(5)10.5-11.75(1) (5)10.5-11.75(1) (5)10.5-11.5(1 
(4)10.5—-10.75(2) (4)10.5—10.75(2) (4)10.5—-10.75(2 
(2)10.5—-11.5(1) (2)10.5—-11.5(1) (2)10 5-11 a1 
(1)10.25-10.75(1) (1)10.25—10.75(1) ph ho 5 +e 75 
(3)10.5—-11(1) (3)10.5—-11(1) 3)10 5-111 ) 
(2)10.5-11(1) (2)10.5—11(1) (2)10 5—-11( te 
10.125(1) 10.125(1) 10.125(1) 
(1)9.875—-10.25(1) (1)9.875 10.25(1) (1)9.875 10.25 
10(1) 10(1) 10(1) 
(1)9.75—10.125(2) (1)9.75-10.125(2) (1)9.75-10.125 
(1)9.75-10.375(1 (1)9.75-10.375(1) (2)9.75-10.375 
(4)10-10.511) (4)10-10.541) (4)10 10 5(1) 
(1)9.625—-10(1) (1)9.625—-10(1) (1)9.625-10(1) 
(4)9.75—-10(2) (4)9.75~-10(2) (4)9.75-10(2) 
(2)9.7 10.2541 (2)9.75-10.25(1) (2)9.75-10.25(1 
(1)11.5—-13.4(1) 1)11.5—-13.4(1) (1)11.5-13.4(1 
(1)11.4-12.1(1 (1)11.4-12.1(1) (1)11.4-12.1(1 
(1)12.3—-13.65(1) (1)12.3-13.65(1) (1)12.3-13.65(1 
(1)12.55-12.8(1) (1)12.55-12.8(1 (1)12.55-12.8¢ 
(1)10.575—12.7(1) (1)10.575—-12.7(1) (1)10.575—-12.7 
(1)10.475-12.35(1 (1)10.475—-12.35(1 (1)10.475-12.3 
(1)10.5-12(1) (1)10.5—12(1) (1)10.5—12(1) 
(1)10.4-11.9¢1 (1)10.4-11.9(1) (1)10.4-11.9(1 
(1)11 12.4¢1) (1)11 12.4(1) (1)11.3-12.4(1 
(1)11.3-11.8(1) (1)11 11.8(1) (1)11.3-11.841 
(1)9.57 11.8(1 199.57 11.8(1 (1)9.575-11.8(1 
(1 7 11.1¢1 (1)9.475—-11.1(1) (1)9.475-—11.1¢ 
1 11 1)11.25-11 1)11.25-11 
2 12(3 (1)11.25-12(3) (1)11.25-12(3 


Note: Gasoline prices are reported in each day’s Platt’s OILGRAM Daily Price Service. Figures shown in parentheses indicate number of com 


panies quoting the lows & highs of the ranges 


(a) Postings of one supplier at Philadelphia & Baltimore are for Min. 


80 Oct. (A.S.T.M.) Ethyl 





same amount at New York, Baltimore, Hastings and 
New Orleans. 

In the south, prices now generally quoted by major 
sellers at Savannah, Jacksonville, Miami, and Tampa, 
were 11.2c for gasoline, 10.7c kerosine, and 10.3c for No. 
2 fuel. 


MIDCONTINENT 


Gasoline Light Fuels Up in Some Areas 


Price ranges for gasoline in North Texas and Okla 
homa and some grades of light fuels in several Mid- 
continent areas were higher during fourth week in De- 
cember as refiners reported increased postings. Demand 
for gasoline was reported increasing in some areas in 
anticipation of heavy holiday traffic, and calls “with price 
no object” continued to pour in for heating oils, refiners 
said, a number of inquiries for heavy fuel for delivery 
during first quarter of 1948 were reported. 

No improvement in tank car turnaround was the re- 
port of a number of refiners who said they were behind 
on shipments up to five weeks due to slow returns and 
lack of enough cars. 

Two refiners reported sales. Oklahoma refiner said 
he had sold 15 cars No. 1 p.w. fuel at 12c and two cars 
No. 2 straw fuel at the same price to Midwest brokers 
in buyer’s cars. East Texas refiner reported selling one 
car 42-44 kerosine at 11.5c, F. O. B. plant, to a Midwest 
fuel oil dealer. 

Open spot sale of one car Grade 26-70 natural gaso- 
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line was reported at 8.5c, F. O. B. Group 3. No spot sales 
were reported F.O.B. Breckenrids 


y 


e; quotations were ré 
ported at 8c. 


MIDWESTERN (Chicago-E. St. Louis Area) 
Light Fuels and Tank Cars Continue Tight 


Shippers and spot market buyers reported increased 
tightness of light fuels and greater difficulty in ob 
taining tank cars the fourth week of December. On¢ 
refiner said “some excess” tank cars were being as 
sembled at Minneapolis in readiness for shipments of 
fuel oil under January allocations. Traffic difficulties in 
other areas, however, had thrown at least one refine! 
100 cars behind on shipments and a tank car markete! 
complained of a regular supplier having failed to dé 
liver gasoline and heating oil on a Dec. 3rd contract be 
cause of the car shortage. 


No changes were reported in Midwest refiners’ prices 
for all products. Although no refiner in the Midwest 
area reported an “abundance” of gasoline, one said hr 
had been holding. customers within allocation limits an 
had been able to build a little inventory of gasoline fo 
spring. 


Tank car marketers said gasoline supply had ease 
slightly in Texas for purchasers with cars, but pric¢ 
were “unattractive.” They reported Ethyl ranging up t 
12.75c, and regular-grade to 12c, FOB Texas refineries 
Another marketer, however, reported sales of regular 
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ide and Ethyl gasoline at 11.25c and 12c, respectively, 
1B a refinery taking 1.5c freight differential over 
sup 3. Midwest refiners’ prices for regular-grade and 
hyl gasoline ranged from 10.5 to 10.75c, 11.25 to 12c 
up 3, for the two grades, respectively. 
While refiners reported most December shipments of 
ht fuels had been completed, they were expecting a 
sh of orders for shipment on January allocations as 
oil consumption continued high. Refiners in the Mid- 
st generally said they were unable to locate domestic 
ades of fuel on the open market for a “reasonable” 
ce, with or without tank cars. Marketers, however, 
i “as much as 1c a gallon” was being asked for cars. 
An offer of No. 2 fuel in seller’s cars at 14c, FOB 
Houston, was reported by a marketer, while another 
irketer reported sales of range oil at 11.5c, FOB 
juisiana refinery. Refiners’ posted Group 3 tank car 
‘es for these grades of fuel ranged from 9 to 9.125c, 
9.25 to 9.5c, respectively. 


CENTRAL MICHIGAN 


Refiners Resist Advances on Allotments 


Most jobbers and bulk plant operators in Central 
Michigan were reported to have made at least one at- 
tempt to draw on January allotments of light fuels and 
gasoline prior to Christmas. Refiners said they had 
turned down these requests because of shortage of 
products. 

Although some refiners said they were hopeful that 
a slump in demand for gasoline would become evident 
in refinery storage by Jan. 1, none believed they would 
have more than a nominal supply of gasoline by March 1. 
Light fuels, they said, would be in most critical supply 
position by Feb. 1. 

Generally prices were reported unchanged; an advance 
of 0.5c for Nos. 5 & 6 fuels, reported by one refiner, left 
price ranges for those products unchanged. 


GULF COAST 


Cargo Prices Higher for Some Products 


Higher cargo prices for some products were posted the 
past week by large suppliers, but open market at the 
rulf remained inactive and no new offerings were re- 
orted. 

Several buyers on East Coast said there appeared to 

no cargoes of distillate fuel for sale at any flat price, 
ind some sources in the Southwest said the only gaso- 
ne available was on exchange basis for distillates. Over- 
ill demand for products was heightened, according to re- 
rts, because some buyers were said to have been al- 
cated ships for January lifting for which to date they 
till had no cargoes. 

Some grades of gasoline and gas oil ranged higher 
hen one supplier quoted price of 12c for regular-grade 
ind 70-72 oct. leaded gasoline and 10c for 48-52 d.i. gas 


Lone supplier posting price of $2.00 for bunker “C” 
lel said late in the week that he was “contemplating a 
lange,” but that his new price might not be effective 
rr several days. 

One supplier confirmed that he has sold barges of No. 
fuel for up-river movement to midwestern buyers at 
ic, but details as to date of lifting of last barge sold 
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were not available. He added that he was not offering 
cargo lots of No. 2 fuel at present and was quoting no 





cargo prices. 


Bunker “C” fuel was reported almost impossible to 
obtain, and most suppliers said even their bunker.ng 
prices were limited to ships loading at their own termin- 
als. 

On other hand, and in sharp contrast to some East 
coast buyers with tonnage available and unable to find 
offerings, several suppliers said they were disappointed 
over amount of heating oils they could lay down at their 
East Coast terminals because of lack of transport. 


WESTERN PENNA. 
Output of Products Far Short of Demand 


With exception of some Penna. lubes which were priced 
higher the past week, Western Penna. refiners reported 
most prices unchanged. Demand from buyers for all 
products continued to outpace refiners’ production capa- 
city, according to reports, and refiners generally said 
they were receiving increasing number of calls for gaso 
line, No. 2 fuel, lubes, and scale wax. In spite of colder 
weather, several refiners both in Bradford-Warren dis- 
trict and lower field said they had not noticed any ap- 
preciable let-up call for regular-grade gasoline. 

Prices for some light products ranged higher in lower 
field as one refiner reported advancing his Stoddard sol- 
vent price to 12c, same price quoted by four other re- 
finers in that district. Second lower field refiner reported 
advancing his kerosine and light fuel prices 0.25¢c to 
12.25c for 47 w.w. kerosine, 12c for Nos. 1 and 2 fuels. 

Some cylinder stocks also were priced higher follow- 
ing refiner’s advance of 2c in his prices. Four refiners 
now reported posting price of 36c for 600 s.r., 37c for 650. 

In general, spot market sales of all products con- 
tinued at low ebb, according to reports. Lower field re- 
finer reported buying 3 cars of untreated naphtha at 
11.75c, and refiner noted that price was higher than 
some refiners in that district were quoting for regular- 
grade gasoline. 

In addition, some industrial buyers in Pittsburgh area 
were said to be buying No. 2 fuel at delivered prices con 
siderably higher than Western Penna. refiners’ postings. 
Lower field refiner who reported supplementing his pro- 
duction by “reports” from East Coast said his delivered 
price to buyers averaged 15c, including 2.375c freight 
charge. 

Even petrolatums which were reported in slack de- 
mand in late summer were moving as rapidly as some 
refiners could produce the various grades. One refiner 
said he sold one car of products which exhausted his 
working stocks, and added that his production was sold 
up through January. 





Crude Oil Prices 


See pages 42 & 43 for complete crude price 
schedules. With exception of California crudes, 
for which Standard of California increased its 
prices 50c on Dec. 27, all schedules on these 
pages reflect all increases in prices made since 
complete crude price schedules were last pub- 
lished. 
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OIL PRICE SECTION 


At Refineries and 
Terminals and by 
Tank Wagon 


Prices herewith are reproduced from Platt’s 
OILGRAM Daily Oil Price Service, associated 
with National Petroleum News, whose repre 
sentatives in all NPN-OILGRAM offices de 
vote their time exclusively to reporting oil in- 
dustry prices everywhere. 

Prices shown in tables are sales prices or 
quotations or general offers or posted prices by 
refiners, by pipeline terminal operators, and by 
tanker terminal operators; for current sales 
and snipments; for the business day or period 








stated; except Tank Wagon prices, prices are 
for bulk lots such as tank car, truck trans 
port, barge; prices applying to barges or car 
goes or truck transport lots only, so desig 
nated; FOB refineries or terminals; in cents 
per gal., except per bbl. where $ sign is 
shown; wax and petrolatums in cents per 
pound; ex all fees and taxes; for crude oil 


and its products lawfully 
ported; reported as received by 
National Petroleum News but 


produced and trans 
OILGRAM and 


not guaranteed 


for subscribers’ private use only and not for 
resale or distribution or publication Octane 
ratings are ASTM unless otherwise noted. Par 
enthetical figures before and after prices indi 


cate number of companies quoting the lows 
and highs of the ranges For further details 
of price conditions apply to any NPN—OII 
GRAM office or see back of any OILGRAM 


Price Service invoice. 
For complete price 
from nearest OILGRAM 


service delivered 
publishing office 








York, Cleveland and Tulsa, address Platt’s 
Price Service, Inc., 1213 West 3rd Cleve 
land (13), Ohio Annual subscription rate ir 
U. 8 


S.: $125 per year, payable in ad nce 





Prices in Effect 


OKLAHOMA (Group 3) 





Dec. 29 Dec. 22 
78-78.5 Oct 

Ethyl (2)11.25-12.5(1) (2)11.2 | 
73-75 Oct (5)10.5-11.75(1) ¢ 11 l 
63-66 Oct 
60 Oct.& 

below (1)9.75-10.125(2) (1)9.% 10.125 
MID-WESTERN (Group 3 basis) 

78-78.5 Oct. 

Ethyl ....(2)11.25-12(1) (2)11.25-12(1 
73-75 Oct (4)10.5—10.75(2) (4)10.5—10.75(2) 
63-66 Oct. 10.125(1) 10.125(1 
60 Oct. & 

below (1)9.75-10.375(1) (1)9.75-10.375(1 


CHICAGO—(FOB Chicago district refineries & 
p.l. terminals) 
78-78.5 Oct. 
oo ee 
74-76 Oct. .. rye 
N. TEX. (For shpt, to Tex & N.M. dest’ns.) 


78-78.5 Oct 

Ethyl (1)11.5-13.2(1) (2)11 12.75(1 
73-75 Oct (2)10.5—-11.5(1) (1 1 (1 
63-66 Oct 


1O.5¢1 


60 Oct. & below(3)10 10.5¢1) l 
dest’ns.) 


(1)9.6 
W. TEX. (For shpt. to Tex. & N.M, 


78-78.5 Oct. 

Ethyl (1)11.25-11.75(1) (1)11.25-11.7501 
73-75 Oct (1)10.25-10.75(1) (1)10.25-10.7501 
63-66 Oct (1)9.875-10.25(1) (1)9.875-10.25(1 


60 Oct.& below(1)9.625-10(1) (1)9.625-10(1) 


EK. TEX, (Truck tnspt.) 
78-78.5 Oct..(3)11.5-12(1) (3)11.5—-12(1) 
73-75 Oct (3)10.5-1101) (3)10.5~-11(1 
60 Oct.& below’ 3)9.75-100¢3) (4)9.75-10(2 
CENT. W. TEX, (Truck Thospt.) 
7TS-78.5 Oct (3) (2)11.5-12(1 
73-7H Oct 10.563) 2)10.5—-11(1 
63-66 Oct 10¢1) 10¢1 
60 Oct. &below 9.7513) (2)9.75—-10.2 l 
KANSAS (For Kansas destinations only) 
78-78.5 Oct 

ethyl (1)11.8-12.5(2) (1)11.8-12 
i3-75 Oct (2)10.8-11.5(2) (2)10 11 
63-66 Oct 
60 Oct. &below’1)10.1.-10.7561 (1)1 l TH¢1 
ARK, (For shipment to Ark, & La.) 
78-78.5 Oct 

Ethyl . 11.75(1) 

75 Oct 10.7501) 


60 Oct. & below 
unleaded 10¢1) 

WESTERN PENNA, 

Bradford-Warren: 

74-76 Oct (1)11.25-11.3(1) (1)11 


Other districts: 
14-76 Oct (1)11.25—12(3) (1)11 
This price correct ft I ; 


CENTRAL MICHIGAN (FOB Centr 
ran refineries. ) 
’.S. Motor 


S-78.5 


Ort (1)13.55- 1501 
73-75 Oct. .(1)12.8—-15.25(1) 
S run gaso 
ne ex 
let t 
I (1)11.625-12.75¢1)01 


SPECIAL NOTICE 


Owing to present short 
public quotationg or 


supply of 


many 
‘ the posting of firm prices on some products but are giving 
OILGRAM the prices they otherwise would quote to trade in general and which 


products, some sel 


today they confine mostly to their regular customers only. 


Prices in Effect Dec. 29 Dec. 22 


OHIU (S. O. Ohio quotations for statewide de- 
livery and subject to exceptions for local price 


disturbances, ) 

73-75 Oct. 14.75 14.75 
CALIFORNIA 

) 1ngeles dist 








Sa VU 
Ethyl (1)11-13.35(2) 1 1—-13.35' 
74-76 Oct..(1)9.5—-11.35(2) (1)9.5-11.35(2) 
ran, dist 
s2 OUct 
Ethyl . (1)12-13.85(1) (1)12-13.85(1 
i 760 «Oct... (1)10—-11.85(1) (1)10—11.585(1 
Kerosine, Gas & Fuel Oils 
OKLAHOMA (Group 3) 
11-43 W.W. 
kero (1)9.5—9.625(3) (1)9.5-9.875(1 
$2-44 W.W (2)¥.5-10(1) (2 101) 
i € (1)9.375-9.75(1 (1)9.370-9.49C1 
liesel(1)9.25-10.125(1) (1)9.25-10.125(1 
1 p.w..(1)9.125-12(1) = (1) 9.125-9.629(1 
l straw 1.3152) sevc2Z 
t w.(2 i241 2 12(1 
125(2) 123(2 
N t 2)8$2 50-2.9011 2)$2.50-2 1 
1¢ 
L¢ $2.62(1) $2.62(1) 
MIDWESTERN (Group 3 basis) 
i w.W.. (1)9.375-9.625(3) (1)9.375-9.625 
H W.W. 9.875(2) (1)9.425-9.875(1 
e oil o-9.5¢1) (1)9.125-9.5(1) 
@) 
diesel 1) 10.125(1) (1)9.5-—10.125(1 
l } (3 125-9.375(1) 1)9.05 1d 
2 I 9,125(2) 1)8.925-9.125( 
(1)8.75—-9.125¢1) (1)8.75-9.129(1 


{ (1)32.50 1)$2.50-2.% 


2.75(1) 


CHICAGO—(FOB Chicage district reuneries & 


) 


p.l. terminals; all fuel oil priees in cnt. per 
gal.) 
No. 1 fuel 
No. 2 fuel 
No, 3 fuel. 
53-57 D.!I 

Diesel 
v5 & above 

D.1 liesel 11,05(¢1) 11.05(1) 

» fuel 8. 2¢(1) 8 2(1) 


6 fuel (1)7.4—-7.9(1) 1)7.4-—7.5(1) 


N. TEX. (For shpt. to Tex. & N.M. dest’ns.) 
w.¥ (1)! 


41-43 16-9.625(2) (1)9.375—-9.625(1) 





l 75-10.735(1) (1 75-10.75¢1 
(1)9.4—-10(1) (1)9.125—-10(1) 
N 6 fuel (1)$2.40-2.62(1) (1)$2.40-2.62(1 
W. TEX. (For shpt. to Tex. & N.M, dest’ns.) 
i1-4 ww, 9¢1 C1) 
12-44 W.w 10¢1) 10¢1) 
1 straw 9,.25¢1) 9,25(1) 
2 straw. (1)8.75—9.25(1) (1)8.75—9.25(1) 
I S.75¢1) 8.75¢1) 
N 6 fuel $2.90(2) $2.90(2) 
EE. TEX. (Truck trnspt.) 
41-43 w.w (1)9-9.375(1) (2)8.75—-9.25(1 
12-44 w.W (1)9-9.7501) (1 »( 1) 
tv etane 
K ib 
I, diesel. (2)8.75-9.125(1) (2)8.75-9.125(1 
Gca.. 2 oil S.25(1) 8.25¢1) 
2 fuel 9.25(1) S.75¢1) 
N 6 fuel (1)$2.50—2.85(1) (1)$2.50—-2.85(1 
CENT. W. TEX. (Truck trnspt.) 
41-43 w.Ww 9.375(2) 7T5(2 
2 & bel. D.I 
Diesel — 9(1) 9(1 
8 & abv. D.I 
Diesel .. S.5¢1) S 1 
G.1l, gas 1.0] S¢1 
1 fuel 9.25(1) 9.25(1) 
fuel 9(2) 2 
fuel. 8.751) 8.75 (1) 
N 6 fuel (1)$2.50-2.67¢61 1)$2.50-2.67(1 
KANSAS (for Kansas destinations only) 
{2-44 WwW (1)9.75-10.5¢1) (1)9.675-10.5(1 
s & abv. D.I 
Diese (1 ) 1 
1 fue 1 4 
~ fue l ’ 
Ne 6 fuel (1)$2.65—2.75(2) (1)§$2.6 
sRK. (For shipment to Ark. and Lz 
12-44 w 9.625(1) 65 
fuel 10(1) 10(1 
I ».25(1) 1 
ve l 1 
t 1251 12 1 
fue S.S75¢1 S.S7T5¢1 
I price correct for Dec 2 
WESTERN PENNA, 
Bradford-Warren: 
) ‘ ay ee 11 1 2 11 
t ii.2 1) 11.2 l 
11(2 11(2 
aes) 11 
6-40 gravity 11(1) 11¢1) 
Other districts: 
) \ (4)11.25—-11.5(1 ee 1 
\ 2)11.5-12.25(1 211 12¢1 
¢ 1)11.125—-12(1 1)11.125-11.75 
t 1 1 751 


l 
1 


s)11-12 
t 1 i—i] 
Vity 11-11.5¢ 
CENTRAL MICHIGAN 
refineries. ) 


Range oi]. ..(1)11.625-13(2) (1)11.625-13 


Prices in Effect 


CENTRAL MICHIGAN 


w.w. 
MOFO., s<esCk)3 


tillate (1)11. 


traw (1)11 
No. 3 straw.(1)1 
U.G.1. gas oil(1)1 
No. 5 fuel (1) 

6 fuel. (1 


OHIO (S. O. OL 
delivery) 

Ker 
CALIFORNIA 
San Joaquin Valle 
Heavy fuel 


sine 


9. 8-10.5(2) 
19~-10.125(1) 





lers are withholding 


Oi 





Dec. 29 Dec. 22 
i’rice 
Hit 
1.875-13.5(1) (1)11.875-13 veut 
Vale 
75-13.25(1) (1)11.75-13.2 Vis. 


125-12.25(1) (1)11.125-12.2 1 


0.875—-12(3) 


0.5—-12(1) 


(1)10.875-12 
(1)10.5—12(1 
(1)9.8—10.5 
(1)9-10.125 


nio quotations for statew ie Ked 


y 


(PS 400).. $1.75(1) $1.75(1 1c 
Light fuel ls, 
(PS 300).. 1.95(1) 1.95 Unfi 
Diesel fuel ( 
(PS 200).. 7.65(1) 7.65(1 0 
Stove dist 7 
(PS 100) 9.15(1) 9.15(1 Brig 
s Angeles: rs 
L0-45 W.W S.4-10.10(3 (1)8.4—1¢ 
Heavy fuel 
(PS 400 $1.75-1.85(3) (1)$1.75-1 fi 
Light fuel oy 
(PS 300 $1.95-2.05(4) (1)$1.95-2 Ni 
el Fue add 
(PS 200 1 7.65(3 (1)6.5~7.¢ 
e dist 
PS 100 1)7.25-9.15(3 (1)7.25-9.1 
I rane Gre 
0-43 w.w...(1)11.55-11.65(1) (1)11.55-11.¢ blen 
leavy fuel men 
(PS 400)..(1)$1.80—-1.90(1) (1)81.80-1 mar 
ght fuel FOF 
(PS 300)..(1)$2.00—2.10(1) (1)$2.00 
Diesel fuel FOI 
(PS 200)..(1)7 8.15(1) (1)7.95-8.15 ( 
S e dist 
PS 100 (1 45-9.65(1) (1)9.45-9.¢ 
(of 
Lubricating Oils 
WESTERN PENNA. 
Prices are for sales made, or offers reliably Dist 
reported, to jobbers & compounders only 7. ¥ 
VISCOUS NEUTRALS—No. 3 col. Vis. at 7 Phil 
F Rai 
200 Vis. (180 at 100°) 420-425 fi i 
 p.t 17¢1) 17(1 Nev 
10 Y 1601) 4401 How 
. to(1 wae Tole 
y. Pp 10—43(2 10-4312 (a) 
0} (1) 15(1 
ay $(1) 14(¢1 
> J 13(1) 131 
> p.t 1 4111 1 41 (F¢ 
CYLINDER STOCKS: tO} 
Brt. stk., 145-155 vis. at 210 540-550 f , - 
10 p.t 19(1 191 one 
15 p.t i8(1) 18$(1) i 
25 p 2 2 2 


600 S.R 


‘ 

14-4512 (2)44-45(2 we 
Mir 

3] 

















filter’'b 614 1)34 6 
650 S.R 714 1)35-37' Rul 
oOo fi 4973) - 
630 1(2 4142 d 
MID-CONTINENT Ber 
Neutral Oil ( at 100° } 0 to 10 F WE 
Pale Oils Bre 
Vis. Color Sto 
60-S5— Ne 2 1)12.5-13(1 (1)12.5-13¢ Uth 
S6-110-—) 2(1)13-13.25(2 1) ni 
150—No 2)20-20.5(1) (2 Sto 
180-—N 1)20.5-21(3) OH 
00—No (3)21-21.5(1) live 
250—N 22.5(2 nol: 
si) N« ° , 2 (2 ~ } 
Red Oils: E. 
»0-—N ) 1(2 1(2 to 
HOON l 1 > 
Bright Stock—\ at 211 : 
wy I 1 71 
a1 160 V I 
10 WI 
O-25 | 2 ] Wh 
-40 py -- 
bie wma \ { 
20 V I MI 
) Ser 
00 S.R 32 
) ve ¢ t t 
xk O 211 CH 
SOUTH TEXAS (Neutral Oils) ni 
Pale Oil (\ t 100° F. FOB refinerie 100 
Vis. Color \\ 
100 1 2 11(1 8.5-11 Fu 
00 N 2 751 11-1 ‘ 12: 
10 No. 2 75-14.5( 11.75-14 12 
2 } | 15.7501 (1)1 15.7 3K 
750 No. 3-4 16.75(1) (1)13-16.75¢ 3 
1200 No { 13.75-17.5(1) (1)13.75-17 13: 
2000 Ne } 1)14 18.5(1) 1)14.5-18 
Red Oils: 
100 N 5-6. .(2)8.5-11(1 (2)8.5-11(1 , W 
200 N 5=¢ 3)11-13.75(1 (3)11-13.75(1 d 
OO N f 1.75—-14.5(1 ( 11.75—-14 
00 No f 1)12.5-15.75(1) (1)12.5-15.7 
TH N »-6 1)1 16.75(1) (1)1¢ 
1200 No. 5-6.(1)13.75-17.5(1) (1)13.75-17 | 
00 Ne 6. (1)14.5-18.5(1) (1)14 18 
(Continued on next page) € 


NATIONAL 
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Oil Price Section 





Refinery Prices—continued 
rices in Effect Dec. 29 Dec. 22 
HiICAGO (From Mid-Continent p.l. crude) 


eutral oils vis. at 100° F. 0 to 10 p.p 
‘ale Oils: 
Vis. Color 
SD N 2 13.75(¢1) 12.25(1) 
2 14.25(¢1) 12.75(1) 
N 21.501) 2001) 
N 22(1) 20.5(1) 
I 22(1) 0.501) 
No 23(1 21.5(1) 
Red Oils: 
N ) 22(1 20.5(1) 
N o 22(1) 20.501) 
No a) 23(1) 21.51) 
’ 2441) 22.5(1) 
( No 5 24 1) 23(1) 
Note: Viscous oils, 15 to 30 p.p. are quoted 


xc lower; 60-85 and 86-110 No. 2 non-viscous 


3, 15 to 30 p.p. 0.25c lower. 
Unfiltered Steam Refined (Viscosity at 210°) 
22.5(1) 20.5(1) 
23.0(1) 21.5(1) 
( 24.511) 22.5(1) 
Bright Stocks, 160 vis. at 210° No. 8 color 
t 10 p.} s4(1) 32(1) 
29) p.| 33.501) 31.501) 
10 p.} s( 1) 3141) 
ered Cy 
st 24.501) 22.9(1) 
Note: To obtain prices delivered in Chicage 
: 


gal 


Natural Gasoline 


sroup 3 & Breckenridge prices are to 
blenders on freight Basis shown below. Ship- 
1ients may originate in any Mid-Continent 
manufacturing district.) 
FOB GROUP 3 
1 7 uote) S.5¢ Quote) 


de 26-7( S.5(Q 
FOB BRECKENRIDGE 
e 7 S( Quote) 


LPG Prices 


(Of refiners, FOB refineries, in cents per gal., 
tank cars or transport trucks) 


t 0 


S( Quote) 


Com- In- Com- Indus- 
mercial dustrial mercial trial 
District Propane Propane Butane Butane 
Harbor(1)8.7—9(1) S&.7(1) S.7¢1) 8.701) 
adelphia (1)7.5-8.4(1) 
more 9(1 
Ww. 8.2541) 7.5(1) 
6.5¢1l)a 
hi .s aie 
l sito 7.25(1) 7.5(1) 
cars only 





Naphthas and Solvents 


FOB Group 3) 


toddard 
vent (4)10.875-11.125(2) (4)10.875-11.125(2) 
iner 
aphtha(3)11.375-11.625(2) (3)11.375-11.625(2) 
M.&P 
Npth. (5)11.375—-11.625(2) (4)11.375-11.625(2) 
neral 
pirits. (5)10.375-10.625(2) (4)10.375-10.625(2) 
obDe 
l (1)10.875-11.375(4) (1)10.875-11.625(1) 
aque 
dil (3)11.625-12(1) (2)11.625-12(1) 






Rer l ii] 
ri ( 


enzol 1 2)12.125-12.55(1) (1)12. 
WESTERN PENNA, 
Bradford-Warren: 
toddard solv 


Uther Districts 


25-12.55(1) 


ntreated Npth. 11.5(1) 11.5(1) 
ddard si 1215) (1)11—-12(4) 
OHIO (S. O. quotations for statewide de- 


very); V.M.&P. naphtha D.C, naphtha, Var- 
lene & 

hio solvent 16.0 16.0 

bber solvent 15.5 15.5 
kk. TEXAS (Truck Trnspt.) 


10.75-11.25(1) (1)10.75-11.25(1) 
Wax 
WESTERN PENNA. (Bblis. C.L.) 
White Crude Seale: 
124 A.m.p.(1)6.5-9.75(1) (1)6.5-9.75(1) 


1-126 m.p.€1)6.5-0. 7501) (1)6.5-—9 
MID-CONTINENT (C.L. FOB Refinery) 
Semi-refined: 

32-134 AMP, 

CHICAGO (FOB Chicago district refinery of 
ne refiner, in bags, carloads. Carloads, slabs 





e 


se, 0.75¢ less Melting points are EMP 
\STM) methods; add 3° to convert into 
Fully refined: 
22-124(bags only)6.85 6.85 
5-127 7.15 7.15 
27-129 7.4 7.4 
0-132 Bet 1. 
32-134 7.95 7.95 
135-137 8.6 S.0 
Petrolatums 
W ESTERN PENNA, (Bbls., carloads; tank 


bo 


toronorr 


6.75-8(1 
7.2 





December 31, 





Commercial or consumer 
tank car, tank wagon, dealer 
and service station prices for 
gasoline do not include taxes; 


Tonk: 


Wagon 


they do, however, include in- 

. spection fees as shown Ddelow. 
Prices Gasoline taxes, shown in sepa- 
rate column, include 1.5c fed- 

eral, and state taxes; also city and county 


taxes as indicated in footnotes. Kerosine tank 
wagon prices also do not include taxes; kero- 
sine taxes where levied are indicated in foot- 
notes. Dealer discounts are shown in foot- 
notes. These prices in effect Dec. 29, 1947, as 
posted by principal marketing companies at 
their headquarters offices, but subject to later 
correction. 

Inspection fees per gal., 
gasoline and kerosine prices, 
specified, are as follows 


included in both 
unless otherwise 











Ala. 1/40c on gasoline; Ark. 1/20c; FI. 
1/8c; Ill., 3/100c; Ind. 2/25c; Kans., 1/50c; 
La. 1/32c; Minn. 7/200c; Neb. 2/100c; Nev. 
1/20c; N. C. 1/4c; N. Da. 1/20c; Okla. 2/25c; 
S. Car. 1/8c; S. Da. 1/40c; Tenn. 2/5c; and 
Wise. 3/100c 

Kerosine inspection fees only: Ala. 1/2c; 
Fla. 1/8c: Iowa 3/50c; Mich. 1/5c per gal. 

Atlantic White Flash 
(Regular Grade) 
ATLANTIC Commer- Gaso- Kero- 

EFININ cial Dealer line sine 
= we T.W. T.W. Taxes T.W. 
Philadelpnia, Pa 12.9 12.9 5.5 14.8 
Pittsburgh 13.8 13.8 5.5 15.7 
Allentown 13.5 13.5 5.5 15.4 
Erie 13.8 13.58 5.5 15.7 
Scranton 13.8 13.8 5.5 15.7 
\ltoona 13.8 13.8 5.5 15.7 
Emporium 13.8 13.8 5.5 15.7 
Indiana 13.8 13.8 5.5 15.7 
Uniontown 13.8 13.8 5.5 15.7 
Harrisburg 13.5 i3 .5 5.5 15.4 
Williamsport 13.5 13.8 5.5 13.7 
Dover Del 13.5 13.5 §.5 15.4 
Wilinington 12.9 12.9 §.5 14.8 
Boston Mass 13.2 4.5 
Springfield 13.5 4.5 
Worcester 13.4 4.5 
Fall River 13.2 4.5 
Hartford, Contr 13.8 5.5 
New Haven 13.5 5.5 
Providence, R, I 13.2 5.5 male 
Atlantic City, N. J 12.4 4.5 12.7 
Camden 12.4 4.5 12.7 
Trenton 12.4 4.5 12.7 
3altimore, Md 12.5 6.5 12.6 
Hagerstown 13.5 6.5 13.2 
Richmond, Va i2.3 7.5 13.1 
Wilmington, N. C 12.5 7.5 13.5 
3runswick, Ga 14.3 7.5 13.9 
Jacksonville, Fla 13.8 8.5 13.4 

Mineral Spirits V.M.&P. 
Philadelphia, Pa ‘ 5 15.0 
Lancaster, Pa ‘ 15.5 17.0 
Pittsburgh, Pa 17.0 18.0 

1 2 5 6 
PUG, PMR «rcs TS 11.3 8.89 8.12 
Allentown .. 13.4 11.9 
Wilmington, Del. 12.8 11.3 
Springfield, Mass. ... 12.3 
Worcester . bs 2 SOM 12.0 
Hartford, Conn. 12.0 


Taxes: 
Brunswick, Ga., 
clude ic state tax. 
Discounts: 
Kerosine—Thru Penna. & Del., 2c off t.w. 
price on t.w. deliveries of 25 gals. or more at 
one time. 
Notes: 
Mineral Spirits prices also apply to Stoddard 
Solvent; V.M.&P. prices also apply to Light 
Cleaners Naphtha. 


kerosine price does not in- 


Diesel 


°Crown Gaso- °Kero- Fuel 
Net line sine Net 
Dealer Taxes T.W. T.W. 
Covington, Ky 15.0 6.5 15.1 14.4 
Lexington 15.2 6.5 15.1 14.7 
Louisville 14.5 6.0 14.4 14.0 
Paducal 14 6.5 14.2 13.8 
Jacksor M 13.9 7.5 13.8 13.4 
Vicksburs¢ 1 ’ 7.5 13.4 13.0 
Birmingham i 14.0 8.0 14.4 13.5 
Mobile 13.5 G5 13.0 13.0 
Montgomery 14.1 9.5 14.5 13.6 
\tianta, G 14.2 1.0 14.1 13.7 
t 14.6 7.5 14.5 14.1 
Macs 14.2 7 14.1 1 7 
Ss nal 13.8 7.5 i3.7@ 1 
J r e, | 1 S 8.5 13.7 13.3 
lia J ‘ , 13.7 13.3 
Pensacola 13.6 ) 13.5 13.1 
Tampa 13.8 S.5 13.7 i3..3 
-~ o We 99° 
Taxes: 


Gasoline tax column includes these city & 
county taxes: Mobile, 2c city; Birmingham, 1c 
county; Montgomery, lic city & lc county; Pen- 
sacola, lec city. Other taxes not included in 
prices: Georgia, kerosine, 1c; Montgomery. 
kKerosine & diesel, 1c; Mississippi, kerosine & 
diesel, 0.5c. 

Notes: 

Consumer t.w. prices are same as net dealer 

prices. 








CHEVRON 





(Regular) Av. Gaso- Kero- 
Re- 80 line sine 
T.T. tail T.T. Taxes T.T. 
San Fran., Cal. 12.1 16.1 15.6 6.0 14.65 
Los Angeles ... 11.6 15.6 15.1 6.0 13.15 
DOOMED asccives 13.1 17.1 16.6 6.0 15.65 
Phoenix, Ariz... 14.7 18.7 18.2 6.5 16.25 
Reno, Nev. .... 14.3 18.3 17.8 7.0 16.85 
Portland, Ore... 12.7 16.7 16.2 6.5 16.7 
Seattle, Wash. . 12.7 16.7 16.2 6.5 16.75 
Spokane ...... 15.3 19.3 18.8 6.5 20.35 
TACOMA occcees 12.7 16.7 16.2 6.5 16.75 
Boise, Idaho ... 16.0 19.5 7.5 20.30 
Salt Lake U. 16.4 19.3 5.5 °16.5 
Honolulu, T. H. 13.1 17.6 16.6 7.5 15.65 
Fairbanks, 
Alaska ...... 24.1 28.1 27.6 3.5 32.65 
JUNEAU 2ccccces 14.1 18.1 17.6 3.5 18.15 
Effective Dec. 20 
Taxes: 
3oise 7.5¢c tax applies to motor fuel only; 
avgas taxes are 1.5c federal, 2.5c state. Reno 
Jc tax includes 1.5c county tax. Honolulu 7.5c 
tax applies to motor fuel only; avgas taxes 


are 1.5¢c federal, 5c territorial; Hawaiian gross 


income tax also is excluded as follows: from 
retail price 0.6c per gal., & from TT prices 
1% to resellers, 2.5% to consumers. 

Notes: 

Resale & Commercial Gasoline: T.C. prices 
for Chevron (regular) and Chevron Aviation 
80 are 0.25c per gal. below posted net tank 
truck prices; Pearl Oil (kerosine) T.C. prices, 


3c per gal. below posted net tank truck prices 

Prices for Chevron Supreme (Ethyl) are 2c 
above Chevron (regular), except at Salt Lake 
& Boise where spread is .5c. Prices for 
Chevron Aviation 91 are 2c above Chevron 
Aviation 80; for Chevron Aviation 100, 5c 
above Chevron Aviation 80 


Blue Crown (3rd Giade) 
Red Crown (Reg. Grade) 


Ked Ked Blue 
Cr'n. Cr’n,. Cr’n, Gaso- Kero- 
Cons. Dir. Dir. line sine 
T.W. T.W. T.W. Taxes T.W. 
Chicago, Ill, 17.4 15.4 14.9 4.5 15.6 
Decatur 17.1 15.6 15.1 4.5 15.3 
Joliet 17.4 15.9 15.4 4.5 15.6 
Peoria .... 17.1 15.6 15.1 4.5 15.3 
Evansville, Ind 17.3 15.8 15.3 5.5 18.5 
Indianapolis 7.8 BO.8 ss 5.5 15.7 
South Bend .... 17.9 16.4 5.5 16.1 
Detroit, Mich 16.8 15.3 4.5 14.8 
Grand Rapids 16.8 15.3 4.5 14.5 
Saginaw. : 2.8 2.8 0 4.5 14.8 
Green Bay, Wisc. 17.7 16.2 15.7 5.5 15.9 
Milwaukee ..... 17.6 16.1 15.6 5.5 15.8 
Le Crosse .... 17.4 15.9 15.4 5.5 15.6 
Duluth, Minn i.) See econ Bee ae 
Mpls.-St. Paul 17.4 15.9 15.4 5.5 15.6 
Mankato . 17.4 15.9 15.4 5.5 15.6 
Des Moines, Ia.. 16.8 15.3 14.8 5.5 15.0 
Mason City 17.2 15.7 15.2 5.5 15.4 
St. Louis, Mo 16.8 15.% 14.8 4.5 15.0 
Kansas City ... 16.2 14.7 14.2 5.0 14.4 
St. Josepn ..ceoce me Bee « 4.5 14.4 
Fargo, N, D..... 18.4 16.9 16.4 5.5 16.6 
Huron, 8S. D. . 17.9 16.4 15.9 5.5 16.1 
Wichita, Kans. .. 14.8 14.0 13.5 5.5 13.7 
Omaha, Neb oo 26.8. BB.8 veer 6.8 Dee 
Stanavo Aviation Number 73 

Cons. T.W. Taxes 

Detroit, Mich. 21.6 4.5 

Fargo, N. D. . 20.9 5 

Huron, S. D . 20.4 5.5 

Indianapolis, Ind 20.0 5.5 

Kansas City, Mo 18.7 5.0 

Oleum V.M.A&P. Stani- 

Spirits Naphtha sol Taxes 
(Prices are base prices before discounts) 
Chicago ....-. 18.6 18.8 17.8 4.5 
Detroit . ; 20.9 20.1 21.4 4.5 
ie. Sosy SO ox 18.0 19.0 18.5 1.5 
St. Louis ... 18.6 19.6 18.1 1.5 
Milwaukee 19.4 20.4 19.9 5.5 
Minneap'ls 19.2 20.2 18.5 5.5 


Fuel Oils T. W. 

Chicago 
Standard 
Heater Oil 


Stanolex 
Furnace Oil 


1-99 gals , : 1.1 4 
100-149 gals 14.1 13.4 
150 gals. & over 13.6 
150-399 gas 13.4 
400 gals. & over 12.9 
Stanolex Stanolex 
Fuel A Fuel ¢ 
1-749 gals ‘sn 10.15 9.4 
750 gals. & over 9.4 & 65 


Stanolex Furnace Oil 


100 gals. 


1-99 gals. & over 

Indianapolis 14.5 13.5 
Detroit 14.2 13.2 
Milwaukee 14.5 13.5 
Minneapolis 14.4 13.4 
St Louis 13.8 12.8 
Kansas City 13.2 12.2 
Taxes: 

Gasoline tax column includes these city 
taxes: Kansas City, 1.5¢; St. Joseph, & St. 
Louis, le. Naphtha tax column includes 1.5c 
federal & state taxes, lowa kerosine prices do 


not include 4c state tax 
tion, consumer & 
applicable. 


State sales, 
use taxes to be 


occupa- 
added where 
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Tank Wagon Prices—Continued 


Mobilgas(Kegular Grade) 


Mobilgas Aircraft Com. Undivy. 


Gasoline Grade 80 


New York City: 
Manh ota 
sronx 
Kings 
Queens 
Richmond 

Albany, N. Y. 

Bingnamton 

Buttalo 

Jamestown 

Mt. Vernon 

Plattsburg 

Rochester 

re 

3ridgeport, Conn. 

Danbury Sis 

Hartford 

New Haven 

3angor, Me. 

Portland alas 

Boston, Mass. .. 

Concord, N. H. 

Lancaster 

Manchester .. 

Providence, R. I. 

Burlington, Vt. 

Rutland 


CT ONCE COT QaT OVEN ero cCrerercrenerere 


Tank Wagon Prices: 
Minera! Spirits . 
V.M.&P. Naphtha 


Grade 91 
sures pt OF Pr. T.C, : 


Buffalo N.Y. City Rocheste 
1 5 


16.0 17.0 18.0 


r.w. 


IOWCWNUS 


TWON@wMOwK™ 


0 


11.0 


0 
0 


v 1 + 18.0 22.0 


“. ee . . v.02 
Taxes: N.Y.C. prices do not include 2% city sales tax applicable to price of gasoline (ex tax). 
Discounts: Diesel—0.5c per gal. for single delivery of 800 gals. or more. 


Notes: Syracuse V.M.&P. price is in steel barrels 


Esso (Regular Grade) _ 
Consumer Gaso- Kero- 
Tank Dealer line sine 
Wagon T.W. Taxes T.W. 
Atlantic City, N. J. 11.4 4 
.... RS eree  e 
Baltimore, Md. .... 11.3 
Cumberland ....... 12.9 
Washington. : ©. Ss 
Danville, Va. 2.0 
Petersburg 
Norfolk 
Richmond 
Roanoke ee 
Charleston, W. 
Fairmont 
Parkersburg 
Wheeling 
Charlotte, N. C. ... 
EMORY cccccces 
Mt. Airy 
Raleigh 
Salisbury 
Charleston, S. C. 
Columbia 
Spartanburg 
New Orleans, 
Baton Rouge 
Alexandria 


o 


PD OS 


5 

5 
~ 
.5 
5 

) 

) 

) 

0 


pak et ped ed 


Nreormww cw 


-_—— 


NWhMroprrwnworereret 


ie — 
COIN RWRARNWANOSOHDOMAIAINw eee 
oo 


ialonteal Lone een ttt ts 


Cow 


Shreveport 
New Iberia sevens 
Knoxville, Tenn .... 
Memphis 
Chattanooga 
Nashville 
Bristol 
Little Rock, 

° Effective Dec. 


t 
09 BS AI Ht GO et et et a RD Oo CORD 
00 GO G0 00 GO GO G0 G0 00 00 G0 G0 a3 a} 293 a3 9329-3 
SO OH EH ON EN EN EO On or on en en er eM eM enon oT Noe 


DHMH ROMOROOR 


Mineral Spirits 
T.W 


Newark, N. J. . 
Baltimore, Md. ... 
Washington, D. C. .. 


Fuel Oil—T.W. 
Atlantic City, 
Newark . 
Baltimore, Md. 
Washington, D. C. 
POOR VMs 006.0000 
Petersburg 

Richmond 

Charlotte, N. C. 
ea 
Raleigh 

Charleston, S. C. 
Columbia .... jes 
Spartanburg er 
Taxes: Louisiana kerosine prices do not in- 
clude lc state tax. 

Discounts: 

Esso gasoline—to undivided dealers, 0.5c off 
dealer t.w. 

Naphtha—Newark t.w. prices are for de- 
liveries of 200 gals. or more; less than 200 
gals., 0.5c over posted t.w. prices; steel barrel 
deliveries, 2c over posted t.w. prices. Baltimore 
& Washington prices are for t.w. deliveries 
of 25-99 gals., no discounts. 

Notes: 

Effective Oct. 30, minimum retail resale 
price of 15.4c for Esso Gasoline posted 
throughout New Jersey. 

NB—Above prices do not reflect increases ar 
nounced by Standard of New Jersey effective 
Dec. 22. 
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GO: OMe 
NAOAPHWIHOUOS tw 


Jamestown t.c. prices are delivered prices; all 


Sohio X-70 Gasoline 
(Regular Grade) 
Re- Gaso- Kero- 
sell- line sine 
ers S.S. Taxes T.W. 
».00 19.0 5.8 
00 . 
00 0 
00 0 
00 0 
00 0 
00 9.0 
08 0 
00 
00 
00 





Mansfield 5 
Marion , 
Portsmouth 
Toledo ee 00 
Youngstown 3 00 
Zanesville ..... ‘ 15.00 
Aviation Gasoline—Statewide 
Consumer Gasoline 
Ww. Taxes 


1 
1 
1 
1 
1 
1 
eae 5 1 
Lima a 5 i 
15. 
15. 
1 
15. 
15. 


Pr Ph ek ek fe fea fk feel fe feed ed ped td 
rh hr PPh DP Pe Pe 


Sohio Aviation Gasoline 
62 Octane (Clear) ........ 20. 
“sso (Clear) Avia. Grade 80. 
Esso Aviation Grade 91 
Esso Aviation Grade 100 .... 
Naphtha—T.W. 





Statewide 

Solvent 20.0 
V.M.&P. Naphtha Sess 20.5 
Varnolene 20.§ 
Sohio Solvent 20. 
Fuel Oils—T.W. 
Ohio, Statewide 
Taxes: 

Effective Sept. 13, 1947, hangar operators 
can purchase aviation gasoline less 3c per gal. 
State Road Tax by supporting purchase with 
State Tax Exemption Form A-10 to supplier. 
Discounts: 

Esso aviation—on contract to hangar opera- 
tors and resellers, 2c off consumer t.w. 

Fuel oils—Statewide prices are for t.w. & 
drum deliveries of 50 gals. or more; prices for 
deliveries of less than 50 gals. are 0.5¢ higher. 

Naphthas—to contract consumers off t.w. 
prices—Statewide: 300 to 999 gals., 0.5¢; 1000 
to 2499 gals., 0.75c; 2500 to 4999 gals., 1c; 
5000 or more gals., 1.5¢. Lucas Courty: Less 
than 50 gals., tank wagon price, 50 to 249 
gals., 0.5c; 250 to 499 gals., 1c: 500 gals. or 
over 1.5c. 

Notes: 

Renown (third-grade) gasoline prices are 
same as X-70 unless otherwise noted. §S.S. 
prices are at company-operated stations 
Statewide prices are subject to exceptions other 
than those shown. 


TEXAS Gasoline— 
ere) Fire-Chief Gasoline 
° (Regular) Taxes 

te SS . 5.5 
Ft Worth . ee és 13 5.5 
Wichita Falls : 5 
Amarillo > 
Tyler 
El Paso — 

Angelo .. 
Austin 
Houston . 
San Antonio 
Port Arthur 


Grade 100 Cons. Dir, Mobil 
TL. z.W. £.C. TW. T.W. T.C. 


Syracuse 





SOCONY 
VACUUM 


Mobiltuel MOBILHEAT 


Kerosine Diesel (No. 2 Fuel) 
Yara T.W. T.C. rw. T.C. YXard T.\ 


6 
3.6 
6 


cs 


1 

1 

] 

3.6 1 
3.0 ° 1 
= ¢ 1 
1 1] 
5 1 
1 1 
7 1 
3.9 
6 


1 
4 3 12 


Heo 


re DCO CON OT 


Newb bo: 


11 

10 
9.£ 
10.2 10 
oe 10 


SAUD De Oe 


Whomnoce 


Boston Hartford Providen: 
15.5 17.0 16.0 
16.5 18.0 17.5 


other t.c. prices are FOB bulk terminals. 


(N. B. Prices are Continental's 
‘“‘normal’’ prices. Current sel! 
ing prices may be lower than 
‘“‘normal’’ because of local con 
petition.) 
Conoco Demand 
N-tane (3rd Gaso- Kero 
(regular) Grade) line 
Tank Wagon Taxes 
Denver, Col. ... 8 13.8 7 
Grand June. .... 5.9 
Pueblo 
Casper, 
Cheyenne 
Billings, 
3utte 
Great 
Heiena 
Salt 


oo 


on 


Albuquer., 
Roswell 

Santa Fe .. ve 
Muskogee, Okla.. 
Oklahoma City.. 
Tulsa 

Taxes: 

Gasoline tax column includes these city 


taxes: Albuquerque & Roswell, 0.5c; Santa 
Fe, 1c; Cheyenne, Ic. 
Notes: 

T.W. prices are to consumers & dealers. 


D200 Om Bm AI Hd J] J) -) 
Soucreneneranereng 


5 


0 
0 
0 


- 
PAV 9 TATA OA AD Ol “I “1 + 


30929 9969 20 A) AT A929 


pak peck Path fh fh fl feed dl fl eh fh fh fe 
NNN FE WHAGTIATIAUTS SS OI 


Ass 


Thriftane 
Humble (3rd Grade) 
(Regular) 


Tank Re Tank 
Wagon tail Wagon 
Dallas, Tex.. . 16.0 10. 
Ft. Worth .. 11. 16.0 10.5 
Houston .... oa 16.0 10.£ 
San Antonio. ‘ 16.0 10. 


HUMBLE 


OIL 


Tank Wagon Ret 
LO A Se 16.6 14. 
a EE lies vin waws-b0 a 10.6 
EE b-decb da ecennae 10.6 
BOR AMOS cccccovces 10.6 
Notes: 

T.W. prices are to all classes of dealers 
consumers. 


Esso Gasoline 
(Regular Grade) 


Gasoline Gasoline 
7.7. 


Hamilton, Ont. 
Toronto 
Brandon, Man. 
WE nce ow ie cin 
Regina, Sask. ..... 
Saskatoon apa hans 
Edmonton, Alta. 
ae 
Vancouver, B.C, 
Montreal, Que. 
St. John, N.B 
Halifax, N. S 
Taxes: 

Gasoline taxes are provincial taxes. 
Notes: 

Prices are per imperial gal. which is 1.‘ 
U.S. gals. T.W. prices are to divided & un 
divided dealers. 


SS0S090000 


NATIONAL PETROLEUM NEW 








(Ca 


ae @ bet & 


ws oe ee ee 


de. 


SPECIAL NOTICE Oil p . S . 
Owing to present short supply of many products, some sellers are withholding public quotations ! rice ection 


or the posting of firm prices on some products but are giving OILGRAM the prices they otherwise 
would quote to trade in general and which today they confine mostly to their regular customers only 


Prices Atlantic & Eastern Gulf Coasts 


Prices are of refiners, FOB their refineries and tanker terminals, and of tanker terminal 
(operators FOB their terminals)—Prices in Effect Dec. 29 















































MOTOR GASOLINE KEROSINE & FUEL OLLS 
Kerosine 
78-78.5 Oct. &/or No. 5 fuel No. 5 fuel 
District 74-76 Oct. Ethyl (a) No. 1 fuel No. 2 fuel (0-10 p.t.) (15-60 p.t.) No. 6 fuel 
N.Y. didarb.. (1)10.5-12(1) (1)11.5-13.4(1) (1)9.6-10.6(2) (1)8.6-9.6¢2) (3)$3.38-—3.75(2) $3.20(1) (3)$3.00-3.27(2) 
N.¥., ddarvb., 
bar. (1)10.4-11.9(1) (1)11.4-12.1(1) (7)9.7-10.601) (2)8.7-9.5(2) (3)3.35-3.75(1) 3.17¢1) ‘ 
Albany ..... (4)12-12.3(¢1) (1)13-13.85(1) (4)10.1-10.4(3) (3)9.3-9.6(2) 3.911) 3.24901) 
*hiladelphia (1)11.3-12.4(1) (1)12.3-13.65(1) (1)9.5-10.501) (1)8.7-9.601) aa (2)3.29-3.52(1) (2)3.00-3.1701) 
*hil., barges (1)11.3-11.501) (1)12.55-12.8(1) (1)9.4-10.2(1) (1)8.6-9.3¢1) ves 
Baltimore ‘ (1)9.575-11.801) (1)10.575-12.7(1) (2)10-10.501) (2)9-9 416) (1)3.17-3.42(1) (3)3.00-3.17(¢1) 
Balt., barges (1)9.475-11.101) (1)10.475-12.35(1) (2)10—-10.2(1) (1)9.2-9.3(2) eee 
NOETOER. «cc (2)10.3-10.95(2) (1)11.3-11.95(1) (4)10.3-10.6(1) (4)9.3-9.S801) . (1)3.14-3.17¢1) (2)2.97-3.0401) 
Nilm., N. C (2)10.35-10.95(1) (2)11.35-11.95(1) (1)9.65-10.6(¢1) (1)9-9.8(1) 
‘harlesten . (2)10.1-10.6(2) (1)11.1—-11.65(1) (1)8.8—-10.2(1) (3)9.4-9.501) : (2)2.93-2.96(2) 
Savannah .. (5)11.2-11.7501) (3)12.2-12.75(1) (1)10.65—-10.85(1) (1)9.95—-10.313) paca (1)2.96—3.0301) 
Jacksonville (6)11.2-11.75(1) (4)12.2-12.75(1) (1)10.65—-10.85(1) (1)9.95-10.305) (1)2.50-3.03(1) 
Miami .. (4)11.2-11.75(1) (4)12.2—-12.75(1) (1)10.65—10.85(1) (1)9.95-10.3¢3) 
Tampa ... (5)11.2-11.75(1) (4)12.2-12.75(1) (1)10.65-10.85(1) (1)9.95-10.3¢5) : (2)2.86-2.93¢1) 
Pensacola ie i 8.2(1) 
Mobile 10.9: 11.9(2) 10.4(2) 10(1) 
New Orleans (1)10 (1)11-12(1) (1)8.625-10.1(1) (1)7.95-9(1) . (1)2.68-2.71(1) (3)2.51-2 
Portland .. (3)12 (2)13.5-13.55(1) (4)10.1-10.5(1) (5)9 2-9 .5(3) woe, 193.085 
ae (1)10.& (1)11.5-13.55(1) (9)10—-10.4(2) (9)9.1-9.541) (1)3.055-—3 .65501) 3.50511) (193.025 
Providence .. (3)1?-12 (2)13. . 13.55(1) (4)10-10.4(2) (4)9.1-9.4(3) tee 3.4752) (1)3.045 
New Haven 12.2(3) 13 3 (5)9.9-10.701) (4)9-9.8(1) . . 3.035(2) 
(a) Postings of one supplier at Philadelphia & Baltimore are for min. 80 Oct. Ethyl. 
Bunker C Fuel Diesel Oil o~ oy 
Ships’ bunkers Ships’ bunkers Diesel Oil 788 ‘ : 
(Ex Lighterage) (Ex ‘Lightness? Shore Plants 28-34 Gravity Mid-Continent Lubes 
N. Y. Harbor .... (2)3.00-3.05(1) (2)3.32—-4.07(1) (1)9.6-9.8(1) (1)9.1-9.5(1) (At Gulf; in packages, FAS, New Orleans; tn 
ON REET 3.249(1) ; (2)9.5-9.7(1) 9.501) bulk. FOB terminals) 
Philadelphia (2)3.00-3.07(1) (1)3.32-4.10(1) (3)9-9.7(2) 9.8¢1) Prices in Effect Dec. 29 
Baltimore (2)3.00-3.04(1) 4.04(2) (1)9.6-9.8(1) 9.5¢1) Bright Stock steel Drums Bulk 
Norfolk ... (2)2.97-3.01(1) +.06(1) (2)9.6-9.701) 9.4(1) D color, Vis. at 210° 
Charlestown 2.93(2) 3.9501) (1)9.4-9.5¢1) cee (1)50-53(1) (1)40-42(1) 
Savannah (1)2.96—-3.00(1) 4.32(1) 10.3063) i 
Jacksonville (1)2.50-3.00(1) 4.32(2) 10.305) + Wax 
Tampa... (2)2.86-2.90(1) 4.32(2) 10.305) + (Melting points are AMP, 3° higher than 
New Orleans” (3)2.51-2.55(1) (2)3.40-3.65(1) (1)9-9.4(1) EMP. Prices are FOB refinery; carloads; 
Portland (1)3.085—3 .095(1) ; : (1)9.4 + + ; 4 . 44 scale in bags or bbls, fully refined slabs loose 
Boston ... (1)3.025-3 .095(1) 4.08(1) (3)9.3-10.4(01) 9.3 Paine - . 
e one» MSE (1)2.995-3 .065(1) > (2)9,2-10.4(1) 9.241) Prices in Effect Dec. 29 ; 
v New Haven 3.035(2) ae (1)9.1-10.7(1) cae New Oricans ne. N.Y. 
Crude Seale Export Domestic Export 
124-6 Yellow ...... ‘ab cae 7.75(1) 
124-6 White 7.75(1) (1)6.25-9.75(1) (1)7.75-9.5(1) 
Gulf Coast—New Orleans & West Fully Refined: 
(Cargo prices are FOB ship at Gulf, min. of 20,000 bbls., & are by refiners only to other refiners, 123-5 ee. wees | (2)6.1-7.05(1) | eee 
export agents, or tanker terminal operations. )—Prices in effect Dec. 29 4 30 8. cco(2) (2)6.1-¢-2B(2) (2)0.8 
OES 8.05(1) (2)6.4-7.25(1) _— 
New Orleans & Lower CARG 130-2 .... 8.3(1) 6.65(2 
Mississippi te Baton Rouge South & West ef New Orleans Domestic & Export 133-5.. 8.55(1) (2)6.95-7.55(1) 4)8.2 
Tank Cars Barges Tank Cars Barges all Ports 1957.50 9.05(1) 7.2(2) 
AVIATION GASOLINE 
Grade 115/145 .... Naphtha 
(AN-F-48) ine eee bain eames 18(1) Prices in Effect Dec. 29 
Grade 100/130 .... es V.M.&P. Mineral 
f (AN-F-48) Khect bee ane éuen 16.25(2) Naphtha Spirits 
Grade 91/98 ...... ” New York 
(AN-F-48) — oe — — (1)14.75-15.25(1) Harbor ...(2)13.5~-14.! (2)12.5-13.5(3) 
Fae = Philadelphia .(3)13.5-14 Sap (3)12.5-13.5¢1) 
ty (An-F-48) rer ecee eee\e —e 14.25(1) Baltimore .. (3)12-13(1) 
Motor Gas, Leaded Boston .....(2)14-15(2) (3)13—14(2) 
ta *78-78.5 Oct. Ethyl **(1)10.8—-11.25(1) **(1)10.8-11.25(1) i tie (1)11-11 75(1) Providence (1)13-14(2) 
t78-78.5 Oct. Ethyl **12(1) **12(1) (1)12-13(1) wae 11.75(2) 
tt78-78.5 Oet. Ethyl posits : ' oom 12(2) Export Prices 
°74-76 Oct. .......**(1)9.8-10.5(1) **(1)9.8-10.5(1) 5 nee (1)9-12(1) Prices in Effect Dec, 29 
Preere OME, ccccewe **11(1) **11(1) 11(2) ‘one (1)9-12(1) Mexican Gulf Ports 
70-72 Oct. saeaeiss (1)8.5-12(1) U. 8. Dollars per Bbi. 
* Motor Method & Research octane ratings are approxims itely same Bunker C Diesel 
t Research octane rating is minimum of 5 points above Motor Method rating (Ships’ (Ships’ 
o tt Research octane rating is minimum of 10 points above Motor Method rating Bunkers) Bunkers) 
6 Motor Gas, | Unleaded Tampico ..... o* $2.05 $2.69 
es 70 Oct. Lined By, ° a makes Veracruz ....... 2.05 2.69 
» OB Geb. acces saci ahs ss Minatitlan ...... ci a me O 2.69 
eeccee ater a Ee ee io eeee cree ss acific oast 
65 Oct. eee ee] -10.25(1) **(1)9.5-10.25(1).... eee Guaymas ....... seeee $2.66 $3.95 
KEROSINE & LIGHT FUELS Manzanillo 2.66 3.66 
41-43 w.w. kero....**(1)9.5-10.1(2) **(1)9.5-10.1(2) (1)9.5-10.25(1) (3)9-10.25(1) Salina Crus 266 3°50 
42-44 w.w. kero.... ae ° 
1 neon Bag Ol]. wo 006 **(1)6. 95-9 (2) **(1)8.7-9(2) (1)9-9.05(1) (3)8-9.25(1) nttate: All bunkers ‘Sales subject to Mexican 
) le : 
a ee ica, ae wn a (1)8. 25-1001) NPN Gasoline Index 
.. - eae **9(1) eee én Scns (1)8.25-1001) Dealer Tank 
53-57 di. .. cosscee (ht.2e ACD ecese (1)9.05-9.25(1) ee (2)8.375-9.75(1) T.W. Car 
58 & abv. di. ..... ; inves wan er Cents Per Gal. 
nd No. 5 fuel oil...... **$2.71(1) cee haus esate $3 .45(1) OD: pscvccvscssce | SEE 10.82 
715-60 p.t. .......tt0-10 p.t. ID occ 500s ene 13.16 9.46 
** This price correct for Dec. 22; shown incorrectly in Dec. 24 NPN. Year ago 11.30 778 
Does not include increased prices at points 
HEAVY FUELS Ship’s Bunkers ail of Standard of N. J. marketing territories, ef 
Cargoes (Ex. Lighterage) Pacific Coast fective Dec. 22. Index for Dec. 22 and 29 will 
> All Ports All Ports Prices in Effect Dec, 29 be revises wasn avallaite os ° 
e a . ~ ae Ere (1)$2.65-3.45(1) (In Ship’s Bunkers, Diesel Fuel Bunker C Fuel i. Bg KE yo anes 
/ a ey ‘7 oe _ — Lots) (P.S. 200) (P.S. 400) Tank car index is weighted average of fol 
.G + & above 6299. 96-3.9003) s d ‘ec ro, puneas 1)$1.70-1.80 lowing wholesale markets for regular-grade 
> é alese +. 7 _ Calif. : — 2 7oe. oU~e <3) gasoline, FOB refineries or terminals: Okla., 
nker C San Francisco 2.8 4(4) (1 1.7 75 1. 10(2) Mid-Western, W. Penna., Calif., N. Y. Har 
: ‘ 1)$2.00-3.50(1) (2)2.05-3.2501) Portland, Ore 3.10(4) (1)2.00-2.05(3) bor, Philadelphia, Jacksonville, Boston and 
Seattle, Wash 3.10(4) (2)2.00-2.05(2) Gulf Coast 
1 ° * 
TANKER RATES Lake Port Terminal Prices 
Appreximate rates, c per bbl.; Gulf- Prices in Effect Dec. 29 
N. Atlantic, not east of N.Y. Rates Buffalo Cleveland Detroit Toledo 
are for vessels 14,000 DWT or over; 78-78.5 Oct. Ethyl ..... iE ee Sa lines. 
for vessels 9000/13,999 DWT, rates are I Reem ie i np es 
15% higher. Kerosine Viera codenss PER:  sedess vine cece 
Heavy crude & fuel, 10-19.9 grav. 43.8 Diesel Fuel ............(1)10.6-10.95(1) 12(1) a eidial (1)11.3-12(2) 
Light crude, 30 grav. or lighter.. 39 . “kt i Spe 2.75(1) 10.5(1) (1)11.7-12.75(2) 
: GOSOUNG .cccccccccccccccccsocces SaeD No. 2 Fuel ........++.. (1)10.4-10.75(1) ee 10.05(1) 11.5(1) 
r Kerosin@ «2... eee cccececsceceees 36 i EE tise ccadnee 10.75(1) 12(1) 9.8(1) (1)10.7-12(2) 
ee eee eres ee a ee 10.1541) 9.2(1) 9.5(2) 
No. 6 Fuel ........+++-(1)8.7-9.8(1) 9.75(1) 8.35(1) 9.2513) 
} 
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CRUDE OIL PRICES 


gals. at the well 












SCHEDULE 
Gravity 
15-15. 
16-16.9 
17-17. 
Below 15 
18-18.9 


19-19.9 







B 





Mid-Continent, Texas, New Mexico, Louisiana, Arkansas, Rocky Mountain and Other Fields 

























ho hobo bo bobo bo 

















S NOTED 


Prices are shown by gene! 


" to schedules as shown 
furnished on request to NPN 





OKLAHOMA 


Schedule A: Carter, Continenta 
nolia Phillips, Shell, S.O Indi 
Prairie, Texas Co 

KANSAS 
Schedule A: Carter, Continenta 

ps Shell 8.0 Indiana 

Texas C 

TEXAS 


North-North Central 
Schedule A: Continental, Gulf 
iir-Prairie, Stanolind, Texas 


East Central 
schedule B: Humble, Sinclair 


West Central 
schedule A: Humble 


Panhandle 


Schedule A: Gulf, Humble, Magn 


Texas Co 
East Texas 


West Texas (Sour) 
Schedule C: Atlantic, Gulf, Humble 
lips, Sinclair-Prairie, Stanolir 


West Texas (Sweet) 
Schedule A: Atlantic, Gulf, Humble 


lair-Prairie, Texas Co 


West Texas 


(Fullerton & Others) 
Schedule D: Atlantic, Gulf, Hun 


ps. Stanolind, Texas ¢ 





Gulf Coast 


(Low Cold Test) 


Schedule E: Gulf Humble 
Sur Stanolind, Texas C 





Gulf Coast 


(Hastings & Others) 


schedule FF: Gult Humble 


Stanolind, Sur Texas Co 


Gulf Coast 


‘Anahuac & Others) 


Schedule G: Gulf, Humble, M 
’rairie Sur Texa Lor 













Gulf Coast 


(Refugio & Others) 


schedule 


H: Atlantic, Humble 









Gulf Coast 


(Mirando & Others) 


Schedule IT: Humble, Magr i 
S Texas Co 


42 











PRICKYS CFFECTIVE AS OF 
5 EXCEPT SUN OIL CO. PRI 
TIVE NOV. 28,,AND OTHER 


) tields where each company 








$2.65 Flat Price: Atlantic, Gulf 


i, Sinclair-Prairie, Stanolind 





i 





ILLINOIS-INDIANA-KENTUCKY-OHIO 


















— 
Schedu 
s hedu 


schedu 


Schedu 


Schedu 
Schedu 
Schedt 


Schedt 


Schedt 


Sched 


SCHI 
Gravi 





CRUDE OIL PRICES 


(Continued) 


Prices in $ per bbl. of 42 U. 8. gals. at the well 





LOUISIANA-ARKANSAS 
Arkansas Sour 
(Schuler, Jones Sand) 

Phillips, S. O. New 
Arkansas Sour 
(Magnolia-Limestone & 


M: Fuel, 8 


Others) 


s hedule Arkansas Oo 
N. Louisiana-Arkansas Sweet 
(Homer & Others) 
schedule N: Arkansas Fuel, Gulf, §S 
N. Louisiana-Arkansas Sweet 
(Caddo & Others) 
Schedule : AI Fuel, Gulf, 
sey, Stanolind 


Kansas 


M 


Northeast Louisiana 
(Delhi & Others) 
». New Jersey, Stanolir 
Central Louisiana 
(Holly Ridge & Others) 
edule O: S. O. New Jersey 
Louisiana 
Others) 
uel, S. O 


Central 
(Oia & 


sas F New 


Coastal Louisiana 
(Eola & Others) 
tinental, Magnolia 

Texas Co 


Pur 


Schedule 


lind 


Coastal Louisiana 
(University Shallow & Others) 
Schedule I Gulf, S. O. New Jersey, 

Coastal Louisiana 

(Low Cold Test) 
Schedule E Sur Texas Co 
South Louisiana 

(Westwego & Others) 


dule 0: S. O. New Jersey, Stanol 


LOUISIANA-ARKANSAS MISCELLANEOUS 


Dist. (Limestone): 
Calhoun, Columbia Do 
i & McKamie (S. ( 


Jersey. 


New Jersey. 


Stanolind 


Arkansas Sweet Dist 
Dorcheat-Macedonia 
sey) oe. ° 
Bayou Pigeon, La. 
Bear, La. (Continental) 
Bivens, La. (Atlantic) 
Cotton Valley, La. Crude 
Jersey) ; 
Cotton Valley, 
Jersey) F 
Georgetown, La 
Hackberry, La. 
Haynesville, La., 
Kansas Fuel) 
Jennings, La. (Gulf 
Lisbon, La. Crude 
Lisbon, La, Dist 
Longwood, La. Dist 
Neal, La. (Atlantic) 
Smackover, Ark. (Ark. Fuel 
Sweet Lake, La. (Pure) 
Tullos, La. (Arkansas 
Urania, La. (Arkansas Fuel) 
Ville Platte, La. (Continental) 
W. Mermenteau, La. (Continental) 


(Sandstone): 
(s. O. New 


(Republic) 


(s. O 


La Dist ‘(s. O 
(Arkansas 
(Gulf, 


Smackover 


Fuel). 
O. New 


Lime 
Stanolind) 


(Gulf) below 
Oo 


agnolia, 


New 


(Ss 


1d 


Sun 


Fuel) 


MISSISSIPPI 
crude 
dist 
dist 
Sweet di 


Jersey. 3axterville 
Baxterville 
Carthage Pt 
Carthage Pt 
Jersey) 
Eucutta oO. New 
Fayette & others (S.O 
Fayette Sweet 
Gwinville dist Oo. New 
Heidelberg O. New Jersey) 
Pickens (Carter Sohio) 
Tinsley (Sohio) 


, oO 
re > 2) 


iS Jersey 
New Jersey) 
Oo. New 


dist (Ss 


Stano- Sweet is Je 


(Ss 


COLORADO 
(Continental ) 
(Continental) 

Ft. Collins (Continental) 5« 
lles (S. O. Indiana, Texaco) 
Moffat (Texaco) 

Rangely (S. O. Indiana) 

r- Tow Creek (Texaco) 

) Walden (Continental) 
Wellington (Continental) 5c 


Canon City 
Florence 
ind. 


below 


$2.86 below 


Jer- 


Stanolind).. 
(Ar- 


9 


Schedule O 
Schedule C 


Gulf).. 


Jersey).. 
(Arkansas Fuel).. 


(Pure). 
New 


» 


» 


9 


60 
sO 


So 


Schedule Q 
Schedule O 


Jersey) 


orsey) 
Schedule Q 
Schedule D 
Schedule D 


9 
9 


S$: 


SS 
S5 


15 
4 


Schedule A 
Schedule 
Schedule 
Schedule 
Schedule 
Schedule 
Schedule A 


A 
\ 
\ 

A 
\ 


MONTANA 

(Continental) 2.75 
(Carter) 2.70 
Cut Bank (Texaco) Schedule R 
Darling (Carter) 2 
Dry Creek (Ohio Oil) Schedule A 
Elk Basin Light & Oil 

Stanolind) .Schedule A 
Elk Basin Heavy Ohio 

Oil, Stanolind) Schedule S 
Gage Dome (Carter) 2.70 
Kevin-Sunburst (Texaco) Schedule R 
Madison (Stanolind) Schedule 3S 


Cat Creek 


Cut Bank 
ov 


Others ‘(Ohio 


& Others (Carter 


WYOMING 

Light & 

Ohio Oil, Sinclair, 8S 
diana, Stanolind, Texaco) 

Elk Basin Heavy & Others 
Ohio Oil SS] O Indiana 
Texaco) 

E. Manoney 


Elk Basin 
tinental 


Others (Carter, C 


oO 


on 

In 
Schedule A 

(Carter 

Stanolind 
Schedule S$ 

Dome (Sinclair) 2c below 

2 Schedule C 

Medicine Bow (Ohio Oil 2.875 

Mule Creek (Carter) 

Osage (Carter) 

Wertz & Others (Sinclair) 


Canadian Fields 
(Dee. 12, 1947) 

(Imperial) 

Glencoe (Imperial) 

Leduc-Calmar (Imperial) 

Oil Springs (Imperial! 

Petrolia (Imperial) 
rurner Valley Crude 
Prices, FOB producer 
3-t $3.52 X¢ dif 


sothwell 


(Royalite) 
tainukage 
bibs erential 
at $4 
Turner Valley 
(Royalite, 
Propane 
Isobutane 
Normal Butane* 
26-lb. R.V.P. Product 


Absorption Gasoline 


Apr. 1, 1947) 


Exclusive of that ontained in the 


R.V.P. Product 





©. California prices effe 
SCHEDULI ’ 3 
Gravity 


SCHEDULI 
Gravity 


TD ee 
HEF lel) 


schedule 


CALIFORNIA 


ctive Oct. 1947. 
8 

Gravity 

27-27.9 

y 


g 


pe SE? SES SBS hh | 
SHUnNeeors 


on 
af 


LAGS we 


a}-)-1-)-1 


DDD adadeagede)-1-) 


eepeqeuere rere et ttt ter 
SOo ex 

“10 ho S we bo 
i DOE 
we Lae 


tw 


Schedule 

El Segundo 24) 
Elwood Terrace 1 
Gato Ridge i 
1 


Midway 
Montalvo 
Montebellk 
Mountain 
Mt. Poso 


Greeley 1 
Huntington Beact 22 
Inglewood 23 Newhall 
Kern Front McKittrick 1 Newport 
Kern River 1 
Kettleman Hill i2 
Lakeview Area 

Leffingwell 

Lost Hills 

McClung 


Olinda Br 
raisin Ci 
Richfield 


t 


$1 
1 
1 


totnrt 


9 


SS 
92 
96 
OO 
04 
OS 
12 


16 


Poe 


a}-}-2-3-1-9-1 


Sunset 


West 


Vv 


\naheim 
Newport-Other Than 
Sugar Area 


ea 
ty 


1eWw 


Round Mountair 


CNN Nee 


Ro RS 


10 


Sugar 


Anaheim 


All gravities above those quoted take highest price offered for field specified. 


12 13 14 


$1.90 
1.94 
1.08 
2.02 
2 06 
2.10 
2.14 


~ 
~ 


cotxen 


C= 
.to= 


pa} a3) -3-9-) 


lm Oho 


LAS 


I-)-I-1-1- 


“Js)-)-25)-9-) 
DP apedadeds3-9-1 


~~ f 

Cie - 
SseeceSeene g- 
Ce RK CACC es 


BD NS ND 
SF 
~S 
x 


Schedule Schedule 


Santa Ww 
Santa 
Seal Seach 
Signal Hill 
Torrance 
Wasco . 
West Cat Canyon-Los 
West Coyote Hills 
Wheeler Ridge 
Whittier 

Wilmingtor 


Fe Spring 


Maria Valley 


Be 


(Long 


\rea 





Statistics 





CRUDE PRODUCTION AND RUNS TO STILLS 


(MILLIONS OF BARRELS DAILY) ane 


timate 


Appala 
Appala 
Ind., i 
Okla., 

nland 
Texas 

Louisia 
No. La 
Rocky 
Rocky 
Califor 
Total 1 
U. Ss 


Di 


Bast ¢ 
Appala 
Appala 
Ind., } 
Okla., 

InJand 
Texas 
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1945 1946 1947 OCT. NOV. DEC. 








RESIDUAL FUEL OIL STOCKS 


(MILLIONS OF BARRELS) 





Daily Average, Penna. Crude T 
- Runs to Stills 


(Compiled by National Petroleum Assn., fron 
reports of all companies refining Pennsylvania 
crude. Figures in bbls.) 

Week Ended Week Ended Wee Ended 
Dec. 20, 1947 Dec. 13, 1947 Dec. 21, 1946 ; 

56,659 54,815 65,895 “a 
*West 
*Virgi 


Crude Oil Stocks pred 


. . wie 
(Bureau of Mines figures in thousands of bbls.) os 
llin 





Change Kent: 

from Mich 

Dec. 13° Dec. 20 Dec. 13 Nebr 

Pennsylvania Grade 2,174 2.383 4 r Kans 
Other Appalachiar 1,255 1,247 Okla 
Lima-Michigan 953 931 — 22 Texa 
Illinois-Indiana 406 990 - t Di 
25 Arkansas . 3,132 3,386 +254 a 
JF MANMJSJSIAS ON DO 4 ii 825 | 8 152229 6 13 2027 Kansas 7,75! 110 +351 
OcT NOV. DEC. Louisiana F 2,16 2,213 4 Di 


sh ee etd f Ea 
CRUDE OIL STOCKS caer ae eae 
Gulf ° 9,036 932 4 i 

(MILLIONS OF BARRELS) 
Mississippi 
New Mexico 5, 5. 4 1 Di 


Oklahoma . 26,157 26,27 | D 











Texas: 745 205 of "7 
East Texas 133 756 37 pe 
os SSSP GES ei | cic ? 
6 Lola 
Gulf Texas 29,47: 28,93 —541 
So SSGRgSEr: Other Texas 24,98! 25,153 +1¢ Fel 
Panhandle 3 7 3,166 f Alab 
eae BE Bae VRRRES ak ni ‘ : : we } : " 
eV 
< | iN 4 South 5.676 5,79 i 
/ BY rs ee ee ae 3 - ; Mon 
Other 33 i! Vion 
-“SGGGSthkas : 
Rocky Mountair } ‘ ( 
California 
215 Foreign 
Total gasoline bear- 
210 ing in U. §S 
Heavy in Calif 


205) F AM 3 6 b Total located in Bu- 
* M Jd N 
ocT NOV. 4 





reau of Mines’ East 
Coast District . 12,767 12,005 —7t I 








44 NATIONAL PETROLEUM NEW & 








Statistics 


REFINERY OPERATIONS 


rican Petroleum Institute figures in 
ands of barrels of 42 gallon each. 
include reported totuls plus es- 
of unreported amounts and are 
on a Bureau of Mines basis.) 


res 
Crude Runs to Stills 
Daily Average 
Week Ended 
Dec. 20 Dec. 13 
796 SO5 
106 95 
70 71 
816 826 
436 417 
243 242 
,d02 ,275 
417 380 
75 SO 
10 11 
140 146 
785 756 
5,246 5,104 
4,783 


té 


fore 


Dec. 


Districts 20 
Coast ccccccecce 
lachian (Dist. 1) 
ilachian (Dist. 
ill., Ky. 
Kans., 
d Texas See eee 
s Gulf Coast . 
siana Gulf Coast 
La. & Arkansas 
ky Mt. (Dist. 3) 
wky Mt. (Dist. 4) 


S6.: 
107. 
86. 
96. 
83. 
103. 
118.5 


B of M. ‘Basis. .. Be 6 


of M. Basis, Dec. 21, 1946.... 


Ss 


3 


I 


Residual 
Fuel Oil 
Production 
Week Ended 


Dec. 20 
1,518 
90 

S6 
1,059 
464 
401 
857 
569 
114 
24 
273 
,188 
,643 
,383 


Total 
Stocks 
Kerosine 
Week Ended 


Districts 


East Coast ETOP TIT LTT er 
Appalachian (Dist. 1) 

Appalachian (Dist. 2) 

Ind., Ill., Ky. 

Okla., Kans., 

InJand Texas 

Texas Gulf Coast 

Louisiana Gulf Coast 

ONT ee eer 
Rocky Mt. (Dist. 3)....... 

Rocky Mt. (Dist. 4) 

California 
Total U. S 
U. S.—B. 


Dec. 13 
1,470 
111 
91 
,127 
472 
379 
,807 
529 
134 
25 
276 
.159 
,o80 


Dec. 20 
6,321 
312 
127 
2,431 
981 
591 
,595 
860 
438 
25 
139 
1,046 
16,866 
7,980 


-B of M. Basis. . peceue 
of M. Basis, Dec. 21, 1946.... 


2 
8 
8 


» 


Unfinished gasoline stocks included are: * 8,956,000 bbls.; ¢ 8,289,000 bbls 


% Operated 
Week Ended 
Dec. 


Dec, 13 
6,813 
338 
115 
2,594 
,038 


Gasoline 
Production at 
Refineries Inc. 

Natural Blended 

Week Ended 

Dec, 20 Dec. 13 
Re 1,893 
314 
225 
,939 
,463 
985 
,003 
,007 
214 

36 
409 
,217 
,705 


Gas Ol & 
Dist. Fuel Oil 
Production 
Week Ended 
Dec. 20 Dec. 13 
1,369 
90 
73 
937 
486 
130 
,634 
420 
63 

10 
190 
935 
6,337 


Kerosine 
Production 
Week Ended 
Dec. 20 Dec. 13 
297 254 
54 63 
31 30 
447 435 
155 184 
140 128 
614 740 
399 368 
56 59 
3 3 
34 33 
61 188 
2,291 2,485 
1,930 


13 
S71 
360 
237 
,870 
,492 
,020 
3,951 
,094 
204 
30 
434 
443 
,006 
5,144 


703 
6,520 
5,497 


Total Stocks 
Gas Oil and 
Distillates 

Week Ended 


Dec. 20 Dee. 13 


13,605 15,067 
630 649 
280 284 
,121 875 

3,191 ,420 
478 548 
,604 9,137 

2,818 2,813 
430 384 

24 27 
837 871 

13,484 13,957 
502 55,032 

62,239 


Total Stecks 
Residual 
Fuel Oil 

Week Ended 


Dec. 20 Dee. 13 
7,377 7,887 
419 429 
157 152 
847 5,026 
,543 ,562 
622 642 
,537 7,537 
2,255 2,606 
199 209 
28 29 
666 Jil 

; 463 26,528 
2,113 53,318 
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Stocks of 
Finished and Un- 
finished Gasoline 

Week Ended 


Dec. 20 
18,640 
1,900 
939 
5,945 
8,161 
3,057 
5,137 
,396 
,455 
81 
872 
5,473 
7,056 
665 


Per Cent Daily 
Refining Ca- 

pacity Reported 
Week Ended 


Dec.13 
19,149 
2,035 
909 
5,886 
,063 
,958 
,716 
,924 
,573 
89 
801 
5,505 
608 


Dec.20 
99.5 
90.6 

100. 
91. 
82. 
71. 
95. 
97. 
66. 
24.5 
78, 
87. 
90. 





U. S. Crude Oil Production 


(American Petroleum Institute figures) 
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(Daily Average) 


45,500 
800 
,700 
39 
050 
950 
900 
900 
050 
900 
500 
900 
,000 


tage 
60a ooo oo 


| pee 


i 
a 


i 


York-Penna 
rida base» 
Virgini: 
Southeast 


5,550 
750 
3,750 
39 
5,500 
000 
,150 
74,750 
26,750 
9,950 
500 
,650 
,050 


Other 


“ 


Crh ae 
AAA 


24,850 
,850 
000 
,000 

2,250 
000 
,600 


,850 
~S50 
000 
,000 
2,250 
,000 
600 





GAS OIL AND DISTILLATE STOCKS 


(MILLIONS OF BARRELS) 
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CLASSIFIED 





Situation Open 





WANTED! 


Young man with lubrication engineer- 
ing experience Salary $350.00 per 
month, expenses, car allowance A 
pleasure to work with this expanding 
major midwestern oil company 


REPLY BOX 328 
National Petroleum News 





Professional Services 





MAKE YOUR OWN 
OILS, GREASES, SOAPS, BASES 
and SPECIALTIES 
We teach a man of your own choice, in 


your own plant, to make anything de- 
sired in the oil and grease line 


FORREST A. HOFI 
Clarington, Pa. 











Wanted to Buy 


WANTED: 1000 gal. 5 compartment 
tank, must be modern and in good conditior 
Quote and send picture to BOX No. 333 


truck 





WANTED 


Refinery equipment of all kinds. 
Plant Dismantling. 


WEINSTEIN CO. 


610 West 8th St. Jamestown, N. Y 
Phone 6154 











For Sale or Trade 


FOR SALE OR TRADE: 1940 Butler twin 
tank; 3,444 gal.; 4 compt.; 1000 x 20 tires 
1941 Columbian; 3,485 gal.; 4 compt.; 1000 x 
20 tires. Both trailers mechanically perfect 
and clean. Now operating. Will sell or trade 
for tandem tank. IMPERIAL CENTRAI 
STATES OIL CO., 811 So. 6th St., St. Joseph 
Missouri. 


For Sale 





USED TANKS 
3—25,000 GAL. CAP. HORIZONTAL 
4—10,000 GAL. CAP. HORIZONTAL 
1— 6,500 GAL. CAP. HORIZONTAL 

DARIEN CORP. 


60 E, 42nd St. 
New York 17, N. Y. 








FOR SALE 
WIRE SHORTS IN COILS 
Black & Galvanized 
6 to 20 Gauge 
Immediate Delivery 
IRON & STEEL PRODUCTS, INC. 
43 years’ experience 
13456-A S. Brainard Ave., 
Chicago 33, Ill. 
“ANYTHING containing IRON or 


STEEL’’ 








FOR SALE 
STEEL STORAGE TANKS 


5—74,000 Barrel, 115’ 
1—5,500 Barrel 


x 40’ 


Available at Once! 

IRON & STEEL PRODUCTS, INC. 
42 years’ experience 
13456-A S. Brainard Ave., 
Chicago 33, Illinois 
“ANYTHING containing IRON 

| ar ame pe 
or STEEL” 
Phone: BAYport 3456 














FOI 
com 


bucket and_ tool 


tauc 
conc 
Croc 


FOR SALE: 


tota 
er 


with 


tank truck, 
water heater and Pittsburgh meter. 


INC 


For Sale 


8 SALE: 1% T. Dodge LWB Truck 4 
pt. oval tank (2 ea. 100 & 200 gal.) with 
compt., 1%” hose and 
sets, helper springs, only 65,000 miles, good 
lition and priced right. F. H. WINTER, 
*ksville, Ohio, ‘phone 38. 


1937 Ford tank truck, 3 comp 
1 545 gals. equipped with South Wind heat 
Neptune meter, Lawson pump. Hose reel 
1 100 ft. hose. Also 1937 two ton Dodge 
1250 gals., 5 compartment. Hot 
Both in 
i running order, RALPH E. STRANBURG 
, Franklinville, New York 


FOR SALE: 
transport, 
closed in_ side 
compartment for barrel or case goods ge 
ar compartment 
Company 
rails and all 


re 


spare, Westinghouse straight air brakes : 
plete. Tractor and Trailer $2,500.00 F B 
Evansville Indiana. Write or call |! . 
KOCH STATIONS COMPANY, Tel 


Reason for selling have purchased larger 


For Sale 


2600 gallon, three compart 
fully skirted, Brodie Meter 
compartment, opposite le 







Made by Columbian k 
side cat walks both sides wit! 
compound curves. Tr 
M. C.-COE 900 x 20 tires throughout 

















B-3 PITTSBURGH ROTOCYCLE 
METERS & 5M. GAL. 
VERTICAL REGISTER 

SLIGHTLY USED 
$125.00 


Thoroughly cleaned & tested 


each 


Guaranteed 


PETROLEUM EQUIPMENT Co. 


Jackson Mississippi 








FOR SALE 
Model 60 Wayne Computing Pumps 
$125.00 each. 
Model 70 Wayne Computing Pumps 


$145.00 each. 


Most other makes and models comput- 
ing pumps $100.00 to $145.00. Guaran- 
teed to be in good working condition. 


Painted Mobilgas and Shell colors. 
M. C. MOORE 


Socony-Vacuum Bldg. Chicago 5, Ml. 








STEEL STORAGE TANKS 
2—9,800-Gallon, 8° x 26’ 
2—7,800-Gallon, 7’ x 27’ 

Located in Oklahoma 
Other Tanks Too! 
IRON & STEEL PRODUCTS, INC. 
42 years’ experience 


General Office New York Office 


13456A 8. Brainard Ave. 120 Liberty St. 
Chicago 33, Ill. New York 6, N. ¥ 
Phone: BAY 8456 Phone: BE 3-8230 


“ANYTHING containing IRON 


or STEEL’”’ 







FOR SALE 






Mach Trucks 


1,000 gallon capacity 





ompletely equipped with pump, hose 





reel and meter 





1 Mack Truck 


complete 


1,800 gallon capacit 






y equipped with pump, hose 





eel and meter 





1 Brockway 1,500 gallon capacity tar 





truck completely equipped wit 





pump, hose-reel and meter 






FAIKCHESTER OIL CO., INC. 
South Water St. Port Chester, N. * 
Port Chester 5-4200 

































FOR SALE 
25—35,000 BARREL STEEL STORAGE 








TANKS 


Have Available Also Various Other Ca- 
pacity Storage Tanks 


WE WELCOME ALL INQUIRIES 


WANTED 
Plants for Dismantling at any Location 


EMPIRE TANK & S*LVAGE CoO. 
1451 Broadway, New York 18, N. Y. 
Telephone: Lackawanna 4-5760 














FOR SALE 





One Fruehauf 3555-gallon tank trailer 
7-compartment, equipped with flow type 
meter and valve. 






One International DS-50 1940 3 to 4 tor 
tractor. Both in excellent condition, 







One 1937 model Ford (new 125 b.p 
motor operated less than 2000 miles 
equipped with 3-compartment 1500-gal 
lon tank. Baumis-Warford drive, ex 
cellent condition. Priced for quick 
sale, 








For further information, call Water- 






ville, Maine 2000, or write P. O. box 
32, 95 College Avenue, Waterville 
Maine 


















Classified Rates 














“For Sale,” “Wanted to Buy,” “Help 
Wanted,” “Business | Opportunities, 
“Miscellaneous” classifications, set in 
type this size without border—20 cents 
a word, Minimum charge, $5.00 per in- 
sertion. 

“Position Wanted”—10 cents a word. 
Minimum charge $2.00 per insertion. 

Advertisements set in special type or 
with border—$7.00 per column inch. 

Copy must reach us not later than 
Wednesday preceding date of issue. 

All classified advertisements are pay- 
able in advance. 

No agency commission or cash dis- 
counts on classified Advertisements. 
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About Oil People 





L. G. Smith, vice president in charge 
refining activities, has been elect- 
{a member of the board of directors 
Creole Petroleum Corp. ... At 
bout the same time the company 
nnounced the resignations from the 
ard of W. J. Haley and W. R. Good- 
wih. 


* 


Earl L. MeNeill, formerly with 
Skelly Oil Co. and Allied Well Serv- 
Inc., of Houston, has been named 
lrilling superintendent of Coast Co. 
at Houston. Immediately prior to 
oining Coast Co., Mr. McNeill was 
with Crown Central Petroleum Co. as 
drilling and production superinten- 
dent. 


Several new appointments have 
been made in the traffic department 
{ Mid-Continent Petroleum Corp. 
L. W. Witte has been promoted to 
traffic manager, Succeeding the late 
Harold W. Roe. Mr. Witte, a mem- 
ber of the traffic department since 
September, 1917, began as rate and 
utility clerk. Prior to his employ- 
ment he was with M-K-T Railroad 
traffic and transportation depart- 
ment. Named assistant traffic man- 
ager Dec. 1, 1923, he was advanced 
to assistant general traffic manager 


Officials of the oil company TBA Group, elected at the an- 
nual meeting in Chicago, Dec. 8-9, were, left to right: A. N. 
Haenggi, Cities Service, Chicago, vice chairman; George 
L. Switzer, Shell, New York, chairman; and S. J. Heideman, 


Nov. 1, 1941. A past director and 
president of the Traffic Club of Tul- 
sa, he is a practitioner before the In- 
terstate Commerce Commission and 
several state commerce commissions. 


Harvey C. Lechner, as assistant 
traffic manager assumes greater de- 
partmental responsibilities. He joined 
the D-X organization in 1926 as gen- 
eral clerk. He became chief rate 
clerk May 1, 1929, and assistant traf- 
fic manager Nov. 1, 1941. A mem- 
ber of the Oklahoma Bar Assn., he 
is also a past director of the ‘Traffic 
Club of Tulsa, a member of the Tul- 
sa County Bar Assn. and is licensed 
to appear before the Interstate Com- 
merce Commission. 


George Melton, former chief car 
clerk, has been named car account- 
ant, a newly-created position. He 
joined Mid-Continent as car clerk 
April 19, 1920, becoming chief car 
clerk Oct. 1, 1926. He is also a mem- 
ber of the Traffic Club of Tulsa. 


° ° o 


E. J. Griesmyer, jobber of Socony- 
Vacuum products at Renova, Pa., re- 


ports he has installed two 12,000-gal. 
storage tanks and is changing the 
size of tanks at his service stations 
from 550 to 1,000-gal. size .. . Right 
now he says his biggest problem, like 
that of numerous others, is obtaining 
sufficient supplies of fuel oil and kero- 
sine... He recently began handling 
those new lines, tires and accessories 

In addition to handling fue! oil, 
this jobber also distributes LP-gas 


© o © 


T. A. Atkinson, for the past thre« 
years assistant superintendent of the 
southern division of General Petrole- 
um’s production department, has 
been named assistant manager of in- 
dustrial relations. Mr. Atkinson has 
been with the company since 1935 
and is a graduate of the University 
of California. 


© ° © 


Ross C. Shannon, sales manager, 
St. Louis District, Lubrite Division, 
Socony-Vacuum Oil Co., Inc., has 
been elected president of the Sales 
Managers Bureau of the St. Louis 
Chamber of Commerce for 1948 


Regional leaders of the TBA Group, left to right: C. G. Sloan, 
Tide Water, New York, elected chairman for East Coast: 
C. W. Henking, Pure Oil Co., Chicago, retiring chairman 
for Midwest and chairman of the annual meeting last week: 


Southwest. 


Atlantic Refining, Philadelphia, secretary 


December ol, 1947 


W. J. Wixson, Mid-Continent Petroleum, Tulsa, chairman for 

Al Grogan, Union Oil, Los Angeles, chairman 

for West Coast was absent when picture was taken. New 

chairman for the Midwest is A. N. Haenggi, who is also 
national vice chairman 
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ABOUT OIL PEOPLE 


F. W. Littell, superintendent of 
communications and transport facili- 
ties of Shell Pipe Line Corp. and re- 
cently appointed chairman of Central 
Committee on Radio Facilities, Di- 
vision of Trans- 
portation, API, is 
a native of Ken- 
tucky. 

He began his 
28-year career 
with Shell in 
1919 as a tele- 
graph operator. 
He was’ made 
chief clerk in St. 
Louis in 1930 
and later assist- 
ant to the gen- 
eralsuperin- 
tendent of tele- 
phone and telegraph. In May, 1940, 
he was transferred to Houston as di- 
vision superintendent of telephone 
and telegraph and in 1942 was ele- 
vated to his present position. 

Among his outside activities is his 
contribution to the design of the 
Gulf Coast Petroleum Air Raid 
Warning System during the war. He 
was made chairman of Committee 
No. 9, Panel 13, Radio Technical 
Planning Board, organized in 1944 
to help FCC and radio industry form- 
ulate plans for new frequencies made 
available to private industries during 
war time. He also is a director of 
Petroleum Industry Electrical Assn. 








Mr. Littell 


o ° ° 


E. R. Raphael has been appointed 
manager of the Advertising and 
Sales Promotion Department of the 
Shell Oil Co., Inc. He replaces R. D. 
Stetson, recently promoted to opera- 
tions manager of the company’s mar- 
keting department. Mr. Raphael was 
formerly Southern California Divi- 
sion Manager of the marketing de- 
partment. F. C. Thomas, St. Louis 
division manager, succeeds Mr. Raph- 
ael in the Southern California divi- 
sion manager’s post. 


2 ° ° 


H. V. Stedman of Prairie States 
Oil & Grease Co., Danville, Ill., writes 
to tell us that Prairie States held its 
annual Christmas party Dec. 17, en- 
tertaining all employes and _ their 
families at a dinner at Hotel Grier- 
Lincoln in Danville. At that time the 
semi-annual bonus to all qualifying 
employes was distributed .. . About 
150 attended the party with dancing 
and party games highlighting the 
evening’s festivities. 


° 3 ° 


E. A. Evans, chief chemist to the 
Wakefield Group of Companies of 
England, has been nominated as presi- 
dent designate of the Institute of Pe- 
troleum of England for 1948-49 


48 


Mr. Evans has been with Wakefield 
since 1915 and is well known ‘in the 
field of lubrication. He also has been 
chairman of Motor Industry Research 
Assn. since its inception in March, 
1946. He was chairman of its pred- 
ecessor—the Automobile Research 
Committee—-during 1944 and 1945 
and chairman of its Research Sub- 
committee from 1941 to 19438. 


° ° 2 


L. A. Stewart, president of Prairie 
States Oil & Grease Co., Danville, 
Ill., and his wife, left Danville Dec. 
19 for a short visit in Los Angeles. 


Tax Institute, Inc., has elected Carl 
Barker, manager of the general tax 
department of Shell Oil Co., as presi- 
dent for the coming year. He suc- 
ceeds Thomas N. Tarleu of the law 
firm of Wilkie, Owen, Otis, Farr & 
Gallagher Mr. Barker also will 
serve as chairman of the Membership 
and Finance Committee of the insti- 
tute ... Among members of this com- 
mittee is Maxwell E. McDowell, 
Standard Oil Co. (New Jersey). 


° o ° 


+ 


_ 


> T. “Kink’ Adams has been ap- 
pointed director of purchases of Kero- 
test Manufacturing Co. The appoint- 
ment was effective Dec. 15... Mr. 
Adams has been foreign representa- 
tive for Kerotest and for 12 years had 
been purchasing agent of Sinclajr Oil 
Co. in Mexico. Prior to that time 
he had been in the material depart- 
ment of Standard Oil Co. of Vene- 
zuela. 


Allen S. James has been named as- 
sistant to President W. K. Warren 
of Warren Petroleum ‘Corp., effec- 
tive Jan. 1, 1948. During and for a 
period after World War II Mr. James 
was the corpora- 
tion’s Washington 
representative. 

M r. James 
brings to his posi- 
tion a background 
of more than 20 
years of news- 
paper and maga- 
zine reportorial 
experience, and 
over seven years 
of varied experi- 
ence with Warren. 

A native of 
Arkansas, Mr. 
James began his newspaper work 
in 1917 with The Log Cabin Demo- 
crat at Conway, Ark. He joined the 
Army in 1918 and after his dis- 
charge following the Armistice re- 
sumed his newspaper work and re- 
entered Hendrix College where he 





Mr. James 


concentrated on science and litera 
ture, receiving his A. B. degree 
June of 1921. 

Mr. James was in charge of th 
Midcontinent Bureau of NATIONA 
PETROLEUM NEWS at the time h 
resigned on July 1, 1940, to join tl 
Warren organization. 


© ° ° 


Board of directors of Lofflan 
Brothers Co., Tulsa oil well drillin; 
contractors, has elected R. W. “Bob’ 
Wire of Dallas as new president an 
general manager, effective Jan. 1. 


~ * * 


Eugene F. Mc- 
Cabe, general 
sales manager of 
the eastern divi- 
sion sales’ de- 
partment of Tide 
Water Associated 
Oil Co., has been 
appointed a vice 
president, accord- 
ing to William F. 
Humphrey, presi- 
dent... Mr. Mc- 
Cabe, company 
said, would con- 
tinue in charge 
of eastern division sales department. 

Mr. McCabe has had more than 
25 years’ service with Tide Water's 
eastern division, becoming associated 
with the company in 1922. At that 
time he was employed as a clerk. 





Mr. McCabe 


° ° o 


Cabin Creek refinery of Pure Oil 
Co. will have a new superintendent 
Jan. 1. He is David P. Hankins of 
East Bank, W. Va. ... Mr. Hankins 
was appointed by J. Porter Langfitt, 
vice president in charge of refining, to 
succeed C. W. Cooper, Cabin Creek 
superintendent since June, 1945, who 
is being transferred to the company’s 
Chicago office where he will have spe- 
cial assignments in the company’s 
refining division. Mr. Hankins has 
been with Pure for 23 years and at 
Cabin Creek for 12 years. 

Harold P. Sanders, Pure Oil em- 
ploye since 1929, becomes assistant su- 
perintendent at Cabin Creek. 


* * * 


Ira H. Cram, a Pure Oil Co. employe 

for the last 23 years, has been appoint- 
ed manager of exploration, a newly 
created position in the company’s 
producing executive department . 
A University of Minnesota graduate, 
with post-graduate work at Minnesota 
and Columbia University, Mr. Cram 
has occupied various positions within 
Pure's geological department, the 
most recent being that of assistant 
to Theron Wasson, chief geologist... 
Mr. Cram is a past president of Amer- 
ican Assn. of Petroleum Geologists. 
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There’s a moral to the stor 











For 4 days at the recent Chicago API meeting .. : Room 
553 at the Stevens became the temporary oil industry 
news center of the world. - 

From that room was published the special “API Con- 
vention Edition” of OILGRAM NEWS and distributed 
daily to all convention visitors. 

Clattering teletype machines were connected by direct 
wires to Platt's OILGRAM NEWS field offices in Tulsa 
... Cleveland ... New York ... Washington. 

Incoming messages reported national and _inter- 
national events and developments of prime interest and 
importance to the industry’s management men gathered 
there. 

Outbound flashes kept Oilgram editors at Cleveland 
... Tulsa... New York, up to the minute on resolutions 
passed and actions taken or recommended at the API 
Convention. And they, in turn, incorporated this vital 
and significant information in the regular editions of 
OILGRAM NEWS, published daily in each of these 3 
cities for subscribers “back home”. 

What happened in Chicago at this API Convention 
is a practical, dramatic demonstration of how Platt’s 
OILGRAM NEWS regularly gathers, co-ordinates and 
disseminates the news of the oil industry—daily, while 
the news is still in the making—for the benefit of its 
subscribers. A demonstration, too, of why Platt’s 
OILGRAM NEWS subscribers are enthusiastic about 
this daily reporting service, published simultaneously 
from New York... Tulsa. . . Cleveland. 

Now the moral of this story is: What happened 
to the API Convention visitors for 4 days can happen 
to you every business day in the vear. For Platt's 
OILGRAM NEWS can bring vou first-hand information, 
about everything pertaining to oil, the first thing every 
morning—factual, un-slanted information of vital im- 
portance to you. In short, it keeps you constantly 
abreast of all important oil industry news. 






30-day Free Trial Offer 


Try Platts OILGRAM NEWS. service—without 
obligation—and determine for yourself how it fits 
into your daily business activities. The experience of 
other oil men—the dollars-and-cents value they get 
out of this every-day news bulletin—convinces us that 
this is a service you and your associates will also 
find indispensable. 

Simply drop us a line, on your company letterhead, 
telling us to put you on our Free-Trial list for 30 days. 

And, if you are already a subscriber, there may be 
others in your organization who would benefit from 
having their own personal, private copy of Platt's 
OILGRAM NEWS on their desks .. . first thing every 
morning. Our 30-day Free Trial Offer is also extend- 
ed to them, on a request from you. 





The W.C. Platt Company 


1213 West 3rd Street ¢ 
Cleveland 13, Ohio 











OUR REGULAR REQUIREMENT: 
Monthly several hundred thousand 
gallons of all grades in 44/45 imperial 
gallon capacity drums. 


PAYMENTS: 
By confirmed letters of credit 


Irrevocable; opened through National 
Bank of tndia Ltd.. Calcutta. 











Submit your offers for any or 
all of the following 


1.2000 Pale Oil 6. 85 S. R. Oil—green 
2.1200 Pale on 7: 85 S.A. Oil — dark 
3. 100 Pale Oil a 

; — : 8. Diesel Oils all 
4 150 Ss R Oil kinds 

- green 9. Bitumens all 
150 S.R Oil grades 


—dark green 10. Industrial White Oil 


11. Technical White Oil 
12. Liquid Paraffin 

13. Amber Petrolatum 
14. White Petrolatum 
15. Greases—all kinds 


Also 


Pennsylvania High Grade Lub Oils 
and Motor Oils 


& 


Your offers must state clearly, 
A. The name or names of products offered 
with specifications, 


B. Price quotations in STERLING or USA 
DOLLARS per American or Imperial Gallon for 
i) bulk shipped in tankers, and (ii) Supplies 
in 44/45 Imperial Galion or 400 Ibs. capacity 

steel containers, 
C. Quotations F.0O.B. Loading Port name 

a pen the Port 
———, ~~~ D. FREIGHT PER TON from Loading Port \ton of 
2240 Ibs. or Shipping ton of 40 cubic feet) 


—_— ee 
+ 


Samples must accompany all offers 
1/4 oz. samples by Sea Mail, 


INSTALLATION AT PAHARPUR 
(CALCUTTA 


Equipped with modern appliances for 
filling, and connected with over 1 mile 
long 6” diameter pipe line for direct 
supply from Tankers, 


The VICTOR OIL Co., Ltd. 


(ESTABLISHED 1891) 4 


11, CLIVE STREET,;| CALCUTTA. INDIA 
PHONE: CAL. 2687 CABLE: “VICOLCO” 








